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British Dominions 


Ausurance Company Limited 


HE: Eagle, Star and British Dominions is one of 

the oldest, one of the largest, one of the best of 

British insurance corporations, famed in all lands 
for strength, stability and service. 


The Eagle, Star and British Dominions dates back 
to 1807. 


The Eagle, Star and British Dominions is the sixth 
largest British company doing a fire insurance busi- 
ness in the United States. 


The Eagle, Star and British Dominions operates in the United 
States with a thoroughly modern office and field organization, a 
staff tuned to demands of the present and in harmony with the 
principles of the National Association of Insurance Agents. 


United States Managers 


FRED S. JAMES & CO. 
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Inter-State Automobile 


Insurance Company 
Rock Rapids, Iowa 





Paid-Up Capital . - . - - $200,000 
Gross Assets October 1, 1919, over’ - 650,000 





Continues its phenomenal growth because it gives the 
desired service to agents and policyholders on the most 
attractive term plan in the field. 


agape 


The fastest growing automobile company in the United 
States. 


be te 2) 


The Inter-State Liability Insurance Company under the 
Same management is now being organized with paid-up 


capital of $200,000.00 and cash surplus of $100,000.00. 
badd) 


This will be a real business getting combination upholding 
the proven high standard of Inter-State business policies. 





Home Office: Rock Rapids, Iowa 
N. Hampe, Pres. : EK. A. Tonne, Secy. 
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PLAN RATE REDUCTION 
ON U. & O. RIOT RISK 


More General Acceptance of That 
Class of Coverage by Property 
Owners Sought 


MAY BE CUT ONE-THIRD 


Assumption of Hazard of ‘Pillage Is 
Legalized at Meeting of Ex- 
plosion Conference 


NEW YORK, Oct. 21.—To induce a 
more general acceptance by property 
owners of the use and occupancy form 
of riot and civil commotion insurance, 
rates for the hazard will likely be re- 
duced a third or thereabout in the near 
future. The mail vote now being taken 
upon the proposition from members of 
the Explosion Conference strongly fa- 
vors such procedure, according to com- 
mon report. 

The present practice in rating use 
and occupancy risks is to charge dou- 
ble the cumulative 50 percent coinsur- 
ance property damage rate of the risk 
insured. It is planned that in future 
tates shall be double the cumulative 
100 percent coinsurance property dam- 
age rate, and that all such policies be 
issued under mandatory conference 
forms only. If approved the principle 
is to be used to the use and occupancy 
tate for full war coverage, and riot 
and civil commotion insurance as well 
as simple explosion insurance. 


Stamping System Discussed 


Another matter that excited consid- 
erable interest at the meeting of the 
Explosion Conference held here sev- 
egal days ago, was the suggestion that 
a stamping system be installed to in- 
sure the use of correct rates and forms; 
non-compliance with which is causing 
considerable trouble. While conced- 
ing the benefits to be derived from the 
Proposed innovation the rating com- 
mittee, to whom the matter had been 
referred last May, opposed it on the 
ground of expense; a conclusion ap- 
Proved by the majority of the mem- 
bership companies. 

As many of the offices writing riot 
and civil commotion insurance now 
assume the hazard of pillage, despite 
the clause in the policy expressly dis- 
Claiming liabilty therefor, it was de- 
cided to legalize the action as well as 
to unify the coverage form, by adopt- 
ig a rider to be attached to the con- 
tract. The New York department, to 
which the question was submitted, held 
that fire insurance companies had no 
tight to insure against loss through 
theft, a privilege accorded only to cas- 
ualty offices. It was made clear, how- 
‘ver, that a sharp distinction exists 

tween theft as commonly defined, and 
acts of pillage and looting by irrespon- 
sible mobs. This latter form of haz- 
ard can Properly be undertaken by the 

(CONTINUED ON PAGE 2) 



















SOME OBSERVATIONS OF THE 
BIG LOUISVILLE CONVENTION 








tional Association of Insurance 

Agents came to a happy close last 
Friday evening in Louisville when those 
who were still in the city went to the 
auditorium in the hotel and had an 
informal dinner. There was some 
good congregational singing, some of 
it led by the new president, Fred J. 
Cox, and the new chairman of the 
executive committee, J. L. Case, who 
stood on chairs and injected some life 
into the assembly. When the dinner 
was over Mr. Cox introduced C. I. 
Hitchcock of the “Insurance Field” as 
toastmaster. Mr. Hitchcock called on 
a number of people who spoke ex- 
temporaneously. Among these were 
C. M. Cartwright of THe NartIoNAL 
Unperwriter; L. H. Stubbs of Cedar 
Rapids, Ia.; Fred Guenther of Detroit; 
W. T. Benallack, general agent of the 
Michigan Fire & Marine; James V. 
Barry, assistant secretary of the Met- 
ropolitan Life, and T. B. Donaldson, 


T te annual meeting of the Na- 


insurance commissioner of Pennsyl- 
vania. 
Mrs. Matt. T. Mancha of Los An- 


geles, Cal., wife of the president of the 
California association, was introduced 
and asked by the toastmaster if her 
husband was telling the truth when he 
outlined the wonderful possibilities of 
Los Angeles and lower California as a 
meeting place for 1920. The gist of her 
reply was, “Come out and see.” Dur- 
ing the course of the evening the toast- 
master threatened to call out ex-Presi- 
dent E. M. Allen, but got clear down 
to the end and then excused him. The 
audience, however, insisted that Mr. 
Allen respond and he did so in his own 
delightful way. The concluding feature 
was the song, “Good Night, Louisville,” 
to the tune of “Good Night, Ladies,” 
led by President Fred J. Cox. 


* * * 


Fred J. Cox, who for the last two 
years has been chairman of the execu- 
tive committee, and is the new presi- 
dent of the National association, is a 
member of the firm of Boynton Bros. & 
Co., the largest agency in Perth Amboy, 
N. J. He is a former president of the 
New Jersey association. Mr. Cox is a 
comparatively new man in the National 
association, as he attended his first con- 
vention in Boston three years ago. 
When he was called upon for advice as 
to the reorganization of the national 
office in Boston he gave such a clear 
exposition of the defects of the national 
body that he was placed on the execu- 
tive committee. Then he was made 
chairman, agreeing to accept only on 
the ground that the committee should 
be composed of active, alert men who 
should have power to carry out plans 
that would make the organization more 
effective. The complexion of the com- 
mittee was changed and younger men 
were put on it. A meeting was held in 
New York at which plans were inaugu- 
rated to revamp the national office in 
Boston. 

The issue came to a focus at the 
great mid-year meeting in Chicago, 
when Secretary H. H. Putnam resigned, 
and C. S. S. Miller, who had been 
chosen as the field man of the organ- 
ization a few months previous, was | 





elected in his stead. That meeting 
meant a new era in the national body. 
Mr. Cox is a master politician. He has 
spent days and days at the national 
headquarters in New York in the inter- 
est of the association. He has accom- 
plished much in defeating possible bills 
in the New Jersey legislature. He 
never acts until he is sure of his game, 
and he wins in the race. 


James L. Case, the new chairman of 
the executive committee, has been pres- 
ident of the Connecticut association for 
three years. His agency at Norwich, 
Conn., is conducted under his own 
name, and, in addition to insurance, he 
has a real estate and investment de- 
partment connected with it. He has 
handled some of the large investment 
issues in his section. He had 10 years 
training in a bank. Norwich is a city 
of 35,000, the ‘largest one in eastern 
Connecticut. Mr. Case has been iden- 
tified with the important civic and pub- 
lic movements of his locality. He spent 
much time in war work, and attracted 
wide attention by his ability in this 
direction. 

* * * 

No report of the convention would be 
complete which did not include the 
highest praise of the local agents in 
Louisville who individually and through 
their membership in the Louisville 
Board, gave the heartiest welcome to 
all the visitors and assisted them in 
every way possible to make their stay 
pleasant and profitable. The notice on 
the program that a visitor could obtain 
any accommodation desired by asking 
it of any man wearing a Louisville 
badge was one of fact, for each was 
a true host. The local committee chair- 
men who were particularly active in 
caring for the delegates, and who de- 
serve special consideration, are A. G. 
Chapman, general chairman; John H. 
Dickey, hotel committee; E. S. Tachau, 
finance committee; C. D. Harris, en- 
tertainment committee; T. C. Timber- 
lake, program committee; Austin B. 
Kinnaird, badges committee; John J. 
McHenry, publicity committee; Frank 

Brown, souvenirs committee, and 
John M Hennessy, office and registra- 
tion committee. 

co * « 

The Louisville Board gave an elab- 
orate entertainment Thursday evening. 
It was full of spectacular and pleasing 
events. Thousands of fancy and noise 
provoking souvenirs were handed out. 
The hall had the appearance of a 
mardi gras celebration when all the 
headgear and other paraphernalia had 
been distributed. There was a program 
of musical specialties and spectacular 


events. Charles A. Lang of Louisville 
presided. The affair closed with a 
dance. 


* * * 

A. H. Robinson of Louisville, former 
president of the National Association, 
had endeavored to get A. G. Simrall 
of Covington, Ky., the first president, to 
be present at this convention. Mr. Sim- 
rall’s physical condition prevented his 
attending, but he sent a picture contain- 
ing the first officers and committee 
chairmen of the organization. The pic- 

(CONTINUED ON PAGE 3) 
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DISTINCT ADVANCE IS 
MADE AT LOUISVILLE 


National Association of Insurance 
Agents Receives Great Impetus 
at Convention 


SEE COOPERATIVE SPIRIT 


Company and Commissioners’ Organi- 
zations Sent Special Committees 
to Attend the Meeting 


As local agents and company men 
who attended the annual meeting of 
the National Association of Insurance 
Agents at Louisville last week return 
to their homes and digest the proceed- 
ings of the week they feel greatly en- 
couraged over what might be termed 
the new era in the relationship between 
companies and agents. Undoubtedly 
the most far-reaching step at Louis- 
ville was the sending of special com- 
mittees from the National Board and 
the Insurance Commissioners conven- 
tion. It is the first time that the Na- 
tional Board has recognized the or- 
ganization in an official way by ap- 
pointing a committee to attend its 
convention. President Frederick C. 
Buswell of the National Board was 
present himself, took part in the pro- 
gram and was an interested spectator. 
S. Y. Tupper of Atlanta, southern man- 
ager of the Queen, who has been an 
advocate of company and local agency 
conferences, was also present and given 


‘a place on the program. Mr. Tupper 


used his influence to get a conference 
committee appointed by the South- 
eastern Underwriters Association. 


Agents Have Change of Heart 


The National association itself has 
experienced a change of heart and is 
not the fire-eating organization it was 
a few years ago. It has become much 
more tolerant, is not nagging com- 
panies over a multitude of complaints, 
just and unjust, is able to adjust dif- 
ferences without antagonism. In com- 
pany circles there is a disposition to 
consult with agents on all matters that 
are vital to the producing forces. In 
times past the companies have. been 
far too arbitrary in their legislation. 
They have gone ahead with rules and 
regulations without confering with 
agents to ascertain what the effect 
would be on the selling side. The pol- 
icy seems to have prevailed to jam 
legislation through and then fight it 
out with the agents afterWard. In this 
way the agency forces have been an- 
tagonized, their good will lessened and 
their cooperation lost. The two forces, 
companies and agents, it would now 
seem, are getting together as they 
should have been all along. 

Expressions of Good Will 

It was therefore a happy omen at 
Louisville to see expressions of friend- 
ship and good. will coming from both 
sides. The local agents can be of tre- 

(CONTINUED ON PAGE 3) 
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HEAVY PRODUCTION 
IN DETROIT DANGEROUS 


Automobile Plants Disregarding 
City Ordinances in Order to 
Produce Maximum Output 


RUNNING AT TOP SPEED 


Finished Goods Are Stored in All 
Available Space in and About 
Factories 


DETROIT, MICH., Oct. 22.—It is 
quite obvious to any visitor to Detroit 
that the big industries of the city are 
quite willing to sacrifice almost any- 
thing in the interest of increased pro- 
duction. Production and still more 
production is the cry of the day among 
Detroit automobile manufacturers and 
those at the heads of the plants in 
allied industries. Any device or effi- 


ciency scheme that makes for a greater 
output is used by Detroit manufac- 
turers. The demand for the products 
of Detroit is so keen that there is no 
hope of the factories catching up with 
the orders for at least another half 
year. This applies not only to the 
automobile business, but to the big 
stove and paint plants, to the drug 
manufacturers, and other important 
factories located in the city. Detroit 
industries are running at top speed and 
will be for some time to come. 


Conditions Worse Than Formerly 


It is not much of a surprise, there- 
fore, that the big fire in the plant of 
Wadsworth Manufacturing Company, 
grew out of neglect on the part of the 
company to safeguard its property in 
an effort to speed up production. For 
the past year nearly every other big 
factory in Detroit has been in no bet- 
ter condition then the Wadsworth plant 
was before the recent fire. The hasty 
manner in which goods are being pro- 
duced in Detroit, and the record break- 
ing output of every factory does not 
make for improved fire protection. In 
fact conditions in Detroit are worse 
today than they were one year ago 
from the standpoint of fire prevention 
and protection. Goods are being pro- 
duced so rapidly that existing storage 
facilities are inadequate. The finished 
product is being stored in the open, 
along side the main buildings of the 
risk and if there is clear space sur- 
rounding the risk,.the completed prod- 
uct is stored on all sides of the risk 
proper. 


Frame Structures Dangerous 


If the need for additional space be- 
comes too pressing, frame structures 
are quickly thrown up. Often these 
connect with the sprinklered portion 
of the building and constitute as in 
the case of the Wadsworth plant a 
serious hazard. This feature is grad- 
ually being improved. The temporary 
structures are being replaced with per- 
manent buildings, most of which are 
of the very finest construction. But 
in all sections of the city there are 
still standing and in the process of 
erection a number of temporary frame 
additions that seriously imperil the 
main plant. 


Inadequate Storage Space 


Both inside and outside the fire ordi- 
nances are being violated every day in 
Detroit. Goods are stored up to the 
ceiling inside the big plants and in large 
quantities on the outside. This simply 
means that a high grade sprinklered risk 
which according to the fire map is not 
exposed has large quantities of inflam- 
able goods stored both inside and out. 
In other words the tremendous output 








TRAINING THE NEW FIELD MEN 











“It is possible, in the training of 
young men for the field, to perpetuate 
the mistakes of older men if care is 
not taken,” said the executive of one 
of the successful class mutual fire 
companies the other day. “It is not 
an uncommon practice for some com- 
panies to rely pretty much upon the 
knowledge that a young man will ac- 
quire by traveling with an older man 
for a while, but our experience has been 
that this is apt not to bring best re- 
sults. We now put the youngsters who 
are aspiring to road jobs through a 
three months’ course of strenuous 
mixed training. For a week the stu- 
dent will be sent out with one of the 
older men and then he will spend a 
week or so in the home office where 
he will be given work at the various 
desks. He will also be given a grip 
and told to go out and make an in- 
spection or two. His reports are then 
carefully gone over and criticized. We 
have a really intensive course and we 
so use it that the young men are put | 
into competition with the older field | 
men. We will give a young man who 
has progressed pretty well on the 
course a bunch of inspection reports | 
cof an older man and tell him to go 
through them critically, picking all the 
faults that he can. He makes notes 
of his findings and lists them on slips 
which are attached to the reports. This 





work is then given to the older man 
who originally made the inspection and 
in that way he is kept in tune on his 
work. We are all alike, I guess, in 
that, unless we have systematic prod- 
ding of some sort or another we get 
lax in our work. We are careful, of 
course, to prevent. the development of 
feelings of jealousy or animosity and 
this is easily done where all are im- 
pressed with the idea that the course 
we follow is entirely for the best good 
of all concerned. It is not for the 
pleasure of finding mistakes nor par- 
ticularly to show up any of the work 
of the older men that we analyze their 
work. We strive to establish a high 
standard and encourage all of the field 
force to live up to it. We do not hesi- 
tate to reject the work of a man if 
it is not a credit to him. A case in 
point. Recently one of our young men 
brought me a drawn plan of the wir- 
ing system of a plant he had inspected. 
It was done carelessly and free hand. 
I told him never to turn in such a dia- 
gram without making his drawing neat 
and with a rule—as nearly mechan- 
ically correct as possible. He took 
the criticism in good part and the next 
report of the kind he made was so 
good that I have had a blue print made 
of it to send to all our field men as 
something worth emulating. We find 
that it pays to give much thought to 
the training of new men for the field.” 








finished product, the whole character of 
the risk is changed. What is apparently 
a desirable risk so far as its appearance 
on the map is concerned, becomes in De- 
troit a dangerous risk with an inside and 
outside exposure and one in which in the 
event of fire, it would be almost impos- 
sible for the fire department to move in 
and about freely. 


No Fault With Fire Department 


There is nothing the matter with the 
fire department in Detroit. It is fully 
motorized and completely equipped. The 
tity has been very generous in its appro- 
priations to the fire department, consid- 
erable new equipment has been invested 
fn each year and at the present time the 
Detroit department is fully manned, fully 
equipped and able to render excellent 
service. It is no fault of the fire depart- 
ment if the water pressure is low and if 
the big factories in Detroit are allowed 
to violate the ordinances. 


Low Water Pressure 


If fire should break out suddenly in 
some of the big plants in Detroit, the 
crowded condition of the risk would 
make it very difficult for firemen to ef- 
fectually fight the flamés. Unquestion- 
&bly there is not sufficient water pressure 
in Detroit and there is a noticeable lack 
in some sections of new mains. In other 
newly developed areas pavements have 
not been laid so that the fire department 
equipment could not be carried to the 
scene of the fire, because the mud roads 
are impassable. 


Need More Inspections 


What is needed in Detroit is a closer 
inspection of business by the companies. 
Agents are writing risks every day in 
Detroit that do not appear on the map. 
The big city agent will not take the time 
to personally go over every piece of bus- 
iness written. The companies have not 
been able to keep pace with the inspec- 
tions in Detroit. The result is that a 
great deal of business has been written 
and is now on the books, that has never 
been inspected or what is more important 
has never been’ reinspected. Plants 
grow so rapidly in Detroit that the orig- 
inal inspection means very little six 
months or a year later. There is noth- 
ing to get unduly excited about so far 
as Detroit is concerned, as, of course, the 
present condition is an abnormal one and 
will adjust itself as the need for heavy 
production diminishes. In the meantime 
there is serious danger of several other 
heavy losses to certain of the big plants 
in Detroit. The cure for the trouble is 
more inspections at more frequent inter- 
vals. 


The Royal and Franklin have been 
admitted to membership in the Oil In- 





means that because of the storing of the 





NEW INSURANCE DIRECTORY 





Covers Fully West Virginia, Marys 
land, Delaware and the District 
of Columbia 





The insurance directory of Dela- 
ware, District of Columbia, Maryland 
and West Virginia has been issued by 
Tue NaTIONAL UNDERWRITER, it  be- 
ing a complete compendium of in- 
surance information for the three 
states and the district. A list of all 
the companies doing business in the 
territory is given together with their 
officers, field men and other features of 
interest. Among the interesting parts 
of the book is the summarization of the 
insurance laws of Delaware and West 
Virginia. In the body of the book are 
all the towns in the states with their 
local agents and companies. repre- 
sented. This information is in com- 
pact form and is a handy reference 
book for anyone interested in these 
states from an insurance standpoint. 


PLAN RATE REDUCTION 
ON U. & O. RIOT RISK 


(CONTINUED FROM PAGE 1) 


fire companies, under the riot and civil 
commotion contract. 


Risk Coverage Still in Demand 


Applications for riot and civil com- 
motion coverage are still coming in 
steadily from the large cities all over 
the country, although, as might be ex- 
pected, the greatest demand is from 
centers in which strikes are in progress 
or where such action is threatened. It 
is the general opinion among under- 
writers that this form of insurance will 
find a fixed place in the business world, 
although the amount to be written will 
fluctuate according as industrial circles 
are agitated or remain quiescent. 
Directors of large manufacturing cor- 
porations are showing increasing in- 
terest in riot and civil commotion in- 
surance, and it is anticipated will carry 
such protection as safeguards to their 
property, almost as freely as they do 
fire insurance. 





The Westchester has given a 10 per- 






TIME RIPE FOR SALE 
OF RENT INSURANCE 


Landlords Impressed With Im- 
portance of Protecting Income 
Owing to Increase in Values 


TOPIC BRINGS RESPONSE 


Owners of All Kinds of Properties Are 
Prospects for This Form of 
Indemnity 


If there is any one fact that people 
generally are more conscious of than 
another, it is that rents on all classes 
of property have been, are being, and 
will be raised. Among those living 
in the more crowded industrial centers, 
rent profiteering is the big problem of 
the day. Unscrupulous landlords, real- 
izing the pressing need for housing 
room and office space, have taken ad- 
vantage of the situation to increase 
rents to an almost prohibitive figure. 
While this has operated to the disad- 


vantage of the public generally, it has 
at the same time provided local agents 
with an excellent opportunity for so- 
liciting rent and rental value insurance. 


Time Is Opportune 


Now is the psychological time to go 
after this class of business. Property 
owners are conscious of the fact that 
the renting value of the property has 
increased. They realize that their in- 
come from rents has increased from 
10 to 50 percent on the average. The 
fact that property owners are taking 
in more money in rents, makes it easier 
for the local agent to point out how 
serious the loss of rents would be in 
the event of a fire. Very few people 
make any effort to protect their prop- 
erty when the value is small. As more 
is accumulated and the value increases, 
the importance of protection of some 
kind stands out more clearly. At this 
time when rents are being raised, land- 
lords and property owners can be so- 
licited for rent insurance and made to 
see the importance of fully protecting 
properties that have so markedly in- 
creased in value. 


Loss of Revenue 


It is one thing to own a piece of 
property and another to make some 
money out of it. Mere possession 
means very little unless an income 15 
being earned. There are very few 
owners of store buildings, apartment 
houses, theaters, hotels, etc., in any 
town who have not insured their prop- 
erty against loss by fire. Business pru- 
dence demands it, and few local agents 
overlook the opportunity of soliciting 
a straight fire insurance line. Very 
few of these same owners are protected 
against loss of revenue on the same 
property. This is due first to the fact 
that the subject has probably not been 
brought to their notice, and second be- 
cause it has always been an easy mat- 
ter to quickly replace a building and 
even if a loss occurred, a new building 
went up in a comparatively short time. 


Replacement Difficulties Many 


Today building conditions are worse 
then they have been in the last 25 
years. The owner of a_ mercantile 
building whose property burns today 
has no idea of when it is to be replaced. 
Many difficulties now attend the replac- 
ing oft property. There are delays an 
uncertainties in construction due t? 
shortage of material, transportation 
troubles—present and prospective—an 
not only a shortage of labor but the 








surance Association. 


cent bonus to its employes figured on 
their yearly salaries. 


(CONTINUED ON PAGE 3) 
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DANGER IN PRACTICE 
PROBLEMS BEING STUDIED 


Stock Companies See Complications of 
Writing Strike Cover Where 
Mutuals Have the Fire 


NEW YORK, N. Y., Oct. 22.—Re- 
cent experience has emphasized the 
unwisdom of stock companies issuing 
riot and civil commotion insurance 
upon plants in which the fire hazard 
is carried by mutuals. The line of de- 
marcation between the fire and explo- 
sion liability is ofttimes hard to dis- 
cern and where different classes of 
institutions are involved each attempts 
to shoulder the liability for the loss 
upon the other. True, the same con- 
dition might and doubtless will arise 
where the insuring offices are stock 
organizations but differences in such 
instances would be more easy of ad- 
justment than where antagonistic 
schools of underwriting are involved. 
The ideal condition where all chance 
for dispute is obviated is for the as- 
sured to place both his fire and explo- 
sion insurance in the same compan- 
ies. Though in decreasing volume, riot 
and civil commotion insurance is still 
being freely written, but now that the 
great drive for the business is over, 
managing underwriters are giving 
some thought to the problems involved 
in present practice, not the least im- 
portant of which is that referred to. 





LOUISVILLE CONVENTION 
(CONTINUED FROM PAGE 1) 


ture included Mr. Simrall, C, H. Wood- 
worth of Buffalo, first vice-president; 
Milo E. Lawrence of Kansas City, sec- 
ond vice-president; Alfred Pirtle of 
Louisville, third vice-president; B. L. 
Baldwin of Omaha, chairman of the 
committee on state associations; A. 
H. Robinson of Louisville, chairman 
executive committee; Merwin Jackson 
of Toledo, chairman grievance com- 
mittee; and R. S. Brennan of Denver, 
secretary. 
*~ > « 

By actual count there were 1,142 del- 
egates in the convention hall to listen 
to the speakers Thursday morning. 
With the constant grewth of the asso- 
ciation membership and their interest, 
it becomes increasingly evident that 
the question of hotel accommodations 
and meeting rooms must be carefully 
considered. The hall in Louisville was 
crowded, and more room could have 
been used to good advantage. 


Eugene _Walsh of Davenport, Ia., 
regional vice-president of the National 
Association, asked all the agents in at- 
tendance from Indiana, Iowa, Illinois, 
Michigan, Wisconsin and Minnesota 
to take dinner together Thursday 
evening. 

* J * 

One of the features: of this meeting 
was the attendance of company officials 
and managers, as well as field men. The 
National Board had appointed a confer- 
ence committee, as did the Southeastern 
Underwriters’ Association. This has 
Served to create a more harmonious feel- 
ing on the part of the local agents 
toward the companies. They feel. that 
they are entitled to a hearing in the im- 
portant matters which vitally affect 
them. Among the officials present were 
Roted: H.R. Loudon, United States man- 
ager of the Liverpool & London & Globe; 
John Marshall, western manager Fire- 
man’s Fund; G. H. Batchelder, western 
manager Pennsylvania; Ralph Rawlings, 
Western manager Boston & Old Colony; 
Norman T. Robertson, secretary Fidelity- 
Phenix at Chicago; C. R. Tuttle, western 
Manager North America; D. E. Monroe, 
Beneral agent, Union of Canton; W. T. 
Benallack, general agent Michigan F. & 

; H. H. Ingalls, western manager New 
Brunswick and New Jersey Fire; S. Y. 
Tupper, southern manager Queen; F. C. 
Buswell, vice-president "Home of New 


York; Joel L. Tuttle, secretary Iowa 
Bonding. 


* : e 
At the opening, session; Secretary Mil- 


ler read a telegram from George D. 
Markham, of St. Louis, chairman of the 
jiegislative committee, and former na- 
tional president, who is ill and could not 
te present. Telegrams of regret at their 
inability to be present and expressing 
good will to all present were read from 
Mac O. Robins, of Santa Ana, Cal., for- 
mer California president, and E. C. Ar- 
nold, former president of the Seattle 
Board. A telegram was read from the St. 
Paul Insurance Exchange, stating that at 
a meeting last week it reaffirmed the 
principles of the national body in their 
entirety. * * * 
The convention seemed to be the birth- 
day anniversary time of a number of 
distinguished members. Particular men- 
tion was made that Charles F. Hildreth, 
of Freeport, Ill., former national presi- 
dent, was rounding out 68 years. At 
least, that was the way the announce- 
ment was made. Mr. Hildreth, however, 
corrected the official announcement by 
clipping off ten years, thus bringing him 
back to 58. 

* * * 
Some of the state agents of the Home 
were in Louisville to meet Vice-Presi- 
dent Buswell and General Adjuster Ba- 
ment, both of whom were on the pro- 
gram. H. Lee Upton, Kentucky state 
agent; E. R. Sherley, Tennessee state 
agent; C. T. Deatrick, Ohio state agent, 
and John H. Walsh, of Missouri, were 
present. 

* * a 

Convention people, in going to Louwis- 
ville, naturally felt that it would be a 
real oasis in a dry land, and this thought 
was expressed by a number of speakers. 
In fact, a speaker was not considered in 
good form unless he cracked a joke or 
two on this subject. It proved to be an 
oasis all right. 

* * 

H. R. Endly, of Mansfield, O., 
eral manager of the Great American 
Mutual Indemnity, and former examiner 
in the Ohio insurance department, was 
present at the convention. The Great 
American has about 400 agents in Ohio, 
and is doing a large business. The com- 
pany has met with great success in its 
work. 

* ” * 

W. J. Carey, the well known Cincin- 
nati agent, was on deck, getting recruits 
for the famous Bean Club, which came 
into being at the Minneapolis meeting 
some years ago. Mr. Carey is the Grand 
Lima Bean of the club. A number of 
candidates were initiated. 

. * * 

The field men who cover Kentucky 
were present in large numbers, greeting 
their local agents and participating in 
the proceedings. A number of field men 
cover both Kentucky and Tennessee. 
Louisville was inspected a number of 
times by the special agents last week. 

* * * 


President E. M. Allen had a Big Ben 
alarm clock on his desk so that he could 
work according to schedule. He also had 
a green and red light, the green light 
indicating that a speaker had one more 
minute to his credit. The red light meant 
the summary decapitation of the speaker. 

* * * 


The local agents of the Home of New 
York and the Franklin who were attend- 
ing the convention gave a lunch Thurs- 
day noon in honor of Vice President 
F. C. Buswell. 

*x * 

T. Alfred Fleming, Ohio state fire mar- 
shal, and former president of the Fire 
Marshals’ Association, was one of the in- 
terested spectators at Louisville. 

* * * 

James Victor Barry, assistant secretary 
of the Metropolitan Life, and former 
Michigan insurance commissioner, the 
greatest convention man in the country, 
was present. 


DISTINCT ADVANCE IS 
MADE AT LOUISVILLE 


(CONTINUED FROM PAGE 1) 


mendous influence in dealing with insur- 
ance commissioners and legislatures and 
if companies and agents can be brought 
together on all big and vital questions 
there will be a momentum created more 
powerful than any influence heretofore 
known. In too many cases the companies 
and agents have pulled apart simply be- 
cause the two forces have not gotten 
together beforehand. The spirit of con- 
ference and cooperation should prevail 
and be strengthened. 

The local agents found a ready re- 
sponse on part of the insurance commis- 
sioners’ committee that was present to 
represent their association. It is likely 
that the National association can now 
initiate legislation that will be approved 








by the insurance commissioners and will 





gen- 


be nation-wide in its scope. It may be 
possible to get through a qualifications 
and anti-rebate law in every state. There 
are big probabilities of bettering the 
situation if the agents and commission- 
ers can work in harmony. 


Power Will Be Strengthened 


If the companies have the help of the 
local agents in backing up many of 
their enterprises they would muster a 
much more formidable force and would 
be listened to with greater care than if 
they tried to accomplish everything lone- 
handed. If the local agents of the coun- 
try had been brought into play in con- 
‘nection with the 10 percent surcharge 
the companies would have found the 
insurance commissioners much more 
ready to listen to their story. The agents 
i were not appealed to for assistance. The 
companies tried to go alone and lost. 
In many other matters where the whole 
‘body of insurance people are involved 
the companies would find that they could 
secure the backing of the agents if the 
latter were asked. It is to be hoped that 
the Louisville convention therefore 
marks a new era in fire insurance and 
that the conference spirit will prevail. 


Character of the Delegates 


At the Louisville convention the local 
agents realized their power. There were 
.gathered together 1100 men from all sec- 
tions of the country, representative of 
the best in the local business. They were 
not big city men alone. Chicago had but 
two representatives. New York City had 
none, neither had Philadelphia. The so- 
‘ealled second class cities in size were 
well represented but the big majority 
of delegates came from the smaller cities 
rand towns. They paid their own way and 
are earnest in every respect. 

The temper of the convention. was 
seen on two occasions. The first was 
‘when it came to dealing with non-agency 
mutuals and reciprocals. There was fire 
in the eyes of all delegates and their zeat 
rose to a high pitch when the campaign 
was started against those mutuals and 
inter-insurers that in their advertising 
propaganda attack the profits of stock 
companies and commissions earned by 
agents. 

Then when dealing with the position 
of casualty companies on the ownership 
of expirations the force of the conven- 
tion was felt. .The agents are determined 
to secure a pledge as to the principle of 
agency ownership of expirations. While 
this subject was under discussion many 
men said that after they returned home 
they would ascertain definitely from 
their casualty companies just how they 
stood on this question. 


TIME RIPE FOR SALE 
OF RENT INSURANCE 


(CONTINUED FROM PAGE 2) 
disinclination of labor to work at. all 
as is evidenced by the numerous strikes 
now in progress and threatened. 

Fire Destroys Income Entirely 





The loss of a building by fire not 
only means the distruction of the phy- 
sical value, but means the absolute 
elimination of the earning power of the 
building. The property owner who car- 
ries a full line of fire insurance will, 
of course, be fully paid for his fire in- 
surance loss, but what about the rents 
that he loses during the time it takes 
to rebuild the property? This money 
is gone forever unless covered by a 
rent insurance policy. This non-in- 
come producing period is very liable to 
be a long one during these days of 
building uncertainties. 


Business Property Best 


The largest volume of rent insurance 
can, of course, be written among owners 
of mercantile property. Mercantile prop- 
erty is in the nature of an investment. 
The man owning a store building, thea- 
ter, hotel, wholesale house or any other 
structure that is rented for business pur- 
poses gets a fixed income from the prop- 
erty each year. He holds it purely from 
an investment standpoint. The success- 
ful conduct of his own business affairs 
depends to a certain extent upon the rev- 
enue that he receives from the property 
he owns. Cut this revenue off and his 
affairs are seriously interfered with. Such 
a man responds to an argument for rent 
“insurance. He takes out rent insurance 
as a matter of good business and can be 
written much quicker, for instance, than 





the man owning a few dwellings. 
However, the dwelling and apartment 


SUE UNDER THE BOND 
STATUS OF BOLAND CONCERNS 


New York National and Seneca -Fire 
Are Now Being Liquidated— 
Claims Piling Up 


NEW YORK, Oct. 22.—Suit to re- 
cover under bank depository bonds 
issued to the New York National and 
the Seneca Fire, both of which are 
being liquidated by the New York 
department, has been brought against 
the National Surety. Funds of the in- 
surance companies were on deposit 
with the North Penn Bank of Phila- 
delphia, which was recently closed up 
after its impairment had been caused 
by dishonest employes. The surety 
company paid a substantial amount 
under its bond to the Seneca Fire, but 
denied liability altogether under that 
issued to the New York National. Fail- 
ure to recover its funds made impos- 
sible the reinsurance of its risks by 
the latter concern. 


Seneca Fire Claims 


The Seneca Fire had, however, 
money enough to get protection and 
its liabilities were taken over by the 
Globe & Rutgers as of Aug. 19. No 
policies effective after that date, al- 
though written prior thereto, were 
accepted, and holders of such contracts 
have been notified to seek indemnity 
elsewhere as they are not now insured. 
Loss and return premium claims of the 
Seneca Fire, the date set for the filing 
of which is Nov. 1, are piling in fast 
and are being tabulated and critically 
examined. It is assumed that the as- 
sets of the company will be sufficient 
to not alone discharge the obligations 
but will yield a slight return to stock- 
holders as well. 


New York National Status 


_ The creditors of the New York Na- 
tional are not likely to be so fortunate. 
Unless the courts decree otherwise loss 
and return premium creditors will 
share equally in the distribution of 
assets. Claims for commission and 
brokerages are treated separately, be- 
ing classed rather with such _liabili- 
ties as telephone service and kindred 
charges. 

The James J. Boland Company, 
which acted as general agent for the 
Seneca and the New York National, 
has gone into the hands of a receiver, 
William A. Blau being appointed to the 
office. 








field should not be made light of at these 
times. Rents on high grade apartments 
have amounted to an almost unbeliev- 
able figure. The man owning a first class 
apartment building is in possession of a 
very valuable and highly protective piece 
of property. If apartment owners have 
been neglected in the past, it is high 
time that local agents get in touch with 
them at this time, as well as dwelling 
owners. 


Prospects for Rental Value 


At the same time the opportunity to 
sell rental value insurance should not be 
lost sight of. There are many who live 
in apartments and dwellings or occupy 
buildings owned by themselves. They 
have not been victims of rent profiteers, 
yet the rental value of their property has 
increased. If a fire were to destroy the 
property it would be necessary for them 
to rent other quarters during the>re- 
building period and the difficult housing 
conditions would then have to be faced, 
to say nothing of paying rent during 
this time. There are particular seasons 
of the year when certain forms of insur- 
ance can be sold to the best advantage. 
This is the season for rent insurance. 
Rent increases were made on the first of 
May. Further and even greater increases 
were made on the first of October. 
While this subject is uppermost in the 
minds of renters of all kinds of prop- 
erty, it behooves the local agent to get 
out on the job and make a general can- 





vass for rent insurance. 
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J.K. WALKER ADVANCED 
BECOMES ASSISTANT MANAGER 
Superintendent of Agents of Western 


Department of the North America 
Promoted 





John K. Walker of Chicago, super- 
intendent of agencies in the western 
department of the North America, has 
been appointed assistant manager of the 
department. The announcement was 
made this week by Manager Charles 
R. Tuttle. The promotion of Mr. 
Walker is a deserved tribute to his 
ability, achievements and_ splendid 
work. He is a keen underwriter, a 
thorough student of the business, a 
man of quick perception and great in- 
dustry. He has applied himself in 
later years to the study of the more 








JOHN K. WALKER, Chicago 


New Assistant General Agent 
North America 


unusual hazards and the underwriting 
features of large risks, use and occu- 
pancy, explosion, riot and civil com- 
motion and the like. He has developed 
rapidly and has made a place for him- 
self in the North America organiza- 
tion. 
Mr. Walker’s Career 


Mr. Walker started as a boy in the 
western department of the Springfield 
in 1897. He rose to the position of ex- 
aminer and then went to the Northern 
of England in a similar capacity. In 
1911 he connected with the North 
America, taking charge of the Cook 
county department. In 1913 he was 
made chief examiner and in 1915 su- 
perintendent of agencies. He has served 
as vice-president of the Examiners 
Club of Chicago and has been a mem- 
ber of the executive committee of the 
Fire Insurance Club of Chicago. 


Ralph S. Hastings 


Ralph S. Hastings, local agent at Trav- 
erse City, Mich., has been appointed spe- 
cial agent of the Great American and 
American Alliance in Michigan. 





Arthur S. Head 


Arthur S. Head, formerly in the local 
agency of Wortman & Co. at Oklahoma 
City and just returned from overseas 
service, has been appointed special agent 
of the Great American and American 
Alliance in Oklahoma. 


The New England and Middle Depart- 
ment field men of the North British & 
Mercantile, Commonwealth and Pennsyl- 
vania are meeting in New York City, 
considering with the executives general 
business conditions in their respective 
and planning their future 


territories 





CHANGES IN 





THE FIELD 





CASPER IN LOCAL BUSINESS 


Illinois State Agent of the Great Amer- 
ican Becomes Partner in 
Peoria Agency 


Harry G. Casper of Chicago, Illinois 
state agent of the Great American and 
American Alliance, has resigned as of 
Nov. 1, to enter the local business at 
Peoria. He has purchased the interest 
of Walter C. Bourke in the agency of 
Furst & Bourke. The name will be 
changed to Furst & Casper. Frank J. 
Quinn, one of the leading attorneys of 
Peoria, married the widow of W. T. 
Furst, the late senior member of the 
firm. Mrs. Quinn will be the financial 
partner in the agency, Mr. Casper tak- 
ing a half interest and being the active 
factor in the office. This is a splendid 
opportunity, as the agency is a growing 
one and has a large clientele. Mr. Cas- 
per is one of the leading men in IIli- 
nois field, having recently retired as 
chairman of the Illinois Conservation 
Association. He served on the execu- 
tive committee of the Illinois State 
Poard and has been very active in the 
different organizations. He entered the 
insurance business in 1904 by going 
with the Chicago office of the Home. 
In 1908 he was appointed southern IIli- 
nois special agent for the company and 
in 1910 became special agent for the 
Great American. He was made state 
agent in 1916, following the promotion 
of Walter E. Miller to the assistant 
managership. Mr. Casper is a live wire 
in every respect. He knows the busi- 
ness and has the ability to build up an 
agency. 


M. P. Conley 


M. P. Conley of Fredericktown, Mo., 
a local agent, has been appointed farm 
special agent for the Home in Mis- 
souri. 


J. Reyburn Watson 


J. Reyburn Watson, special agent of 
the Security of New Haven in Ken- 
tucky, has resigned, and on Nov. 1 will 
go with the local agency of S. P. Hager, 
Son & Pollitt, at Ashland, Ky., where 
he was formerly branch manager for 
the Kentucky Actuarial Bureau. Mr. 
Watson for the past three years has 
been special agent for the Security, 
having previously been with the bureau 
for seven years. 


— 


A. L. Cochran 


A. L. Cochran of Bartley, Neb., has 
recently been appointed special agent 
for the National Security Fire of 
Omaha, Neb., for the western district 
of Nebraska. Mr. Cochran has been 
associated in the past with several 
reciprocal exchanges and has been in 
the banking and local agency busi- 
ness at Bartley, Neb., for a number of 
years. Mr. Cochran succeeds W. 5S. 
Ridgell in this field. Mr. Ridgell died 
at his home in Lincoln, Neb., Sept. 29. 
He was formerly deputy state fire 
marshal before joining the National 
Security. 





F. W. Clark 


F. W. Clark has been appointed spe- 
cial agent of the Phoenix of Hartford 
in Michigan, succeeding Dudley H. 
Luce, who recently resigned to go into 
another business. Mr. Clark will make 
his headquarters at Detroit and work 
in conjunction with C. H. Luce, state 
agent. For the past eight years he 
has been connected with the Saginaw 
branch of the Michigan Inspection Bu- 
reau. 


J. A. McClelland 


J. A. McClelland has been appointed 
state agent of the North British & 





work, 


= 


ters at St. Louis. He has been in the 
field in western territory for the Fi- 
delity-Phenix for the past 11 years, 
having traveled for some time in south- 
ern Illinois. A year ago he was trans- 
ferred to Oklahoma. 


Thomas J. Southerland 


The Great American and American 
Alliance have appointed Thomas J. 
Southerland special agent in Virginia 
with office in Richmond. He has been 
at the home office for several years. 
H. G. Spaulding, who heretofore cov- 
ered Virginia, Maryland, Delaware and 
the District of Columbia, will continue 
to supervise the remainder of the ter- 
ritory, with office in Baltimore. 


Philip Olson 

Philip Olson, an examiner in the 
home office of the Northwestern Fire 
& Marine, has been appointed special 
agent for the National Liberty to as- 
sist State Agent C. O. Young of Min- 
nesota. Mr. Young has had North 
Dakota added to his territory. 


E. J. Heavner 


E. J. Heavner of Oklahoma City, 
special agent of the Home, resigned to 
enter the local agency business. 


J. W. Hull 


J. W. Hull, who has been special 
agent of the Home in Iowa, has re- 
signed to become Iowa special agent 
of the American Eagle. 


Henry E. Miller 


Henry E. Miller, formerly state 
agent of the Concordia in Minnesota 
and Wisconsin, has been appointed 
special agent of the Globe & Rutgers 
in Wisconsin. 


H. F. Morris 

















H. F. Morris of Aberdeen, S. D., has 
been appointed special agent of the Mer- 
cantile and Commonwealth of New York 
for North and South Dokota. The com- 
panies have just entered the two states. 
Mr. Morris is the son of State Agent 
Frank K. Morris of the Pennsylvania in 
the Dakotas. 


R. E. McLain 


R. E. MeLain has been appointed spe- 
cial agent of the New York Underwriters’ 
in Michigan to assist State Agent E. J. 
Hicks. He has been connected with the 
Michigan Inspection Bureau. 





L. S. Bryant 


L. S. Bryant has been appointed special 
agent of the North British in Nebraska 
to assist State Agent H. N. Wood. He 
will make his headquarters in Omaha. 
Mr. Bryant entered the North British 
office as a boy and has been promoted to 
various positions. 


John R. Chatterton 


John R. Chatterton has been appointed 
special agent of the New York Under- 
(writers Agency in Towa. He has been 
connected with the Iowa _ Inspection 
‘Bureau. 





M. W. Surratt 


M. W. Surratt of Tipton, Ind., a local 
agent, has been appointed farm special 
agent of the Home of New York. 


W. L. Sisk 


W. L. Sisk, special agent of the farm 
department of the Hartford Fire in Ten- 
nessee, has been appointed special agent 
of the recording and commercial depart- 
ment in that state. He succeeds Henry 
A. Yates, who became Illinois state agent 
for the London Assurance. 





Cover Banks .and Importers 


NEW YORK, Oct. 22.—A group of 
American companies has issued riot and 
civil commotion contracts aggregating 
millions of dollars covering the interest 
of American bankers and exporters upon 
goods in ports of Great Britain and the 
European continent. 


REASON FOR BIG LOSS 
USE AND OCCUPANCY FIGURE 


Adjustment on the Douglas Starch 
Works at Cedar Rapids Has 
Been Completed 


The adjustment of the use and occu- 
pancy loss on the Douglas Starch 
Works at Cedar Rapids, Ia., has been 
completed, the loss being 94.4 percent. 
This is one of the largest use and occu- 
pancy losses so far as percentage is 
concerned. There were a number of 
contributing factors that made the loss 
heavy. In the first place the machin- 
ery was complicated and was difficult 
to obtain. It came from all sections 
and required the work of a multitude of 
artisans. 

In the next place the plant had to be 
operated as a unit. It was so inter- 
locking that no process could be car- 
ried on with profit without the rest. 
The whole plant had to be operated as 
a whole. It was found that the owners 
endeavored to work out a plan so that 
part of the plant could be operated at 
a profit while the rest was idle but it 
was found impossible. If the adjust- 
ment had been delayed until the steel 
strike came on the loss would have 
been still heavier. It is not known 
whether the starch works will rebuild 
or not. There is some talk of it mov- 
ing to Peoria, Ill. 








Passing Comment 








What They Are Talking About 
In Office and Field 




















ALOCAL agent said the other day. 

that he had only recently discov- 
ered that good increases on stock lines 
can be secured by making the rounds 
of insured property owners and call- 
ing attention to the operation of the 
co-insurance clause. He said that he 
has found that at the present time the 
majority of merchants are under in- 
sured. They are not carrying sufficient 
insurance to value. If a loss should 
occur at the present time, the major- 
ity of merchants would, under the op- 
eration of the coinsurance clause, have 
to contribute to the loss if the fire 
were serious. In other words, the av- 
erage assured is not living up to the 
requirements of the coinsurance clause. 
Values have increased, but the amount 
of insurance carried has not been in- 
creased proportionately. 

Most property owners do not like 
the idea of being liable ror a loss. The 
man who has taken out insurance be- 
lives in protection. He recognizes 
the necessity of fire insurance and buys 
protection because he does not want t¢ 
carry the burden himself. If he can 
be shown that under present condi 
tions he is carrying no small portion 
of it, he can be induced to increase his 
fire insurance lines. This thought ca® 
be presented to any merchant in any 
town at the present time as the great 
majority have not taken out sufficient 
new insurance to cover present needs. 


Report on the Victory 


PHILADELPHIA, PA., Oct. 22—Thé 
Pennsylvania department makes public 
the results of its examination of the 
Victory Insurance Company, office mat 
of the Fire Association. The repo? 
shows the company had assets on Oct. 16 
of $1,450,000 divided about equally b& 
tween capital and net surplus. 


All field men of the Northern of Ne* 
York will assemble in New York = 
day and Wednesday next for the te® 
annual conference. 








Mercantile for Missouri with headquar- 
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IN CREASED RENTS 
INCREASED DEDLACEMENT COST 


An immense field for new business, little cultivated, is open to 
. {the alert agent who presents to property owners lioneed of 





— 


: Rent, Rental Value and Leasehold Insurance 


‘ [Rents have advanced with the cost of replacement and construc- 
« Ftion. You will be surprised to find how many property owners 
| Jhave no knowledge of the protection and will be glad to take it 
if you present the facts and offer them a policy of the 


Insurance Company of North America 








| [his is your opportunity—can we assist you? 


r N INSURANCE COMPANY OF 

the 

he 

NORTH AMERIGA 


= PHILADELPHIA, PENNA. 

op- 

ri In addition to the usual fire, tornado and marine policies the Insurance 

- Company of North America issues policies covering to following risks: 

tne 

t ff Automobile Explosion Parcel Post Theatrical 

ie i Motor Cycle Use and Occupanc Commercial Travelers Transportation Floaters 
Th y 


z Wf Riot and Civil Commotion Registered Mail Tourist Baggage Sprinkler Leakage 
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Plans of Foreign Companies 


In the casualty section of this issue 
will be found a very interesting con- 
tribution from a London correspond- 
ent, making some observations on the 
probability of large British companies, 
bringing casualty running mates into 
this country or organizing new Amer- 
ican casualty companies. Already the 
Royal Liverpoor & Lonpon, & GLoBE, 


E. M. Allen’s Notable Work 


E. M. Atten, of Helena, Ark., who re- 
tired last week as president of the Na- 
TIONAL ASSOCIATION OF INSURANCE AGENTS 
leaves that office with the good will and 
high esteem of the entire membership. 
Mr. ALLEN possesses abounding good na- 
ture. Under all circumstances, he radi- 
ates sunshine. He can be firm and fre- 
quently has been forced to take a definite 
stand that required unusual courage. He 
did so fearlessly, without thought of him- 
self. He has given freely of his time and 
money to the cause. He has spent weeks 


Effect of Mutual Advertising 


Local agents have been rather disturbed 
ever the action of a mutual casualty com- 
pany which is advertising in several mag- 
azines having a national circulation. It 
is the practice of this concern to use in 
its advertisements a photograph of the 
establishments of some well known busi- 
ness house and point out that the partic- 
ular concern whose factory is portrayed 
buys mutual insurance by mail and saves 
the agents’ commission and hence gets 
insurance “at cost.” It has been found 
that these advertisements have to a cer- 
tain extent operated to the disadvantage 
of local agents. Property owners have 
been impressed with the character of the 
business houses which have purchased mu- 
tual insurance and permitted their names 
to be used in advertising space with the 
result that local agents have during recent 
months been asked by some policyholders 
just what they do in the way of giving 
service and what assistance they render 
to the assured that entitles them to their 
commission. In plain language local 
agents are being asked by some property 
owners what right they have to existence 
and why the insurance business would 
not be more economically conducted if 
agents were eliminated and it were pos- 
sible for policyholders to purchase pro- 
tection direct by mail. 

One agent was told the other day, 
“You do not sell me insurance—you 
merely act for the company you represent. 
If I have a loss, you do not indemnify 
me, but merely pass over to me funds 
that are transmitted to you from the 





business 


Lonpon & LANCASHIRE, COMMERCIAL UN- 
1on and NorwicH UNION have casualty 
companies of their own operating in 
the United States. The correspondent 
predicts that other large companies will 
soon be found in the casualty field on 
this side. The casualty and surety 

is increasing by leaps and 
bounds. ’ 


away from home and his business, at- 
tending meetings of state associations, and 
conferring with national officers. In all 
his dealings he has been found to be emi- 
nently just and considerate. He has a 
keen analytical mind that cuts straight 
through to the real meat. The agents of 
the country are under great obligations 
to Mr. Allen for the magnifient achieve- 
ments he has wrought. He will be en- 
shrined in their hearts as long as he 
lives. Agents all over the country 
revere him as their friend. 


company. You are simply the company’s 
agent or representative and what I buy 
from you I could just as well get from 
the company direct.” 

This series of advertisements that is 
being used should not be cause for alarm; 
but rather should serve to stir into action 
non-service giving agents. The agent who 
simply renews a policy year after year, 
does not consult with the assured about 
his risk, about improvements that should 
be made, defects that should be remedied 
and alterations that might be made that 
would not only improve the risk as a 
working plant, but reduce the insurance 
rate, has no place in the insurance busi- 
ness and as competition becomes keener, 
men of this character will be forced out. 
These advertisements should simply 
serve as a tonic to the agent who is oper- 
ating his agency on 1919 methods. The 
service giving agent can by what he does 
for his customer make the value of deal- 
ing with him stand out in striking con- 
trast to the long range, disinterested, me- 
chanical methods pursued by the mail or- 
der companies. 
ation entirely the fact that the concern 
advertising is a mutual company the en- 


terprising agent can on the basis of per- 
sonal service alone make what the mail 
order insurance company has to offer ap- 


pear unimportant in comparison. 


THE insurance business is the easiest in 
the world—if you work it hard; it is the 
hardest business in the world if you work 


it easy —A. M. Shields. 


Leaving out of consider- 




















President Henry Evans of the Conti- 
nental, Fidelity-Phemix and American 
Eagle urges agents to use their influ- 
ence to defeat the Cummins bill now 
pending in Congress, being Senate Bill 
2906, as it will have the effect of con- 
fiscating railroad earnings derived 
from government established “reason- 
able rates.” President Evans advo- 
cates, first, that railroads be allowed a 
return of not less than 6 percent. on 
the value of the railroad property of 
all the roads in the rate districts. Sec- 
ondly, he states that the provisions of 
the Cummins bill for the recapture or 
confiscation of so-called excess earn- 
ings should be eliminated. 


Major Alfred F. James, president of 
the Northwestern National of Milwau- 
kee, and Capt. Edouard de Surentin, 
general adjuster of the same company, 
who served together on the American 
Red Cross Commission to Greece dur- 
ing the war, have been honored with 
Medals Pour le Merite from the Greek 
government. This honor supplements 
that conferred upon them while still in 
Greece by the king, who presented each 
with the Order of the Holy Redeemer, 
corresponding to the Legion of Honor 
of France. The new order is military 
in character and is regarded as even 
more direct recognition of their per- 
sonal services than the first decoration. 
The medal received by Major James 
bears a palm. 

C. G. Wonn of Chicago, state agent 
of the Northern of England, represent- 
ing the Illinois Conservation & Fire 
Prevention Association, gave a fire pre- 
vention talk to the high school students 
at Pontiac, Ill, on Fire Prevention 
Day, Oct. 9. Mr. Wonn gave some of 
the fundamental principles of fire pre- 
vention and then urged all to make a 
home inspection, applying the _ prin- 
ciples that he had ennunciated. The 
Conservation & Fire Prevention Asso- 
ciation is willing at any time ‘to send 
speakers on fire prevention throughout 
the state. Mr. Wonn made a deep im- 
pression on the pupils and he was well 
received. 


F. W. Offenhauser of Texarkana, 
Tex., ex-president of the National As- 
sociation of Insurance Agents, is 
spending a number of days in Chicago 
following the Louisville convention. 
Mr. Offenhauser arranges to take his 
annual vacation immediately after the 
convention of the National association. 
He goes to some insurance center, calls 
on the insurance folks and enlarges his 
acquaintance. Mr. Offenhauser for 
many years was the only agent in his 
state that attended the national meet- 
ings. -This year a large delegation was 
present from Texas and created a 
strong impression. San Antonio, Tex., 
is after the 1921 meeting of the Na- 
tional association. 


Josiah R. Hyde of Woodstock, IIl., 
a local agent there, who formerly trav- 
eled for the Home of New York and 
later the Dubuque Fire & Marine, died 
the other day. He retired from the 


tention to his local agency. 


PERSONAL SIDE OF THE BUSINESS 
Seren nee 





field some years ago on account of 
physical disability and confined his at- 


Conrad N. E. Roeder, assistant sec- 
retary of the American Central Fire, is 
this month celebrating the fiftieth anni- 
versary of his connection with the com- 
pany. The field men and staff and 
officers have presented him with a gold 
watch fob and chain in honor of his 
unusual record. He began work as an 
office boy in 1869 at a time when there 
were no telephones, no electric lights 
and no rapid transit. He was appointed 
cashier in 1875 and assistant secretary 
in 1903. He has seen the capital stock 
of the company grow from $125,000 to 









$1,000,000 in 1901, and the number of 
agencies of the company grow from 
less than 200 to over 9,000, now repre- 
senting the company in the United 
States, Alaska, Hawaii and Canada. 

Mr. Roeder is in the best of health 
today. Western Vascone of New York 
is the only employe still alive who was 
connected with the company at the 
time Mr. Roeder commenced service. 


S. A. Bennett, fire manager of the 
Eage Star & British Dominions of Lon- 
don, is due to arrive in New York 
this week, for a visit with Fred §, 
James & Co., the company’s United 
States managers. The: Eagle Star & 
British Dominions is a progressive in- 
stitution, writing freely various forms 
of insurance at home, and pioneers in 
a number of classes. The corporation 
recently decided to write automobile 
insurance as well as fire in this country, 
and it is understood will assume air- 
plane risks is well. 


John Emery, recently elevated to 
the secretaryship of the Granite State 
Fire of Portsmouth, N. H., is as ardent 
a Democrat as the late A. F. Howard, 
whom he succeeds as an executive of 
the company, was an enthusiastic Re- 
publican. Each loyally supported his 
party, and felt that it could do no 
wrong. Special and local agents visit- 
ing the Granite State office, after dis- 
posing of the business immediately in 
hand were in turn quickly called upon 
by Messrs. Howard and Emery for a 
recital of political conditions in their 
respective localities; a situation that 
not infrequently proved embarrassng, 
particularly if the visitor was positive 
in his views or blunt in expressing 
them. 


H. H. Walker, veteran western farm 
secretary of the Home, is now able to 
get about the house and walk a few 
block in the open air. Mr. Walker is 
at his home, 1109 Grove street, Evans- 
ton, Ill., where he is recuperating from 
an accident that resulted in a broken 
hip some 16 weeks ago. He has borne 
his affliction with great courage and 
fortitude. Mr. Walker will leave for 
Florida Nov. 8, accompanied by his 
son ‘who will see that he arrives there 
safely. 


— 


The insurance fraternity of St. Louis 
is mourning the loss of Edward J. 
Verheyden, who acted as aid to Capt. 
Dammann, commander of the balloon, 
“The Wichita,” which left St. Louis 
on Oct. 1, in the national balloon race, 
and which was lost in a storm on the 
Great Lakes. Lieut Verheyden’s body 
was found near Cape Hurd, Canada 
So far no trace has been found of the 
body of Capt. Dammann. Lieut. Ver- 
heyden was a promising young man of 
23 years and was connected with the 
office of Delafield & Snow at St. Louis. 





WHY IT WAS HELL 


A golf fanatic died and went to 
heaven. “Where is your golf course? 
was the first question he asked St. Peter. 

“We have no golf course up here,” was 
the reply, “but I’ve heard there 18 a 
splendid one down in hell. You might 
drop down there and look it over.” 

The fanatic descended. Sure enough, 
there was the most wonderful links he 
had ever seen. An attendant imp led 
him into a club-house so perfectly 4P- 
pointed as to suggest Utopia instead of 
Inferno. It took but a minute to fin 
some togs which fitted him as if they 
were made to order. The set of clubs 
which the imp handed him were those 
of which he had always dreamed during 
his earthly life. 

“The imp took him out to the first tee. 

“But the balls? We've forgotten thé 
balls,” said the golf fanatic. ed 

“Ah-ha! There ain’t no balls!” shrieké 
the imp. “That's the hell of it.’—P# 








$300,000 in 1876; $600,000 in 1881 and 


Zoelzer, Milwaukee, Wis. 
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“America Fore”’ 
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No company becomes the leader in any agency by being of 
service to the Agent alone. 


Service to the Assured—inspections, fire prevention sugges- 
tions, prompt and equitable adjustments and loss payments— 
must back up service to the Agent. 


With a complete service to the policyholder the AMER- 
ICAN EAGLE combines a wide-awake service to the 


Agent, founded on the conviction that the Agent's terntory 1s 
the Agent’s, and that the Agent’s good is the Company’s. 
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AMERICAN EAGLE 


Fire Insurance Company 


Cash Capital, ONE MILLION DOLLARS HENRY EVANS, President 
HOME OFFICE PACIFIC COAST DEPT. WESTERN DEPT. 
P. O. Box 1030, City Hall Station C. E. Allan, Secretary Alfred Stinson, Secretary 
80 Maiden Lane Insurance Exchange Bldg. 208 W. Jackson Blvd. 
NEW YORK SAN FRANCISCO CHICAGO 


A Good American Company to Represent 
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At a regular meeting of the BOARD OF DIRECTORS of 
THE CONTINENTAL INSURANCE COMPANY, held at the 
office of the Company in the City of New York on: Thursday, 
the sixteenth day of October, one thousand nine hundred and 
nineteen, the following preamble and resolution were unani- 
mously adopted: 








































WHEREAS 


Mr. JAMES NOYES WALLACE, for ten years 
a director of this Company and for four years 
Chairman of the Finance Committee, died sud- 
denly at his home in Palisades, New York, on 
Saturday morning, October 11, 1919 


Endowed, as a man, with traits wholly admirable 
and lovable for those who knew him, and pos- 
sessed, as a business associate, of a righteous 
integrity that made his presence on this Board 
an asset of enduring value and of a prescience 
that lent weight to his advice, in his going we 
suite an irreparatsiec 106s... . ...<s.0s05.ss60000% 


His passing, coming so suddenly and with so 
deep a shock in the prime of his years, leaves few 
words wherewith to express fittingly our sorrow. 
Let it be said that in Mr. WALLACE we have 
lost a friend and counselor, and his country a 
ee ee ns re 


RESOLVED, That this minute be entered upon the records 
of the Company and that a copy thereof be sent to the mem- 
bers of Mr. Wallace’s family, with the heartfelt sympathy of 
its Board of Directors in the great loss they have sustained. 











Re-Insurance DEE A. STOKER 


Excess Re-Insurance RE-INSURANCE UNDERWRITER 
Catastrophe Hazard 11 So. LaSalle St. CHICAGO 


Accident, Compensation, Liability and Excess Auto Fire Covers 











A Service to Local Agents 
OF THE UNITED STATES AND CANADA 


Earle C. Smith, Inc. 


51 Maiden Lane 


New York 


Representing local agents, under contract, wherever situated; 
guaranteeing to them the SERVICE of a “‘branch office” in New 
York, the greatest insurance center in the country. 


Lines Iccated in the territory of agents and controlled by 
brokers, will be SOLICITED from the latter and sent to local men 
for writing, together with all essential information pertaining 
thereto. 


Also surplus lines of agents PLACED with responsible companies. 


Accuracy, despatch and reliability assured; and all correspond- 
ence treated with the utmost confidence. 


Full detailsconcerning the ‘“‘service” and references FURNISHED 
UPON APPLICATION. 


PUTT 
9H. M. BARFIELD H. S. BASSETT 
President Secretary 
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CHARLES H. HARRADEN 


Managing Underwriter 


Buckeye National Fire 


Insurance Co. 


Surplus to Policyholders .. . . $149,508.34 





ECONOMIC MANAGEMENT MAKING SPLENDID PROGRESS 











OHIO AND MICHIGAN AGENTS WANTED! 





























By G. A. 





DELAY ON GERMAN COMPANIES 


Slow progress is being made in the 
liquidation of German owned marine 
insurance companies taken over by 
the alien property custodian, the very 
character of the business, reaching as 
it did to all parts of the world, making 
for delay in the final settlement of ac- 
counts. The affairs of the several life, 
casualty and practically all of the fire 
insurance companies seized by the cus- 
todian have been closed up and their 
funds turned over to the designated 
depository to await action by congress 
as to their final disposition. No hint 
as to what will eventually become of 
the several millions of dollars had from 
this source is forthcoming, the states- 
men at Washington apparently center- 
ing attention just now upon the League 
of Nations agreement, and considering 
the adjustment of claims with the Ger- 
man government a matter that will 
logically follow the settlement of the 
broader issue. 

When the marine companies’ ac- 
counts will be disposed of cannot be 
predicted with any degree of certainty. 
It is a very safe assumption, however, 
that months must elapse before such 
result is attained. Only a few days 
ago, the British censor released to the 
alien property custodian a batch of 
cancellations, endorsements and other 
data concerning German marine insur- 
ance companies in the latter’s charge; 
data that has been accumulating for 
several years. The receipt of these 
advices, of course, necessitated a com- 
plete overhauling of the work already 
done, and in many respects a material 
alteration of the records. 

A further cause for serious delay is 
the continued inability to get proper 
advices concerning marine losses from 
foreign ports, the consular as well as 
the general commercial service of 
which was seriously damaged during 
the war period, and is still functioning 
poorly. 

Alien Property Custodian Garvin still 
has under consideration the latest bid 
for the stock of the First Reinsurance 
of Hartford, and underwriters are 
awaiting with interest his decision in 
the matter. The company was in the 
main owned by German interests, and 
up to the time of its seizure by the 
alien property custodian, over eighteen 
months ago, was under the manage- 
ment of Carl Schreiner, its president. 
The business of the corporation is 
mainly casualty insurance, a depart- 
ment handled by Vice-President H. H. 
Stryker, a well-known casualty under- 
writer, previously associated with one 
of the Baltimore companies. With the 
exception of a second treaty with a 
Connecticut office, virtually all the fire 
business had by the First Reinsurance 
is with Canadian companies, or the 
Canadian branches of British institu- 
tions. Only one of the treaties, it is 
reported, has been cancelled since con- 
trol of the corporation passed into the 
hands of alien property custodian. The 
latest bid for the stock of the First 
Reinsurance is nearly $100,000 less than 
that offered at the first sale; the suc- 
cessful bidder failing, however, to qual- 
ify under the terms of the sale. 

we. ke 


* 

SEEK SALVAGE AT GREENPOINT 

Contrary to earlier impressions, it is 
now thought the companies interested 
in the loss at the Greenpoint, L. L, 
plant of the United States Industrial 
Alcohol Company, which burned on 
Sept. 13 last, will secure a salvage of 
from 5 to 10 percent. Those who have 
examined the ruins feel that substan- 
tial recovery will be had from the boil- 
ers and copper stills, which it was first 
assumed would be completely ruined 
because of the excessive heat generated 
by the burning alcohol. The total in- 
surance involved is $750,000 under 

















blanket cover. The destroyed prop- 


VIEWED FROM NEW YORK 


WATSON 








extensive plant of the Standard Oj 
Company, in which the fire originated, 
The loss of the latter corporation was 
estimated at $5,000,000, upon which no 
insurance was carried, the Standard 
Oil Company assuming all such risks 
through the medium of a sinking fund. 


+ 
EXPECT DECLINE IN PRICES 


It seems to be the general opinion 
that the peak of the high prices has 
been reached and that from now on 
with a few notable exceptions a grad- 
ual decline in values may be looked 
for. It has been observed that during 
the past few weeks there has been a 
slight decrease in the prices charged 
for the principal food commodities. It 
is recognized, of course, that there 
will be no sharp drop in prices, but un- 
derwriters generally are confident that 
there will be no further advances to 
speak of. In other words, the high- 
water mark has been reached. 

It does not necessarily follow that 
there will be a gradual decline in fire 
insurance premiums. " As a matter of 
fact the opposite is expected. Mer- 
chants and wholesalers are now buy- 
ing goods more freely. They realize 
that nothing is gained by buying in 
small quantities for the reason that 
there is to be no great change in prices 
one way or the other. Goods can be 
bought with perfect confidence that 
there will be no sudden drop in prices 
and a loss sustained. With this idea 
buyers are putting in larger orders. 
Jobbers, wholesalers an merchants are 
stocking up more generously. 

There is no fear of a heavy loss 
because of price fluctuation. The re- 
sult of this buying tendency will be 
that assured will have bigger stocks 
on their shelves which will necessitate 
additional insurance being taken out. 
Until now, dealers have gone along 
with the smallest possible amount of 
stock hoping for a drop in prices. It 
is now recognized that no sudden 
change is to take place and larger or- 
ders are being given to the whole- 
salers and manufacturers. There will 
be an opportunity for local agents, as 
winter stocks are laid in, to go out 
and make a canvass for increased in- 
surance, based on the heavier values. 

* 
PLANS OF THE COLUMBIA 


The Columbia of New Jersey, owned 
by the interests identified with the 
Phoenix Assurance of London, and 
which entered the fire insurance field 
on Oct. 1 under the general manage- 
ment of the British corporation, will 
seek business from separate agencies. 
thereby securing to the office a broader 
distribution of risks than would be 
possible if it sought support from the 
same local offices as does the parent 
company. The Columbia will enter all 
promising territory from New York 
to San Francisco and, backed as it is 
by the Phoenix, should have no diff- 
culty in making desirable field connec- 
tions. : 

The marine and automobile branct 
of the Columbia is under the managé- 
ment of F. H. Cauty, with Carroll E 
Robb as associate. 


London & Scottish Plans 

NEW YORK, Oct. 22—H. N. Kelsé!- 
United States manager of the London & 
Scottish, is busy entering the compantr 
in a number of states preparatory ™ 
beginning an active campaign for bus 
ness. While the matter has not yet dee 
determined it is quite possible that thé 
marine as well as the fire field will 
gone into. 


Joined Western Syndicate 
The Aetna and Insurance Company & 
North America have joined the West®™ 
Railway Syndicate. 


“Harold W. Maconnell is appointed @ 
develop accident and health business of 
the Travelers among brokers of Ne 





erty, it will be recalled, adjoins the 


York City. 
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‘“Unexcelled Service to Agents and to Policyholders Altke’’ 


ELBRIDGE G. SNOW, President 


THE HOME 


INSURANCE COMPANY ) ORGANIZED 1853 


NEW YORK 


CASH CAPITAL $6,000,000.00 


BS GG 


Riot and Civil Commotion 
Cover 


Full Protection Against Loss from 


Riot—Insurrection—Civil Commotion 
including Strike—Explosion 
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FIRE AND ALLIED BRANCHES OF INSURANCE 


Fire, Lightning, Automobile (Complete Cover in Combination Policy), Explosion, Hail, Marine (Inland 
and Ocean), Parcel Post, Profits and Commissions, Registered Mail, Rents, Rental Values, Riot and Civil 
Commotion, Sprinkler Leakage,Tourists’ Baggage, Use and Occupancy, Windstorm, Full War Cover. 


STRENGTH REPUTATION SER VICE 
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[THE AUTOMOBILE 
| INSURANCE COMPANY 

OF HARTFORD, CONN. 

MORGAN G. BULEELEY, President 


CASH CAPITAL 


$2,000,000.00 
ASSETS 
$9,216,200.73 
LIABILITIES, EXCEPT CAPITAL 
$5,382,334.00 


SURPLUS TO POLICYHOLDERS 


$3,833,866.73 
LINES WRITTEN 




















E WAR RISK 
TORS DSTO MAIL PACKAGE 
RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
gARGC SUTOMOBILES © INLAND MARINE 
e G A 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 


Affiliated with 


AETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 
































Preeient, MULMIGHN’ B KNOX. Secreta 
GEORGE M. LOVEJOY, Vice-President L. , Secretary 

THOMAS C. TEMPLE, Secretary GEORGE C. LONG, JR., Secretary 
HENRY P. WHITMAN, Ass’t Secretary FRED C. GUSTETTER, Ass’t Secretary 
EDWARD V. CHAPLIN, Ass’t Secretary F. MINOT BLAKE, Ass’t Secretary 


Surplus to Policyholders $10,506,412 

Total Losses Paid .. <<... «'. 91,623,036 

: Cash Capital - Three Million Dollars 

HENIX. Reinsurance Reserves ..... . . « $7,601,014 
Reserve for Outstanding Losses and all 

Ast . other Liabilities . .... =. . +. 1,598,770 

¥ < Net Surplus... . 2 0 0 © © © © © «67,006,412 





Total Assets $19,706,197 











43, AS SEEN FROM CHICAGO | 








NATHAN & CO”S NEW COMPANIES 


The well known and highly esteemed 
agency of A. S. Nathan & Co. of Chi- 
cago has been appointed general agent 
of the American Indemnity and Motor 
& Marine, both of Galveston, Tex. 
They will write full liability coverage, 
public liability and teams insurance as 
well as surety bonds. The Nathan of- 
fice. is one of the progressive organ- 
izations of the west. . 


NEW MEMBERS IN FIRM 


S. B. Komaiko, one of the leading 
brokers in Chicago, and Robert M. 
Cunningham, who is connected with 
the western office of the Hartford, 
have been admitted to membership in 
the agency firm of Purnell-Dudley 
Company. Mr. Cunningham is a son 
of the late W. H. Cunningham for 
many years western manager of the 
Fire Association. The new members 
of the firm as well as the old members 
are men of splendid ability and long 
experience. They possess business 
building qualities. 
* * 


UNION COMMITTEES NAMED 


President A. G. Dugan of the West- 
ern Union has appointed the commit- 
tees for the next six months. The 
Springfield replaces the Pennsylvania on 
the governing and conference commit- 
tees. R. Street of the Fidelity- 
Phenix has been reelected chairman of 
the governing committee and C. E. 
Dox of the London & Lancashire, 
vice-chairman. On the arbitration com- 
mittee, G. H. Batchelder of the Penn- 
sylvania, C. W. Higley of the Han- 
over and S. Y. Tupper of the Queen 
are new members. On the grievance 
committee R. E. Lidster of the Phoenix 
of England and T. E. Gallagher of the 
Aetna are new members. The commit- 
tees are: 
Arbitration—George W. Law, Royal, 
chairman; G. H. Batchelder, Pennsylva- 
nia; S. T. Collins, Providence-Washing- 
ton; C. W. Higley, Hanover; John Mar- 
shall, Jr., Firemans Fund; W. L. Steele, 
Niagara; S. Y. Tupper, Queen. - 
Bulletin—George E. Haas, Atlas, chair- 
man; S. T. Collins; C. W. Higley; F. W. 
Sargent, New Hampshire; John F. Staf- 
ford, Sun. 
Conference—J. C. Corbet, Northern; A. 
W. Perry, St. Paul; C. R. Street, Fidelity- 
Phenix; C. R. Tuttle, North America; A. 
F. Dean, Springfield; Charles E. Dox, 
London & Lancashire; Fred S. James, 
National; C. A. Ludlum, Home; W. S 
Warren, L. & L. & G. 
Conference—Large Cities—C. R. Street, 





chairman; Ingram & Lerch, Great 





I ti in Chicago, Cook County ond the 7% mp ie. =~ 
his inspectorate ve operly gauges the e 

NSPECUIONS IrHs iehscwiy oniictater evens before they ocewr”” Whe under: 

signed sells this talent te companies, agents, brokers and the busi- 

ness public, herewith tendering counsel to all State Insurance Officials. Legislative and Municipal 
Committees and all those who formulate insurance laws designed for the public weal. 

20 years in this field. —Dixit et Fecit— Pp ‘ ER C E 

Office with Knight, Smith & Co. © © b 
Room 1568 Ins. Exchange, CHICAGO, ILL. Phone Wabash 3033 Independent Inspector and Fire Prevention Counseler 











American; Fred S. James, George W. 
Law, W. S. Warren. 
Fire Protection Engineering—H. C. 
Eddy, Commercial Union; chairman; A. F, 
Dean, Charles E. Dox, C. W. Higley, 
John Marshall, Jr... W. S. Warren. 

Governing—C. R. Street, chairman; J. 
C. Corbet, A. W. Perry, C. R. Tuttle, A. F. 
Dean, Charles E. Dox. Fred S. James, C. 
.A. Ludlum, Wm. S. Warren. 








The Wheeler, Kelly & Hagny Co. 


INSURANCE 
215 East Douglas Ave., WICHITA, KANSAS 
ALL LINES OF INSURANCE ENGINEERING DEPARTMENT 
HANDLED IN CONNECTION. 


' Grievance—Geo. E. Haas, chairman; 
T. E. Gallagher, Aetna; R. E. Lidster, 
Phoenix, Eng.; George M. Lovejoy, Phoe- 
nix, Ct.; P. D. McGregor, Queen. 

Maps—C. R. Street, chairman; S. T. 
Collins, R. E. Lidster, Sigfried Schwarz, 
Westchester; A. H. Wray, Com. Union. 

Membership—Thos. E. Gallagher, chair- 
man; E. J. Booth, Mich. F. & M.; Milton 
Dargan, Royal; A. F. Dean, Geo. E. Haas, 








J. Montgomery and Wm. Hare, Norwich 





WYNNE & KINSELLA .«. 


General Agents for Michigan 
NEW AMSTERDAM CASUALTY COMPANY 


Agents wanted in Michigan 


@ 
eee 
CAPITAL $1,000,000 


1554 Penobscot Bldg. Detroit, Mich. 











Union; W. L. Steele. 
Potrol-—wW R Merkle Western & Brit. 


Amer., chairman; B. G. Chapman, Jr., 
Amer, Cent.; J. C. Corbet. 

Pee en : e, chairman; Geo. 
E. Haas, W. B. Meikle. 

Publicity and «ducation—Geo. H. 


Batchelder. chairman; R. B. Ives, Aetna; 
J. R. Wilbur, Continental. 








NATIONAL INSPECTION CO. 
INSPECTION OF HEAVY RISKS 


J. G. HUBBELL, Mgr. 108 SO. LA SALLE ST., CHICAGO 


Traction—Ingram & Lerch, chairman; 
H. C. Eddy, Thos. E. Gallagher, J. Mont- 
gomery & Wm. Hare, C. A. Ludlum. 

Uniform Forms—John  F. 


Fred S. James, C. A. Ludlum. 
Tornado—W. B. Flickinger, 
Amer., chairman; A. F. Dean, 








Stafford, 
chairman; A. F. Dean, Ingram & Lerch, 


North 
Geo. M. 
Lovejoy, C. A. Ludlum, Sigfried Schwarz, 


Central Actuarial Bureau—Fred §, 


James, chairman; J. H. Carr, Hartford; 


Ingram & Lerch, P. D. McGregor, C. R, 
Tuttle. 

Use and Occupancy Forms and Sched- 
ules—A. & J. H. Stoddard, N. Y. Und, 
chairman; A. F. Dean, R. B. Ives, Geo. W. 
Law, Geo. M. Lovejoy, H. A. Smith, Na- 
tional; C. R. Tuttle. 

Jurisdiction of the Union Over Various 


Classes of Insuranee—C. A. Ludlum, chair. 


man; H. C. Eddy, R. B. Ives, 
McGregor, A. & J. H. Stoddart. 
* * * 


OWEN AND WRAY IN CHICAGO 


General Manager E. Roger Owen of 
the Commercial Union at the head 
office and United States Manager A. H. 
Wray are in Chicago this week. 

ae * * 


ACCOUNTANTS TO ORGANIZE 


Pr. 


Insurance accountants in the west- 
ern departments in Chicago will en- 
deavor this week to effect the organ- 
ization of the Fire Insurance Account- 
ants’ Associations, the organization of 
which was begun about six months ago 
but never completed. There is a feel- 
ing among Chicago insurance account- 
ants that they should have an organ- 
ization of their own. 

* * * 
At the semi-annual meeting of Western 
Factory, H. C. Eddy of the Commercial 
Union and G. H. Batchelder of the Penn- 
sylvania were elected members of the 
executive committee. The Eagle, Star & 
British Dominion was elected to member- 
ship. 

* * * 
James Allan Cook, general manager of 
the Scottish Union & National of Edin- 
burgh, Scotland, and Mr. Sumner, marine 
underwriting manager of the company 
of Liverpool, Eng., and J. H. Vreeland, 
assistant secretary at Hartford, were in 
Chicago this week. They are making a 
tour of the principal cities of the United 
States. ’ 

s a t 
John Naghten & Co. have established 
an outside brokerage department in 
charge of Phil H. Shipner. The office 
expects to extend its present facilities 
through the addition of other companies. 
Mr. Shipner has been with the western 
department of the Great American the 
past year and was previously special 
agent of the Glens Falls in the mountain 
field and in the northwest. He has 
served in various capacities in the insur- 
ance business and is well qualified to 
assume his new duties. 

* * * 
The Association of Fire Insurance Ex- 
aminers of Chicago will hold its first 
meeting of the season Thursday evening 
of this week in the Y. M. C. A. cafeteria 
R. S. Horton of the Phoenix of London 
will give a talk on “The Detail of the 


Daily Report.” 
* * 


Vice-President C. A. Ludlum of the 

Home is in Chicago this week. 
. ® * 

Ralph H. Manney, who was a second 
lieutenant in the marine corps, and 
George W. Cooper, who was quartermas- 
ter’s clerk in the marine corps, have Te 
turned to the Western Adjustment Com- 
pany. Mr. Manney will take up the work 
of adjusting on the first of the year am 
Mr. Cooper will return to his desk 02 
Nov. 1 and will take up his duties @ 
solicitor. Both are well known to Ar 
insurance men in Chicago. 

* * * 

R. A. Napier & Co. of Chicago have 
added a liability department to theit 
agency, taking the Ocean Accident. B.W- 
Jacobs, who has been connected with the 
Aetna Life for the past seven years 
takes charge of this department { 
Napier & Co. " 

* * 


Vice-President E. J. Sloan of the Aetna 
is in Chicago this week. 


Liberty Fire Appointments 

The Liberty Fire of St. Louis has 

pointed the State Savings & Trust Com” 

pany of Indianapolis and W. K. Gente 

Columbia, S. C., as general agents * 
their respective states. 


cr 
All employes of the United States ~.. 
ualty who have been with the compas 
since January last will be given 4 





J. M. Thomas, Fire Assn.; J. R. Wilbur. 












of 10 percent of their annual salarie 
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OHIO AND WEST VIRGINIA 














LESS RIOT BUSINESS WRITTEN 


Cincinnati Agents Find Demand for 
Strike Coverage Lighter Than 
in Other Cities 


CINCINNATI, O., Oct. 22.—Riot 
and civil commotion insurance has 
probably not been written so freely in 
Cincinnati as in some other industrial 
centers. Most of the business in force 
here has been placed in the months of 
January, February and March of this 
year and much of it was taken in places 
of explosion insurance when those pol- 
icies covering that contingency ex- 
pired. 

There are several reasons why Cin- 
cinnati manufacturers have not taken 
out more riot and civil commotion in- 
surance. In the first place, Cincinnati 
has had very few strikes of serious im- 
portance for some time. The police 
and firemen’s strikes, which occurred 
a few months ago, were serious but 
lasted only a few days. Cincinnati is 
also peculiar for a city of its size in 
that there is probably no one manufac- 
turing concern employing as many as 
5,000 people located within its borders. 
In other words, the industrial popula- 
tion of Cincinnati is gathered in rela- 
tively small groups so far as common 
employers are concerned. Thus it 
comes about that a strike in no single 
industry in Cincinnati could seriously 
affect the peace of the community un- 
less it would be a street car strike. 

Cincinnati has the smallest percen- 





tage of foreign citizens of any city in 
the United States in the same popula- 
tion class. It also has a very small 
radical element and a higher grade of 
labor than many of similar size cities. 

The manufacturers of Cincinnati do 
not now see a probability of serious 
strike conditions in their community 
and therefore are not ready listeners to 
the argument of the insurance man 
who would protect them against loss 
by riots. 


GOOD PRACTICES OBSERVED 





Companies Have Little Complaint to 
Make of Rate Cutting in West 
Virginia Field 


CHARLESTON, W. VA., Oct. 21.— 
West Virginia is showing a very good 
record so far as rate disturbances are 
concerned. There have been no evi- 
dences of rate competition or inclina- 
tion not to observe the estimates 
through the use of some technicality 
or other, for a number of years. As 
a matter of fact, West Virginia has 
given very little trouble so far as this 
feature of the business is concerned. 
There has been an anti-discrimination 
law in force in the state for the past 
four or five years, but even before it 
became operative the agents showed 
little tendency to cut rates. As a class, 
the West Virginia agents are very simi- 
lar to those found in eastern Ohio. 
There are about the same number of 
agents in a town of equal population 





and on the whole they are rather high 
grade. 


Tomlinson Offered Fire Presidency 


COLUMBUS, O., Oct. 21—W. H. Tomlin- 
son, superintendent of insurance for 
Ohio, has been offered the presidency of 
an Ohio fire insurance company at a sal- 
ary of from $12,000 to $15,000. The name 
of the company is not given. 





Companies’ Powers Limited 


CCLUMBUS, O., Oct. 21—The Ohio at- 
torney-general’s department, in an opin- 
ion to Secretary of State Smith, holds 
that, under recent amendments to the 
Ohio statutes fire insurance companies, 
whether stock or mutual, are now pro- 
hibited from writing insurance against 
theft of automobile accessories or on 
goods in the course of transportation 
other than inland transportation whether 
on land or by water. 


Ohio Agents’ Meeting 


The twenty-third annual convention of 
the Ohio Association of Insurance Agents 
will be held at Columbus, O., in the Hotel 
Deshler, Nov. 12-13. Fred J. Cox, the 
newly elected president of the National 
association, will be the principal speaker 
on the first day. Cliff C. Corry, presi- 
dent of the Ohio association, is arranging 
an attractive program and expects a 
large attendance, as several matters of 
importance are to be discussed. 


Veteran Cincinnati Agent Dead 


CINCINNATI, O., Cct. 22—Ernst Troy, 
aged 80, one of the veteran insurance 
men of Cincinnati, died Monday at his 
home in Avondale. Mr. Troy was presi- 
dent of the K. B. Benndorff Company, 
with offices in the First National Bank 
building, and before taking over the 
management of the agency on the death 
of his son-in-law, several years ago, had 
been an active figure among Cincinnati 
life underwriters for more than 20 vears. 





His personal production always ran above 
$100,000 a year. He dropped out of the 
life field, however, after taking charge of 
the Benndorf local agency. 


Dr. Freeman to Make Address 


Dr. A. W. Freeman of the Ohio State 
Board of Health, will address both Ohio 
field clubs in joint meeting Nov. 11 at 
Columbus, O. His address will cover 
phases of dirt, rubbish, and other like 
menaces creating spontaneous combus- 
tion. In view of the campaign just at 
this time in the way of fire prevention 
and conservation inspection work, this 
address will be appropriate. 


Ohio Notes 


J. F. Brande, president of the West- 
ern Mutual Fire, Urbana, O., died Oct. 13 

William Vieth has sold his agency at 
Circleville to F. M. Nicholas. | 

At Chagrin Falls, E. C. Porter has 
sold his agency to Frank C. Wail. 

James A. Corbett, an agent for the 
Western & Southern at Columbus, VO 
is dead. Heart disease ws the cause. 

Under the new Ohio law, putting ho- 
tels and restaurants under the jurisdic- 
tion of the state fire marshal, License 
No. 1 has been granted to the historic 
Neil house, 

The Rotary Club of New Philadelphia, 
O., was addressed by Cyrus Woodbury, 
state agent of the Queen, on “Fire In- 
surance.” Mr. Woodbury gave a detailed 
analysis of fire insurance from an in- 
vestment standpoint and showed how it 
aided in fire prevention. 





The Dunphy Agency of Milwaukee, 
writing general lines, announces the ac- 
quisition of two new members of its 
organization. A. A. Viall, formerly of 
the Aetna Liability, has joined the agency 
as manager of the automobile depart- 
ment. J. J. Greene, formerly of the 
Continental Casualty, will be manager of 
the accident, health and burglary de- 
partment. 





Dodgeville is taking new bids for 2,200 
to 2,300 feet of water mains and hydrants. 
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OTHO E. LANE, President 


CHARLES A. LUNG, Secretary 


Wm. H. McGee & Co., 





Canadian Department 
W. E. Findlay, Manager 


22 St. John Street, Montreal, P. Q., Canada 


Atlantic Marine Department 


15 William Street, New York City 


BERNARD M. CULVER, Vice-President 
WILLIAM L. STEELE, Vice-President 


HENRY J. ZECHLIN, Assistant Secretary 
MYLES WALSH, % < 
J. G. MACONACHY, ba s 
J. H. MACFARLANE, * - 


NIAGARA 


Fire Insurance Company 


ESTABLISHED 1850 


123 William Street, NEW YORK 


Gen’l Agents 


Boston Department 
Rice & Whitney, Managers 


71 Kilby Street, Boston, Massachusetts 


Newark Department 
Lyon & Lyon, Managers 


Niagara Building, Newark, New Jersey 


Pacific Coast Department 
Edwin Parrish, Manager 


334 Pine Street, San Francisco, California 


Pacific Marine Department 


Thomas S. Deering, Manager 


314 California Street, San Francisco, Cal. 
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KEYSTONE UNDERWRITERS 


DEPARTMENT OF 
The United American Insurance Co. 
The Union Insurance Co. 


The Globe Fire Insurance Co. 
The Western Insurance Co. 
All of Pittsburgh, Pa. 


Combined Capital - $ 900,000 Combined Net Surplus - - - §$ 733,329 
- 3,179,184 | Combined Surplus to Policyholders 1,633, 329 


Combined Assets - 
HENRY WACHTER, Manager . 218 Fourth Ave., PITTSBURGH, PA. 
FISH & SCHULKAMP 
Reinke Obie: Tinos General Agents for Wisconsin 
‘and Wisconsin.) Madison + Wisconsin 








THE LIVERPOOL & LONDON & GLOBE 


Insurance Company, Limited 


Its United States assets are $17,083,985.30, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policyholders and subject to strict 
supervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI DEPT., 401 Fourth Nat. Bank Bidg., Cincinnati, O. 














SS Sees 


E. FEENEY, President 
WARD T. LYONS. ‘Secteur Treasures 


The Columbian Pusurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


Assets . . . « + $529,005.00 
Surplus to Policyholders - 344,529.00 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 


A. M. WAGNER, Supt. of Agencies 


| 














PIONEER 


Fire Insurance Company 


of America 


29 South LaSalle Street 
CHICAGO 





es e007 OLamecew 











AN ILLINOIS 
COMPANY 

















CENTRAL WESTERN STATES | 








The Superior Fire Insurance Co. 
PITTSBURGH 
Incorporated 1871 


A. H. TRIMBLE, Prest. EDWARD HEER, Sec’y and Treas. 

Why not make room in your el for aconservatively managed, 
medium-sized American Company whose indemnity, treatment of agents 
and assured, will bear inspection for nearly half a century? 








Capital $400,000.00 Surplus to Policy Holders $730,417.59 
Assets $2,083,462.49 
— WM.L. DICKELMAN HENRY J, WOESSNER HAROLD J. BARBOUR 


DICKELMAN, WOESSNER AND BARBOUR 


Successor to Wm. L. Dickelman & Co. 


Insurance Exchange General Agents U, &. =i Canada) Excess Lines Telephone ¥ Wabash 
Building icago 











Capital Fire Insurance Company of California 
Agents wishing to represent a high class progressive company, apply to 


BIERCE & SAGE Co., Michigan State Agents 


219-220-221 Hammond Bidg., Detroit 


Correspondence solicited for direct lines or re-insurance on mercantiles and special hazards where not represented .- 


Prompt Service Telephone, Cherry 5154 


CLUBS HOLD JOINT MEETING 





Union and Bureau Men at Milwaukee 
Discuss Report on New Rules 
of Practice 





MILWAUKEE, WIS., Oct. 21.—The 
joint meeting of the Union and Bureau 
Clubs, held last week at Milwaukee, 
was very well attended, the predom- 
inating interest lying in a very able 
paper presented by the educational 
committee? consisting of State Agent 
Helliwell of the Queen, Special Agent 
Stone of the St. Paul and Special 
Agent Hatcher of the Hartford Fire. 
The paper dealt largely with the rules 
of practice now advocated by the com- 
panies and Wisconsin Inspection Bu- 
reau. 

Assistant Manager Elliott Middleton 
of the Western Actuarial Bureau read 
the paper which was presented at the 
Northwest meeting, and there was a 
general discussion relative to many 
of the conditions which enter into the 
writing of use and occupancy insur- 
ance, which proved very valuable to 
the field men. Considerable regret 
was expressed that owing to the hour 
this subject could not be more inti- 
mately treated, and the rules of prac- 
tice more thoroughly discussed. It is 
probable that this subject will be re- 
opened at a future meeting. 


The Wisconsin Insurance Club held its 
October quarterly meeting in the office 
of the Milwaukee Mechanics, but owing 
to the increasing membership and con- 
tinued large attendance at meetings, ar- 
rangements have been made to hereafter 
convene in the Wisconsin Hotel at Mil- 
waukee. A drive is being made by the 
club to enroll special and state agents 
of all bureau companies operating in 
Wisconsin. 

New members elected were: W. F. 
Knott, special agent, Marquette National; 
F. J. Sebastian, state agent, Columbia 
Fire; R. V. Haser, special: agent, Ohio 
Farmers; Joseph Williams, Milwaukee 
special agent of the Northwestern Na- 
tional; E. H. Hoffman, special agent, 
Northwestern Underwriters; L. W. Sni- 
der, state agent, Concordia, and W. W. 
Jost, special agent, Milwaukee Mechan- 
ics. 

The October quarterly meeting of the 
Wisconsin Field Men’s Club was held 
in the assembly room of the Milwaukee 
board. New members are: J. E. Snyder, 
special agent, North British & Mercan- 
tile, assisting State Agent F. B. Barnes; 
W. E. Martini, general agent, Colum- 
bian National; W. R. Owen, special agent, 
National Fire, assisting State Agent L. 
L. Neuberg, and succeeding H. C. 
Knowles, recently resigned. 





CONSERVATIONISTS ORGANIZE 





Wisconsin Field Men Reelect Tempo- 
rary Officers at Annual Meeting 
at Milwaukee 


MILWAUKEE, WIS., Oct. 21—At 
the first annual meeting of the Con- 
‘servation & Fire Prevention Associa- 
tion of Wisconsin the officers tenta- 
tively elected at the time the organi- 
zation was first organized were re- 
elected. M.°A. Freedy, special agent 
of the Phoenix of Hartford was elected 
president; R. H. Wieben, state agent 
of the American Underwriters of Mil- 
waukee, vice president; F. W. Otto, 
special agent of the Springfield, sec- 
retary-treasurer. 

J. R. Morrisey, chief engineer of the 
Wisconsin Inspection Bureau and one 
of the 16 experts called by the Federal 
government to operate under the fire 
prevention section of the War Indus- 
tries Board, in inspecting all plants 





where munitions of war were manufac- 
tured, gave a very comprehensive idea 
of the work undertaken by the govern- 
ment and the stress laid upon the im- 
portance of inspection and conserva- 
tion in this country. 











Capt. 


Jacob Reik, secretary of the 








Fire Prevention Bureau of the Milwau- 
kee fire department, outlined most in- 
terestingly the work accomplished by 
the bureau during Fire Prevention 
Day. Particular stress was laid on the 
advisability of asbestos shingles, their 
value being demonstrated in a booth in 
the Plankinton Arcade, where a fire 
played on asbestos shingles for hours 
every day. Milwaukee is particularly 
flagrant in its use of wood shingles. 

Secretary James F. Joseph of the 
Chicago Advisory Committee in his 
talk emphasized the value of interest- 
ing women’s clubs and school chil- 
dren, as the most fertile soil for the 
seed of fire prevention. Mr. Joseph 
further emphasized the advisability of 
inspectors giving publicity to the fact 
that this service of inspection is given 
the people gratis and solely for their 
own benefit. 


DETROITERS HOLDING LINES 





Not Losing Big Risks in Motor City 
Because of Activities of Out- 
side Brokers 





DETROIT, MICH., Oct. 22.—Out- 
side brokers have not cut a very wide 
dash in Detroit up to date. A few 
years ago a number of the more ag- 
gressive brokerage houses operating 
on a national basis saw the impor- 
tance of Detroit as a manufacturing 
center and established local offices 
there. They made a bid for business, 
but have not taken very much away 
from the local agents. When the fact 
is considered that a number of big 
automobile plants in Detroit are con- 
trolled by outside interests, it is very 
much to the credit of local agents that 
they have been able to hold the busi- 
ness and not lose it to outside brokers. 
Practically all of the big automobile 
plants in Detroit and for that matter 
in the entire state of Michigan are 
controlled by Detroit local agents. The 
line of the General’ Motors Company, 
the largest automobile producing or- 
ganization in the world, is controlled 
by a Detroit man. While brokers have 
been able to get an isolated line here 
and there, for the most part they do 
not figure prominently in the handling 
of the big business in Detroit. 

The senior New England factory mv- 
tuals have captured a fair amount of 
business in Michigan. The Ford Mo- 


tor Company places practically all of | 


its insurance in mutuals as does the 
Packard. Nearly all of the insurance 
placed by Dodge Brothers, goes to the 
mutuals. However, they are stronger 
outside of Detroit. In the smaller 
towns, where factories are located, they 
have played a more important part. 
A number of Detroit agencies have 
developed strong service giving orgai- 
izations, are able to offer all of the facil- 
ities that outside brokers present, and 
have rendered a character of service 
that is very likely to hold the business. 


ILLINOIS FIRE LOSS LOWER 








Total for September Is $631,797 Less 
Than for Corresponding Month 
Last Year 





The September fire loss in Illinois 
was $745,303, which is $631,797 less 
than the loss for September, 1918, a¢ 
cording to the report of Fire Marsha 
John G. Gamber. The Illinois loss for 
the first three quarters of the year 3s 
$10,980,335. This is $1,251,810 more 
than for the same period last year. Twe 
$500,000 Chicago warehouse fires in 
Marth and a_ $1,000,000 factory oss 
near Rock Island in August are 
sponsible for the increase. 

The largest loss from known causes 
in September was from lightning, $72, 
632, all in unrodded buildings. 








October 2 








FIELD 


Five y 
salesman 
Highest r 
The Nati 





_— 
Cincin 
121 Eas 


Eureka F. & 
Organi: 








LOUIS 
“Ad, 
510 


Telephone 
Wabash 25( 








4 











The comy 
insurance—" 








October 23, 1919 


THE NATIONAL 


UNDERWRITER 13 








Elmer F. Bagley & Co. 


Established 1895 
INSUfteivCE AND INVESTMENTS 


Topeka, Kansas 
GENERAL AGENTS and MANAGERS 


in Kansas, Oklahoma, Colorado, Nebraska, 
lowa and Missouri, representing twelve 
companies with assets of over 
$34,000,000.00, 
writing Fire, Tornado, Hail and Livestock. 
Six Special Agents. 
Over seven hundred Local Agents. 








FIELD POSITION WANTED 


Five years’ experience as traveling 
salesman and ten years as local agent. 
Highest reference. Address 37-B, care 
The National Underwriter. 








Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. Security Ins. Co. 
Organized 1864 Organized 1881 





COMBINED STATEMENT 


ay a $250,000.00 
ym omg 959;818.90 


Assets - - - 
Surplus to Policy Holders 631,728.12 





FA. hitters on 
AM B ayes Secy, 
FB. rom ARTON, "Asst. Secy. 
R. B. HEATON, State Agt. 











LOUIS NEWMARK & CO. 
“Adjusters for the Assured” 
510 Insurance Exchange 


Teleph 175 West 
Wabash 2508 CHICAGO Jackson Blvd. 




















Clark St.near Jackson Blvd. 


Los WCereVe le) 











i STRICTLY FIREPROOF 
4 NEW HOTEL. | 


BREVOORT 


Chicago, Illinois 
On Madison St., near LaSalle 
One minute from the 

mek, Insurance District 

fal ot The Patronage of In- 

‘=e d surance Men Is 
Solicited 6 


A Lesrence R. Adams, Sec’y and Mer. 




















The complete weekly newspaper of 
insurance—The National Underwriter. 





largest number of fires, 138, was due 
to matches and smoking. 

An interesting case of juvenile arson 
is revealed in the confessions made to 
Fire Marshal Gamber by two Chicago 
girls, 11 and 12 years old, solving a 
series of mysterious fires in a certain 
building in that city. On two occasions 
they fired the building, but the fire 
department extinguished the blaze. 
The third time their efforts were more 
successful, but they were caught. They 
readily admitted their guilt. 

“It was an old, vacant building,” 
they said. “We didn’t like the peo- 
ple who came there. It used to be 
a saloon and at Sunday school they 
say saloons are bad. We didn’t think 
anybody cared about the building and 
it was fun to see it burn.” 

Another little Chicago girl recently 
confessed to burning a house because 
she heard her parents say they did 
not like it and wished it would burn. 





Wiche With Realty Company 


Oscar D. Wiche, who resigned as state 


‘agent of the Phoenix of London and Im- 


perial in Michigan, will go to Detroit 
to take charge of the Dinning Realty 


»Company, of which A. H. Dinning, the 
jadjuster there, is president. 


He is leav- 
ing the insurance business and will have 
nothing to do with Mr. Dinning’s adjust- 
ment Office. 





Opens Detroit Office 


The Underwriters Adjusting Company 
has opened an office in Detroit, Mich., at 
29 Campau building, in charge of John D. 
Weise as manager. Mr. Weise while re- 
cently with Marsh & Lennan, was for- 
merly associated with John B. Lee, the 
adjuster at Minneapolis, severing that 
connection to join the staff of the West- 
ern Adjustment Company with which he 
remained until entering military service. 
Fer the present losses in western Michi- 


gan will be handled by the Chicago office 


of the Underwriters Adjusting Company, 
but the Detroit office will take care of 
business in Toledo and other northeast- 
ern Ohio points. 





Kohler With the Concordia 


John Kohler, special agent for the 
Chris Schroeder & Son General Agency 
of Milwaukee, has gone with the con- 
cordia, to be its snecial agent for Mil- 
waukee county. Henry A. Miller, for- 
merly Wisconsin state agent of the Con- 
cordia, has gone with Chris Schroeder & 
Son as special agent for Wisconsin and 
Michigan. 





Kankakee Local Banquet 


The program for the annual banquet 
of the Kankakee, Ill., Local Board has 
been completed. W. A. Schneider has 
had the program arrangements in charge. 
The field men are invited to spend the 
day in Kankakee and play golf at the 
Country Club. The banquet will follow 
the outdoor recreation features of the 
day. The events of the evening are as 
follows: 

Toastmaster—C. M. 
National Underwriter. 

Words of Greeting—Harry L. Topping, 
President Kankakee Local Board. 

“A Burning Shame’—E. T. Tanner, 
President Fire Underwriters Association 
of the Northwest and State Agent Se- 
curity of Connecticut and Reliance. 

“Why!"—wW. A. Bartlett, President Illi- 
nois Association of Insurance Agents. 

“IT Assure You”—H. D. Parker, City At- 
torney, Kankakee, Il. 

“A Kiek at Sinn Fein’—T. M. Hogan, 
Special Agent Dubuque Fire & Marine 
and President Illinois Field Club. 

“Recollections of One-Eyed Pete”’—wW. 
Tecumseh Benallack, General Agent 
Michigan Fire & Marine. 


Cartwright, The 





Rules Refund of Surcharge 


Chicago daily newspapers carried an 
announcement this week to the effect 
that the fire companies that collected 
the 10 percent surcharge in Illinois will 
be compelled to refund the money in the 
opinion of Attorney General Brundage, 
given to W. H. Boys, director of the 
Department of Trade and Commerce, 
who has jurisdiction over the Illinois 
Insurance Department. Fire insurance 
men take this opinion to mean that pol- 
icyholders desiring the recovery of their 
money will be compelled to take their 
ease to court and few policyholders will 
bring suit for $2, $3, $5 and small 


The Fireman’s Fund Insur- 
ance Company was estab- 
lished and_ started in 
the fire business in 1863, 
organized a marine depart- 
ment in 1867 and originated 
the agency system for auto- 
mobile business in 1904. 


Today the company stands 
in the front rank in all three 
lines throughout the country. 











INCORPORATED 1852 


MILWAUKEE MECHANICS’ 


INSURANCE COMPANY 
MILWAUKEE, WISCONSIN 
Riot and Civil Commotion Insurance 


For Information Write Home Office or Special Agent 

















The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, MICH. 


ASSETS - - - - = 
SURPLUS TO POLICYHOLDERS - - - 


$1,765,472.60 
1,096,744.07 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California, 
Tennessee and Kansas 


A Reliable, Progressive Agency Company Representatives solicited 











HENRY REIS, M. D. 
Vice-President 


JOSEPH BERNING 
ice-President 


DIRECTORS 
THOMAS E. GALLAGHER HENRY REIS, M. D. 
JAMES F. HOULEHAN JOSEPH BERNING 
DR. FELIX GAUDIN HUGH O'NEILL 


ANTHONY MATRE NAPOLEON PICARD 
President Secy- 


Treas. 






NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J. MATRE 


A good company for good agents 


MARQUETTE NATIONAL 


FIRE INSURANCE COMPANY 
INSURANCE EXCHANGE 
ASSETS OVER ONE MILLION 





CHICAGO, 











EFNCORPORATED 1851 


WESTERN ASSURANCE 


COMPANY OF TORONTO, CANADA 
FIRE, EXPLOSION, RIOTS, CIVIL COMMOTION AND 
STRIKES—MARINE AND TORNADO INSURANCE 


Assets January 1, 1919, in U. S.......... 0... cece eens sheseedcecde ee 
Surplus in the United States... ................cccceeecccceccccccecceeeecceees 





Total losses paid in United States from 1874 to 1918, inclusive, $45,098, 883.86 
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“A Staunch and Reliable American Com any” | 





‘ *) D. M. FERRY, JR., President 
EST. 1880 4 ; ee E. J. BOOTH, Vice-President 
= F. A. SCHULTE 
XN Treasurer 
. H.E. EVERETT 
Secretary 
E. P. WEBB 
Asst. Secretary 


2 Damo «38 Years of Honorable Indemnity” 
bie 1,950,400.05 Surpl [CASH CAPITAL, eee 4 Losses paid $9,414,889.24 
le t over le le: 
te Si) T BENALLACK. General Ageat, Home Office Department, DETROIT, MICH. 








Nothing but hail insurance—naturally the best service on 
this highly profitable, quick return line of indemnity. 


K.T. MARTIN & CO. 
FORT WORTH TEXAS 
The only exclusive hail insurance general agency in Texas. A low 


loss ratio for the seven years in business, a fine record on returns 
to agents, a reputation second to none among buyers of hail coverage. 








W. C. BUCHANAN, Pres. S. R. NUGEN, Sec’y. 


The State Mutual Fire Association 


(Established 1900) 
FIRE HOME OFFICE 300-302 PAULTON BLDG. 


C. A. BERRY, Vice-Pres. ROY NUGEN, Treas. 


Fire, Lightning & Tornado 


INSURANCE AT First Class Business Solicited 
ACTUAL COST SIOUX FALLS, S. D. Residence Property 2 Specialty 
A GOOD COMPANY + SATISFIED POLICYHOLDERS = SUCCESS 








GRAND RAPIDS MERCHANTS MUTUAL FIRE INSURANCE COMPANY 


325-28 HOUSEMAN BUILDING, GRAND RAPIDS, MICH. 
A Clean Company Opercting in Michigan Only 
ANTHONY KLAASEN, Pres. WM. A. HAAN, Secy. PAUL HOEKSTRA, Treas. 








The Union Mutual Fire Insurance Assn. 
of Emmetsburg, Iowa 


INCORPORATED 1897 
P. J. SHAW 
President 


GEO. H. BAKER 
Secretary 








Surplus to Policy Holders over $160,000 


AMERICAN MUTUAL INSURANCE COMPANY 


Agents Wanted in Ohio, Indiana and Illinois 
FIRE, TORNADO, AUTOMOBILE and MARINE 
J. W.McGINETY, Secretary 





Indianapolis 








THE AUTO OWNER WANTS Siar ane acer ee ite it the way we do. 
THE AGENT WANTS THE SAME KIND 


MID -WES at's another reason 


MUTUAL AUTOMOBILE INDEMNITY ASSOCIATION 
Wichita, Kansas. 33 J. B. HENDERSON, Secretary 











**Fire Insurance as You Would Write It’’ 
The Merchants Fire Insurance Company of Indiana 
(A Stock Company) 
The Indiana Retail Merchants Mutual Fire Ins. Co. 
(A Mutual Company) 
Both Companies under same management in the same office. 


Home Office: Suite 804 Merchants Bank Ralph B. Clark, 
Indianapolis Secretary & Mgr. 


amounts. The opinion does not stand as 
final and not much importance is at- 
tached to it. 

Insurance men have been unable to se- 
cure a copy of the opinion rendered and 
hence are in the dark as to exactly what 
has been ruled. Unquestionably large 
property owners will bring suit if there 
appears to be any hope of recovery and 
when insurance men know definitely just 
what authority the opinion is based on 
they can determine what action to take. 





Michigan Notes 


The Wadsworth Manufacturing Com- 
pany loss in Detroit, which had its in- 
surance in the Western Factory Asso- 
ciation, has been adjusted on the basis 
of 61.22 percent with $2,000,000 insur- 
ance. The loss on the unsprinklered sec- 





man. 


tion amounted to 7 percent, there being 
$250,000 carried. 


Indiana Notes 


L. S. MacEnaney, attorney for the In- 
ternational Lloyds of In ciimapolis, is 
again back in his office after nine weeks’ 
illness. 

Cc. W. Blackard, recently returned 
from overseas, and formerly with the 
Union Trust Company, Greensburg, Ind., 
as assistant to H. Meek, has been 
appointed manager of the insurance de- 
partment, as Mr. Meek goes with the 
Globe Indemnity as special agent for 
Indiana, 

James McBeth, a local agent of Mon- 
ticello, Ind., who suffered a stroke of 
paralysis last July, has retired from bus- 
iness and sold his agency to T. E. Gor. 
Mr. McBeth was well known over 
the state as he served for some years ag 





“secretary of the old State Board. 














STATES OF THE NORTHWEST 











RESULTS FROM STATE FUNDS 





South Dakota Comes Out All Right 
but Others Have to Make 
Assessments 





insurance fund in 
South Dakota sustained losses of 
$320,000. The receipts were about 
$900,000. The rate is to remain at the 
present one at 35 cents an acre east 
of the Missouri River and 45 cents 
west of the river until the surplus 
reaches $2,500,000. In Saskatchewan 
the hail losses were $1,900,000 in the 
state fund so that it was necessary to 
levy an additional tax of 22 cents 
an acre on all seeded land to meet the 
losses. In Montana the assessment is 
$1.50 on seeded acreage. In North 
Dakota the losses ran nearly $3,000,- 
000. It will be necessary to assess 35 
cents an acre on all seeded land in 
North Dakota in addition to the reg- 
ular assessment of 3 cents an acre on 
all tillable land in the state. In North 
Dakota the state fund had over 200 
adjusters out at work. In the western 
part of the state the farmers who lost 
their crops by drought are assessed 
just the same as those in the eastern 
section of North Dakota who had 
good crops. There is but $750,000 
available to pay losses and the assured 
will have to wait for the balance. 


Buys Fargo Office Building 


FARGO, N. D., Cct. 21—The three- 
story building in Fargo heretofore owned 
by Bristol & Sweet has been sold to the 
Underwriters Association, Inc., of Aber- 
deen, S. D., which has a contract for 
the general agency in North and South 
Dakota for the Western National Fire, 
which is in the process of organization 
in North Dakota with Fargo as the head- 
quarters. The Underwriters Association 
will remodel it into an office structure. 


The state hail 








Improvements at New Ulm 


A new municipal building, housing 
the city offices and the police and fire 
departments, is being erected at New 
Ulm, Minn., at a cost of $150,000. The 
fire fighting equipment of the city has re- 
cently been augmented and now consists 
‘of, one La France steamer, one La France 
auto truck with chemical extinguishers 
and a hose wagon carrying 4,000 feet 
of hose and a hook and ladder truck. 
The city has a splendid water supply, 
having one reservoir of 1,000,000 gallons 
capacity and one of 90,000 gallons. The 
water pressure in the business district is 
68 pounds and in the lower part of the 
town or mill district 78 pounds. 

No fire loss has occurred at New Ulm 











—The Original wary —<~t eee Speusemes Company— 
neorporat 
THE RETAIL DRUGGISTS’ MUTUAL FIRE INSURANCE COMPANY 
Cincinnati, Ohio, 81 Atlas Bank Bidg. 
Total Assets i 70. Operating only in Ohio and Indiana 
PHILIP LEHR, Pres. OBT. GROENLAND, Treas Cc. L. McINTIRE, Secy. 
Sentient C. FELTS, Ft. Wayne, Ind. 





since Nov. 16, 1918, when an overheated 
engine burned up a Ford automobile. The 
excellent fire prevention conditions of the 
city are due largely to the efforts of fire 
| chief Henry Engel and his assistant, who 
have established an effective system of 
inspecting and reinspecting mercantile 
risks and alleys. The fire premiums re- 
ceived at New Ulm in 1918 were about 
$50,000, with a very low loss ratio. 




















Apply for Union Membership 


W. A. McClure, secretary of the Farm- 
ers at Dickinson, N. D., and ©. R. Dag- 





week is the cost of The 











gett, manager of the Western National 








Fire of Fargo, N. D., have applied for 











Gc > National Underwriter by 
subscription. 








admission to the Western Union. 








REDUCTION IN FARM RATES 





Insurance Commissioner of South Da- 
kota Gives His Decision After a 
Conference With Companies 





PIERRE, S. D., Oct. 21.—Under 
the authority given the commissioner 
of insurance of South Dakota, by the 
1919 legislature, over insurance rates, 
the advisory rules and estimates for 
farm property, as prepared by the Gen- 
eral Inspection Company and effective 
Nov. 20, 1918, were carefully considered 
by the insurance department, but its 
approval was withheld until a careful 
investigation could be made and the 
matter thoroughly considered. 

After some preliminary work a com- 
mittee of insurance men representing 
the companies doing farm business in 
South Dakota was appointed to take uo 
this matter with the commissioner, 
W. N. Van Camp. 

A hearing was nel at St. Paul, Minn, 
which was attended by Commissioner 
Sanborn of Minnesota, Commissioner 
Van Camp and the insurance commit- 
tee. Information then furnished was 
considered. 

As a result of this conference Com- 
missioner Van Camp recorded the fol- 
lowing decision: 

“The farm property rates for tenant 
occupancy must be reduced from 25c, 
50c and 75c (in the old schedule) to 
10c, 20c and 30c for one year, three 
years and five years respectively. 

“In the insuring of ordinary live stock 
when written in connection with the 
other farm property and when the 
amount on live stock exceeds 50 per cent 
of the total amount of the application, 
the extra premium charge made under 
such conditions must not be imposed, 
but the same rate must be levied 
whether the live stock is in excess of 
the 50 per cent or not.” 

The two changes in the 1918 rules 
and estimates will materially reduce the 
farm rates in South Dakota. 





G. F. Howarth, engineer for the Min- 
neapolis Insurance Agency for many 
years, died the other day. 





The Commonwealth and Mercantile of 
New York have been licensed in South 
Dakota. 


AGENCY FOR SALE 


Mixed agency in good Illinois tewn. Good 
Schools, Churches, Water and Sewer. Agency 
doing first-class business in both mercantile 
and farm lines. Reason for selling—health. 
Going West. Price a good business bargain 


if sold at once. dress— 
6-A 


Care the National Underwriter 








_——!, 





Insurance Engineer 
WANTED—an experienced young man for 
engineering and inspection department of 
large Chicago local agency. Address 38-C, 





care The National Underwriter. 
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CENTRAL MANUFACTURERS’ MUTUAL INSURANCE COMPANY 
OHIO’S LARGEST—Cash Assets $1,500,000.00 
AUTOMOBILE INSURANCE COMPANY 


Providing all forms of automobile coverage in conjunction with 


LUMBERMEN’S MUTUAL CASUALTY COMPANY 


Cash Assets over $500,000.00. Net Cash Surplus over $200,000.00. The only legal reserve mutual writing automobile liability insurance in Ohio. 


OHIO’S OLDEST—43 Years in Business 


Cc. A. L. PURMORT, Secretary 


Central Manufacturers’ Building 
VA 


N WERT, OHIO 


For Representation Address 


OHIO’S STRONGEST—by Any Measurement 


JAMES S. KEMPER, Manager 


11 South La Salle Street 
CHICAGO, ILLINOIS 

















The THE LARGEST EXCLUSIVELY AUTOMOBILE 
NATIONAL MUTUAL IN OHIO 
MUTUAL 


Writing Full Floater, Fire, Lightning, 
Windstorm, Explosion and Theft : 








Insurance Co. 





CELINA, OHIO December 31, 1918, we had over 19,000 Policy Holders, Nine 
Mallion Theft and Eleven Million Fire Insurance in force. 


Live Agents Wanted in Ohio and Indiana 


E. J. BROOKHART, 
Secretary 





General Fire Department Automobile Fire and Theft Department 
A COMPANY 45 YEARS OLD 


THE ME CHANTS’ & MANUFACTURERS’ MUTU L INSURANCE CO. 
OF MANSFIELD, OHIO 


NET CASH SURPLUS OVER $100,000 
DIVIDENDS TO POLICYHOLDERS AUTOMOBILE INSURANCE AT COST 


We have considerable territory open in Ohio and can make 
you an attractive agency proposition. Write for particulars 














S. N. FORD President G. W. DeYARMON. Secregary 








Northwestern Mutual 
Fire Association 


F. J. MARTIN, Pres. H. K. DENT, V. Pres. 





4 


’ Chicago Representative, JAMES S. KEMPER, Lumber Exchange Buildmg 





The Leading Mutual Fire Insurance Company on the Pacific Coast | 





M. D. L. RHODES, Secy. | 


MAIN OFFICES, CENTRAL BUILDING, SEATTLE, WASH. | 





HEALTH and ACCIDENT INSURANCE 
AUTOMOBILE INSURANCE 


Fire, Theft, Collision, Property Damage, Public Liability—Full Coverage 
AtActual Cost—Participating—Three Year Policies 


Extra Low Rates to Rural and Small Town Auto Owners 





The Liberty Mutual Insurance Company 
J. R. JONES, Secretary and Manager : DAYTON, OHIO 





THE BUCKEYE UNION INSURANCE CO. 


Elmer D. Webb, Pres. Lima, Ohio Tra E. Wagner, Sec. 








Ohio’s Youngest Company Specializing on Automobiles 





The fact that we are youthful means we have openings 
for good agents in Ohio. Address Home Office. 











LIVE AGENTS WANTED 


TO WRITE HAIL AND CYCLONE INSURANCE. 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 
805-6 Pioneer Bldg., St. Paul, Minn. 


WRITE 
TODAY 








The Mutual Plate Glass Insurance Co. 
Shelby, Ohio 
Organized 1883 
HENRY WENTZ, President L. A. DENNIS, Sec. and Gen’! Agent 
The only Ohio Company Specialising on Plate Glass Insurance. Not an Experiment. 
SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS 


= 





Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 
TOTAL ASSETS - - - - - - 








$2,486,445.48 





' \ A. C. CUMMINS, President 





BUSINESS CONFINED TO OHIO R. SMITH, Secretary 
































E. J. Forney, Pres. : J. M. Cook, Sec’ " z = 2 
”” incorporated 1873 . opeht AMEp, The ‘“livest’’ spot in the p t M t al Fire 
? THE & oe G business today is Automobile ayten utu ion 
Mansfield Mutual | || 4 + be apa u toc, || , Insurance Cy “oe 
. ' e ‘‘livest” company doing 
Fire Insurance Company business in Ohio today is THE B. C. COLEMAN, Secy. 
- GREAT AMERICAN, Ohio's Conservative and Careful 
Insurance = $8,918.528.00 $ rh =. strongest a Management 
’ nsurance Company. ur agents 
Total Assets 472,284.09 Ay ion go are ‘‘ boosters’ —there’s a reason. AGENIS WANTED 
4NDEMNISS Full coverage automobile insur- Address Home Office. 
|An Agency Company cacintneiineuaiadas ance at reduced rates. 














KNOX MUTUAL INSURANCE CO. 


Incorporated 1838 MT. VERNON, OHIO 


SURPLUS OVER $200,000.00 
Business Confined to Ohio 


LOST POLICY 
CERTIFICATES 


Save work of cancelling and rewriting 
lost nomena, and gga Ry calculating 
earned premiums. o troublesome signa- a JENN Secr tary 
tures to be obtained. Safer than putting B. M. ALLEN, President H. 5. INGS, . 

out a second policy. {| Designed by Carey - 
& Zimmerman, local agents at Cincinnati, 
Ohio. Thousands have been used. 


Farmers Alliance 
Insurance Company 


of Kansas 
McPHERSON, KANS. Organized 1887 
Resources in Cash and Contingent Assets, $610,000.00 
Surplus, $225,000.00 Strictly Mutual 


WANTED—First class Adjuster, also 
Assistant Manager. Agents wanted in 
unoccupied territory. 


I.F TALBOTT, Pres. C.F.MINGENBACK, Secy 














Nearly Fifty Years of suecess under same managemen? 
INCORPORATED 1876 


THE OHIO MUTUAL FIRE INSURANCE CO. 


Total Cash Assets $300,319.63 SALEM, OHIO Net Cash Surplus $221,123.76 
Losses Paid Since Organization, $!,252,848.24 
J. R. VERNON, President 


12. 50 100 200 500 1000 2000 5000 
$0.75 $1.80 $3 $4.50 $7.25 $12 $20 $40 
Sold to 
THE NATIONAL UNDERWRITER 


ROUGH NOTES 


Chicago Indianapolis © New York 


Cincinnati 























J. AMBLER, Secretary 
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“The Old Line” | 
Bankers Automobile Insurance Co. 


Exclusive Automobile Insurance 
Lincoln, Nebraska 
Authorized Capital Stock $500,000.00 


Exclusively Automobile Insurance in Western 
Territory to Meet Western Conditions. 






Writes both one and three year term policies, 
covering Fire, Theft, Tornado, Collision, Property 
Damage and Public Liability. Our extra special rate 
on farming farmers’ cars is the biggest business-getter 
in the history of Automobile insurance. Write for. full 
particulars. 
















Standard Forms of Policies. 


Desirable Agents wanted in the following States: 
Nebraska, Kansas, Texas, Iowa, South Dakota and 
Colorado. 





























Re-Insurance Fire Company 
DES MOINES, IOWA 
P. J. CLANCY, President FRANK HATHORNE, Secretary 


$500,000 Capital 


Open for business January Ist, 1920. Re-insur- 
ance contracts now being negotiated with Stand- 
ard Companies. Correspondence solicited. 


Address above officers, Fleming Building, Des Moines 




















INCORPORATED 1720 


Royal EXCHANGE ASSURANCE 


LONDON, ENGLAND 


» UNITED STATES BRANCH 
92 WILLIAM STREET, NEw YORK 


RICHARD D. HARVEY 
UNITED STATES MANAGER 











IN THE MISSOURI VALLEY 











| KANSAS PREVENTION MEETING 


Conservation Association Shows That 
the Stage Is Well Set for Some 
Great Work 


KANSAS CITY, MO., Oct. 21.— 
The annual meeting of Kansas Con- 
servation & Fire Prevention Associa- 
tion held here Tuesday afternoon 
marked the active entrance of this as- 
sociation into vigorous work for the 
protection of life and property in the 
state. It followed closely upon the 
first meeting of this new association, 
when the conservation and the fire pre- 
vention bodies were combined, in To- 
peka, August 12. In this interim the 
committees appointed had had little 
opportunity to get organized and to 
work and the chairmen therefore could 
report only progress in thinking about 
their tasks. 


P Executive Committee Report 


The executive committee however, 
Charles F. Hardy, chairman, had engi- 
reered the best celebration of Fire 
Prevention Day that Kansas ever ex- 
perienced—involved in which was the 
organizing of fire prevention commit- 
tees in chambers of commerce, and the 
arousing of active interest in actual 
fire prevention work in many civic 
bodies of the state. 

The Kansas association is going to 
be conscientiously on the job, as was 
evidenced in the adoption of a resolu- 
tion regarding reports which must be 
made by members. Every member is 
required to make a report to the secre- 
tary at least once every three months. 

These reports are supposed to provide 
a record of the fire hazards which the 
members of the association encounter in 
their inspections and on their travels. 
Objection was made to the requirement, 
that maybe a member may have nothing 
to report. Upon W. O. Woodsmall’s sug- 
gestion, the requirement was added that 
if he has found no fire risk worthy of 
reporting, he write to the secretary and 
say that this was the case. In any event 
he must write to the secretary once in 
three months. 


President Battersill’s Address 


John Battersill, elected president, has 
moved to Missouri territory. He pre- 
sided at the session, however. In his 
annual address he pointed out the big 
opportunities for fire prevention work, 
in view of the dignity given the subject 
by the National Chamber of Commerce 
and since the public is now taking the 
position that conservation is necessary, 
inspections must be made and fires can 
be stopped. Among the visitors at the 
session who made short talks was W. C. 
Hodges, recently come to the Kansas 
Inspection Bureau as manager from Mil- 
waukee, who showed himself to be one 
of the bunch, and prospective fine co- 
operative material. L. T. Hussey, fire 
marshal, who has had fine work in Kan- 
sas and whose results are fully appre- 
ciated, good-naturedly but very plainly 
scolded the members for failure to let 
him know where fire risks were that 
might be corrected. He urged that mem- 
bers report promptly to him undesirable 











, conditions, declaring that his office acted 















HoTeL FoNTENELLE 
OMAHA, NEB. 
H. EDGAR pare aranitectgacs 


330 Rooms—330 Baths 


RATES 
One person - - - «= $2.50 
Two persons - - $3.50—$7.00 


Manager 


within a few hours on all such reports. 

, Mr. Hussey declared that the work of the 
Conservation Association undoubtedly 
blocked serious losses in Kansas during 
the past summer. E. McIver, assistant in 
the fire marshal’s department, asked that 
members send him reports of conditions 
which he could use in publicity work 
for fire prevention. Hotel Inspector 
Clarke spoke briefly, asking and promis- 
ing cooperation regarding hotel and 
apartment house conditions. 


Marr Chosen President 


The following officers were elected: 
President, E. D. Marr, New York Under- 
writers; vice-president, Frank L. Brit- 
ton, North British & Mercantile; 








secretary, W. M. Gregory, Pennsylvania 








Fire. Mr. Marr immediately appointed 












PROSPECT ees for the accident and: neurance solicitors who work systematically and successfully. 
Sexd tos samples and of t and pocket case. 
THE NATIONAL UNDERWRITER, 1362 Insurance Exchange, CHICAGO 













j the executive committee, as follows: 
Charles F. Hardy, chairman, Hartford; 
W. E. Griffith, Security; C. H. O’Neill, 
Aetna; Charles H. Ridgway, Millers Mu- 




















E. D. MARR ' 
State Agent New York Underwriters, 
Elected President Conservation & Fire 
Prevention Association of Kansas 


tual. The officers and executive commit- 
tee are the same that have served since 
Aug. 12, when the new association was 
organized, except in the case of presi- 
dent. John Battersill, former president, 
has taken up duties in Missouri and so 
could not serve again. 


Good Attendance Noted 


There were 35 members of the associa- 
tion in attendance. The large number 
was the more gratifying since this meet- 
ing was the only thing that drew the 
members to Kansas City at this time. In 
the past, the Kansas association has 
usually met at the same time as the 
Missouri association, the mingling of the 
two groups providing one at least of the 
additional incentives for coming to Kan- 
sas City. The debates over some of the 
matters of detail discussed waxed some- 
times animated, with the result that the 
facts and the basic principles on which 
the work is to be done were disclosed. 


REPORT ON THE LIBERTY FIRE 








Nebraska Department’s Examination 
Shows Result of First Six 
Months’ Operation 


The Nebraska department has made 
its report on the Liberty Fire of 
Omaha, it having examined it as of 
Oct. 1, showing the result of its first 
six months of operation. Its capital is 


$106,600, assets $216,406; reinsurance 
reserve $14,741, net surplus $79,363; 
premium income $106,464; losses $33,- 


536; total expenditures $86, 357. Nearly 
all the stock of the Liberty Fire was 
taken by agents of the Nebraska Na- 
tional, its running mate. P. F. Zimmer, 
secretary of the Nebraska National, 
is president of the Liberty Fire. The 
stock was sold without promotion ex- 
pense. The capital stock and surplus 
at this time are considerably above 
$200,000. President Zimmer states that 
by the end of the year there will be 
$250,000 capital and an equal amount 
of surplus. 


Gold Watch for Terry 


At the Monday noon luncheon of the 
Kansas field men at Topeka, Kan., Paul 
W. Terry, formerly of the Kansas inspec- 
tion bureau, recently appointed manager 
of the Missouri Bureau, was _ presented 
with a gold watch by the field men. 
Frank L. Britton, state agent for the 
North British, made the presentation 
speech. 








Start Nebraska Inspection Work 


OMAHA, NEB., Oct. 21.—The program 
of the Conservation & Fire Prevention 
Association of Nebraska has been worked 
out in detail and several teams of iocal 
and special agents and inspectors of 
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Apply to your Agent for Insurance covers on 
EXPORTS and IMPORTS 


PARCEL POST—Domestic and 
Foreign 


HOUSEHOLD FURNITURE and 
MERCHANDISE IN 
TRANSIT 


TOURIST BAGGAGE and 
PERSONAL EFFECTS 
Domestic and Worldwide 


SECURITIES and CURRENCY 
by REGISTERED MAIL 


Prompt and Efficient Service 


Insurance Company of North America 
Marine Department 


GEORGE L. McCURDY 
MANAGER 


1101-209 W. Jackson Blvd., CHIC4.GO, ILLINOIS 
Telephones: Wabash 1543—1027 























FIRE—TORNADO—AUTOMOBILE 


COMMERCIAL UNION 
Assurance Co., Ltd., of London 


PALATINE 
Insurance Co., Ltd., of London 


COMMERCIAL UNION 
Fire Insurance Co., of New York 


UNION 
Assurance Soc., Ltd., of London 


CALIFORNIA 
Insurance Co., of San Francisco 


WESTERN DEPARTMENT 


N. E. Cor. Clark and Monroe Streets 
hicago 
H. C. EDDY, Resident Secretary 


‘Lew T. Hussey, state fire marshal. 








Hotel Dyckman 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 


Appointments 
combine dig- 
nity with a fa- 
miliar home- 
likeness rarely 
found in 
Metropolitan 
hotels. Two 
splendid cafes 
for ladies and 
gentlemen, 
also a Club 
Grill. 








Exclusively European Plan—$1.50 and upward 


Under the exclusive management of 
H. J. TREMAIN 








INSURANCE STOCKS 
BOUGHT AND SOLD 


Quotations Furnished 
BABCOCK, RUSHTON & COMPANY 


137 So. La Salle St. Central 8900 
CHICAGO 











ROSSIA INSURANCE CO. 


HARTFORD, CONN. 
FIRE and MARINE INSURANCE 





local companies have started an inspec- 
tion tour of the mills and grain elevat- 
ors of the state. The work will be 
started with about twenty men, who will 
work in pairs, each pair covering from 
one to three counties. Next week more 
workers will be put on. It is expected 
that about sixty-five men will be put in 
the field in order to complete the work 
by Nov. 15. 





Blue Goose Dinner to Hathorn 


DES MOINES, IA., Oct. 21—The Blue 
Goose will give a dinner at the Chamber- 
lain Nov. 7, complimentary to Frank 
Hathorn, who resigns as state agent for 
the Hanover to become secretary of the 
new Reinsurance Fire in Des Moines. A 
program of toasts will be given and 
ladies will be invited. 

Several other social 
given during the winter. 


events will be 





Object to Liberal Forms 


Some of the companies are objecting to 
wide open forms that are appearing in 
St. Louis, making the companies liable 
for riot and insurrection losses without 
the payment of extra premiums. The 
matter is being investigated with the 
hope that it can be stopped at once. 





Fire Prevention “Fillers” Popular 


TOPEKA, KAN., Oct. 21—All the in- 
formation in the world about fire pre- 
vention that might catch the eye of the 
average editor is included in a bulletin 
being sent out to the Kansas editors by 
Hus- 
sey is putting out a 100-page bulletin 
of short press notices on fire preven- 
tion, most of them only a stick in length, 
and arranged so that the editor can use 
the scissors and have the filler ready 
for the linotype. Hussey’s bulletins so 
far have found place in the newspapers 
of the state. 





Farewell Luncheon to Wheeler 


A farewell luncheon was tencered Clem 
E. Wheeler, retiring manager of the Mis- 
seuri Actuarial Bureau, who becomes «#s- 
sistant western general agent of the 
Hartford, in St. Louis, Monday. Mr. 
Wheeler has now taken his new place in 
Chicago. Talks wer2 made by James 
A. Waterworth, joint manager of the 
Missouri bureau; John S. Leahy, Roy 
Eblen, and E. W. Bentley. 





Missouri Notes 


Earl Clark, who has been connected 
with the Thomas A. Bigger agency at 
Kansas City, Kan., for the past 14 years, 
has gone into business for himself, hav- 
ing taken the agency of the Automobile 
of Hartford and the Aetna Casualty. 





Iowa Notes 


State Fire Marshal Tracy plans to 
make the lessons of fire prevention day | 
permanent in Iowa. Cards will be pro- |: 
vided for school children and each’! 
youngster will be made fire inspector in 
his own home and commissioned to see 





proof. 

c. T. Johnston, an East Des Moines 
grocer, has been indicted for arson by 
the Des Moines grand jury on evidence 
furnished by the state fire marshal’s of- 
fice. The grocer is accused of setting 
fire to his place some two months ago 
with the idea of obtaining the insurance 
on the property. 

Des Moines had its second serious gas- 
oline explosion in three months last 
week when three men who were repair- 
ing a leaking gasoline tank in the 
Kruidiner-Cadillac garage were killed 
and the plant damaged some $10,000. As 


no gasoline in it, but was filled with 
vapor. 

Ammonia tanks used in the Swift 
plant at Iowa Falls are believed to have 
caused two explosions in a fire which 
ruined the plant Sunday afternoon, kill- 
ing two men and injuring several others. 
The origin of the fire is unknown. The 
tanks exploded about ten seconds apart, 
throwing bits of iron for a wide distance 
and scattering debris over a large area. 

E. M. McKinney, state agent for the 
Norwich Union for Iowa and a promi- 
nent Iowa field man, has become iden- 
tified in a financial way with the H. H. 
Lantz local agency in Des Moines. which 
will be known hereafter as McKinney, 
Lantz & Co. Mr. Lantz will be president 
and Mr. McKinney secretary. The latter 
will continue his duties as the state 
agent for the Norwich. 





August Rebhan, head of the Rebhan 
Agency of Milwaukee, has been re-elected 
president of the Washington Park 
Zoological Society. Mr. Rebhan was one 
of the prime movers in the organization 
and has been president virtually since its 











inception. 


that his own neighborhood is made fire- | 


nearly as can be learned, the tank had | 
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A USEFUL AND DESIRABLE AGENCY COMPANY 
For Agents in Iowa, 
Kansas, Colorado, 
Wyoming and 
Nebraska 
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FARM AND CITY PROPERTY 
1406 Farnam St., Omaha, Neb. 























WRITE HAIL INSURANCE 





Establish your connections now for 1919 with 


A. J. Shaw General Agency 
HAIL INSURANCE BUILDING, | McPHERSON KANS. 
Five high class stock companies covering the states of 
Kansas, Oklahoma, Nebraska, Colorado, New 
Mexico and Wyoming. “ 





Many of our agents made from $1000 to $2000 in commissions in 45 days in 1918 


HAWKEYE SECURITIES FIRE 


INSURANCE CO. 
Inc. 1918 


FIRE, TORNADO, HAIL AND AUTOMOBILE 
Applicants for agencies address Home Office, Masonic Temple, Des Moines, Ia. 
































THE INTER-STATE FIRE INSURANCE CO. 


CAPITAL, $259,150 ASSETS, $616,934.38 
SURPLUS TO POLICYHOLDERS, $317,696.71 
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National Bibevty 
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INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK IN 1859 
STATEMENT JANUARY 1, 1919 


7,214,228.11 Surplus to Policy ‘Holders = 3,395,417.89 
HEAD OFFICE: 62 WILLIAM STREET, NEW YORK 


1,000,000.00 
Net Surplus “sete $2,395,417.89 














INDEPENDENT ADJUSTERS 











ILLINOIS MISSOURI 


QUINCY ADJUSTMENT 
& SERVICE BUREAU 


Well’s Building, Quincy GEORGE C. GILL, Mgr, 


IOWA 


SOUTHERN INDIANA KENTUCKY 


H. L. MAURY 
= OF LOSSES. 
612 Columbia Bldg. Louisville, Ky 





ILL. Wis, rep. 
-TFAYLOR 
1355 Ingucaaee Exchange, Chicago 
hone Wabash 2546 
A SJUSTER OF FIRE LOSSES 


J D BASTERN TOWA 
TERESA Basra 
62 S. 


S —— 
Arnold ‘Sci . A. Bartlets 
*P. Fire RS Tiedetedtie Losses. 


ILLINOIS INDIANA 
ELDRIDGE H . SPERRY 
506 & 7 Robeson Bidg., Champaign, II. 
Western Union or Long Dist. Phone (Office 147, 
es. 455) ‘acilitates promp: service 


ILLINOIS 
THOMAS A. PETTIGREW 
Es burding, Streatar, Illinois 
Fire loss adjuster tor the companies. Bui 
specialty. 














ILLINOIS—Northern and Centra 

Ben. Gi Coop PeY, Insurance Adjustments 

Central Life Building OTTAWA, ILL. Phones 913R and 791 

Adjuster of FIRE AND WINDSTORM LOSSES for Companies 
35 years in insurance work 





sess paeaeeees EASTERN IOWA 
ent and Inspection Bureau 
STACEY M. Fr ig oe Chadwick, Mlinois 
Adjuster ef ‘fre lesses and inspector of risks 
for the companies. 12 years’ experience in in- 
surance wor 
TLL, 


IND. KY. 
H. N. ODELL 
110 Upper Second Second St., Evansville, Ind. 
Adjusters of Fire, Torna¢ do, A otamobile and Inlaad 








Knowledge of the Dean Schedule is 
profit paying knowledge in the local 
agency business. Get a knowledge of 
fire insurance rates in 20 lessons by mail. 
Write for descriptive booklet of the Dean 
Schedule Correspondence Course. Ad- 
dress The National Underwriter, 1362 
Insurance Exchange, Chicago. 





Kansas Oklahoma Eastern Colorado 
WARREN ADJUSTMENT BUREAU 
R. B. WARREN, Manager. 
Fire Loss Adjustments for the Companies Only 
No. 229 Beacon Building Wichita, Kansas 





"NORTHERN MICHIGAN ADJUSTMENT COMPAN: 
sy geo} of Fire J 
206 Schirmer 204 Federal Ave, Saginaw, Mic 





MINNESOTA AND TRIBUTARY STATES 
J. F. MAIN & COMPANY 





General Adjusters. 14 years experience. 
506 Palace Bidg., Minneapolis, Minn. 
MISSOURI 


F. W. LITTLE, JR., Adjuster 
FIRE and AUTOMOBILE LOSSES 
1025 New York Life Bldg. KANSAS CITY, MO. 
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JOHN W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 
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Tnspection reports. 
all classes of claims. 
essary. 418 First National Bank Building, OMAHA. 
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FRANK A. DUNNING CO. 
Claims & Adjustments 
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OIL TOWNS’ PROTECTION POOR 


Serious Danger of Disastrous Confla- 
grations There, Texas Fire 
Marshal Reports 


AUSTIN, TEX., Oct. 21.—The 
towns in the Texas oil belt, with a 
very few exceptions, are practically un- 
protected from fires, and there is daily 
danger of disastrous conflagrations un- 
til remedial steps are taken, according 
to S. W. Inglish, state fire marshal of 
Texas, who has recently been on a trip 
of inspection through the oil sections. 
Ranger, one of the exceptions, is hav- 
ing an up-to-date fire department in- 
stalled, although the streets are in bad 
shape. 

Most of the construction in the West 
Texas oil towns is of frame only, Mr. 
Inglish said, and many of the buildings 
have simply been thrown together. 
Wichita Falls has fair fire protection, 
but aside from Ranger, most of the 
other oil towns have practically no 
adequate protection. 

Fire Marshal Inglish and the Texas 
Fire Insurance Commission have been 
trying to get the oil towns interested 
in fire protection but report after re- 
port turned in reads that the people 
are too busy making: money to do 
anything “right now.” Efforts will be 
made in the near future to arouse all 
West Texas towns to the immediate 
needs of better fire fighting equipment. 
The town of Ranger has a good fire 
record for the past eight weeks. Dur- 
ing that period there were only two 
fires, with a total loss of $8. 


Oklahoma Agency Changes 


OKLAHOMA CITY, OKLA., Oct. 21.— 
New agents appointed in Oklahoma by 
fire insurance companies during the last 
week are as follows: O. T. Hubbell rep- 
resents the Springfield Fire & Marine at 
Stroud; Carl H. Robb, Springfield, Stone- 
wall; A. B. Conger succeeds Stewart & 
Beese as agent for the Springfield at 
Drummond; J. C. McCarrol, Springfield, 
Balko; Ames & Caldwell, Springfield, 
Lehigh; William S. Paden succeeds Bro- 
ken Bow Insurance Agency as agent for 
the Home at Broken Bow, J. N. Smith, 
Springfield, Dale; Stewart & Beese, 
Springfield, Imo; T. P. McClain, Spring- 
field, Gray; George M. Tredway succeeds 
Price & Tredway as agent for London & 
Liverpool & Globe at Hominy; F, E. 
Thurman Company succeeds MclIlhenny 
& Thurman as agent for the London & 
Liverpool & Globe at Bartlesville; R. H. 





Farnham succeeds Harry A. Baker as 











FEDERATED FIRE RE-INSURANCE COMPANY 


NOW ORGANIZING 


When Completed Will Have Capital of $1,000,000.00 


Will Do a Re-insurance Business Only 


314-320 M. B. A. Building 


Home Office 


Mason City, Iowa 

















agent for the Hartford at Duncan; J. E, 
Eger, North British & Mercantile at 
Kremlin; C. Swaney, Connecticut, Enid; 
James K. Lambe, American Eagle, 
Stroud; Sarah S. Glascock, Palatine, Has- 
kell. 





Crum & Forster Changes 


New field arrangements for the Crum 
& Forster Companies have been made in 
Texas. Richard J. Kastner has been ap- 
pointed special agent in southern Texas 
with headquarters at Houston. He was 
formerly at the home office in New York. 

H. F. Hines becomes special agent for 
northern Texas with headquarters at 
Dallas. He was formerly with a local 
agency at Corsicana, Tex., and later spe- 
cial agent of the Republic Fire. He has 
heen in military service. 

D. W. Whitehurst is appointed state 
agent for Oklahoma with headquarters 
at Oklahoma City. He was formerly spe- 
cial agent of the Springfield in Okla- 
homa. 


Wet Feed Causing Fires 


AUSTIN, TEX., Oct. 21—Reperts have 
been received by the Texas Fire Insur- 
ance Commission that wet feed stored in 
barns is causing fires as a result of spon- 
taneous combustion. Because of contin- 
ued wet weather feedstuff is beginning 
to rot in the fields and to save it the 
farmers are placing it in barns. 


Confident of 1921 Convention 


The Texas Association of Insurance 
Agents is confident that the 1921 conven- 
tion of the National association will be 
held at San Antonio. At the Louisville 
convention last week F. W. Offenhauser 
of Texarkana; ex-president of the Na- 
tional association, made a strong plea 
tor Texas in 1921: He told of the glories 
of San Antonio as a convention city and 
a place to visit. The Texas association 
sent a strong delegation to Louisville, 
headed by President William T. Stiles 
of San Antonio, Ex-President Craig Belk 
of Houston and Mr. Offenhauser. One of 
the women agents attending the conven- 
tion, Mrs. Carroll Vinson of Houston, 
came from Texas. 


Calls Firemen’s Union Treason 


OKLAHOMA CITY, OKLA., Oct. 21.— 
The unionized police and fire depart- 
ments of Oklahoma City have had during 
the last week the most severe criticism 
since the organization of the men. Every 
employe of each department belongs to 
the unions. 

“A fireman or a policeman who belongs 
to a union is guilty of nothing less than 
treason,” Governor J. B. A. Robertson 
asserted in a speech here last week. 
“When the city officials came to confer 
with me at the time of the organization 
of the policemen’s union, they pointed 
out a clause in the constitution which 
forbids strikes and insisted that the men 
would stay on the job. ‘But they will 
strike,’ I. said. And you see what has 
happened at Tulsa, Okla.” 

The constitution of the firemen’s union 
also has a clause forbidding strikes, and 
the men insist that they are not organ- 
ized for the purpose of striking. 

Opponents of the two unions here 
assert that in case of strikes or of any 
kind of violence incidental to a labor 
dispute a unionized police force cou!d 
not be expected to give the employer's 
property the same protection as if the 
policemen were unorganized. 





H. TT. Cartlidge, superintendent of 
agents for the National Fire at Chicago, 
and C. E. Parks, superintendent of the 
farm department, were in Topeka this 


“week. 
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NORTH BRITISH & MERCANTILE 
INSURANCE COMPANY 


Fire, Tornado, Sprinkler Leakage, Automobile, Marine, Explosion, 


War Risks and Kindred Lines 


Every policy is backed 
by the entire assets 
the Fire Branch. 


CECIL F. SHALLCROSS 
UNITED STATES MANAGER, 76 William St., New York 





Our Fieldmen and Engineers are 
prepared to give expert advice 
on Insurance Problems. 
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TALK ENFORCED SEPARATION 





Managers Considering Radical Step to 
Remedy Intolerable Agency 
Conditions 





ATLANTA, GA., Oct. 21.—Reluc- 
tant as they would be to see so radical 
a policy adopted, some department 
managers here are seriously talking of | 
enforced separation as a means for 
remedying agency conditions fast be- 
coming intolerable in the south. At- 
tracted by the great prosperity that has 



































INSURANCE IS AS OLD AS THE SUN 


THE SUN INSURANCE OFFICE, OF LONDON 


Was Established in 1710, and is the Oldest Fire Insurance Company in the world 


r THE PATRIOTIC ASSURANCE CO., Ltd. 


Ponsdet. 1710 OF DUBLIN, was Established in 1824, and Offers Indemnity Proved by Every Test of Time 
209th Year et caeniaceaiciaaapeaade 





Established 1824 
THE INSURANCE COVERAGE is Complete, Modern and Satisfying—Nothing better can be bought. 
THE CLAIM-PAYING HISTORY of the companies is Notable for the Prompt, Liberal and Considerate 

treatment of their Policyholders. No company has a prouder record than ours. 
THE SERVICE TO AGENTS is all that might be expected from organizations that have steadily 
developed in efficiency, strength and the highest business ideals during their many years of life. 

AGENTS WHO DESIRE SUPERIOR COMPANY REPRESENTATION, IN UNOCCUPIED TERRITORY, ARE INVITED TO NEGOTIATE 


ee STATES BRANCH WESTERN DEPARTMENT PACIFIC COAST DEPARTMENT 


Street, NEW YORK 76 West Monroe Street, CHICAGO SAN FRANCISCO 
P. aT RE KELSEY, U. S. Manager SOHN F. STAFFORD, Mer. C. A. HENRY, General Agent 











attended Dixie during the past five 
years—a prosperity that shows no sign 
of abatement, but rather promises to 
intensify in the future—insurance com- 
panies from the north and west, that 
formerly looked askance at the ‘south 
as a field for operations, have entered 
the section in large numbers, and in 
their determination to get business and 
to get it quickly, offered excess com- | 
missions. Local agents, faced with in- 
creased living costs, willingly accepted 
the offers of the new comers, despite 
their obligations to the offices paying 
graded commissions. 


No Complaint on Fair Competition 


True it is that the great institutions 
from New York and Hartford added 
largely to their income in the Southern 
States last year, and will likely do so 
again in 1919—the Aetna, for example, 
according to common report, will get 
not less than $1,000,000 from Georgia 
during the present twelve months— 
but these companies have been long 
established in the territory; have ex- 
tensive field organizations, and only 
pay regulation commissions. They have 
no complaint to make regarding fair 
competition, but object seriously to the 
practices resorted to by many of the 
later entrants into the field. 


Rating Machinery Expensive 


The rating and inspection machinery of 
the Southeastern Underwriters Associa- 
tion is maintained at high cost to the 
membership companies. Thus far the 
tariffs of the organizations have been 
freely supplied to companies not in the 
agreement, only to be used by the latter 
in getting business away from the loyal 
association offices. This situation, man- 
agers feel, should no longer be borne, and 
at the semi-annual meeting of the South- 
eastern Underwriters Association, to be 
held at Philadelphia Nov. 10 and 11, the 
whole situation is likely to engage the 
thoughtful consideration of the members. 
It was suggested that field men try moral 
suasion with the offending local agents, 


pointing out to them the inequity of }. 


their present practices, and endeavor to 
have them observe honorably the pledges 
entered into with their association com- 
panies. While promising to support the 
Plan, special agents are by no means 
confident of its efficiency, and believe 
that more drastic means must be applied 
of the end desired is to be attained. 





Successful Kentucky Agency 


Dickinson & Trigg, Glasgow, Ky., 
established 1880, is the oldest and largest 
purely local agency in southern Ken- 

‘ tucky. This office writes all lines and 
does an extremely large casualty and 
workmen’s compensation business. The 
agency handles one of the largest to- 
bacco lines in the south and has over 350 
country stores on its books, with a loss 
ratio of less than 30 percent. This is a 
remarkable showing on this class of bus- 
iness. Thomas Dickinson is the head 
and manager of the agency, and his part- 
ner is Alex Dickinson, his son. They 
do business under the firm name ‘of 
Dickinson & Trigg. 





Worried Over New Orleans 


NEW YORK, Oct. 21—Managing under- 
writers are seriously concerned over 
agency conditions at New Orleans, de- 
claring that the situation there parallels 
Closely that existing at Denver, about 
which western men are so exercised. As 
is true of the Colorado city, the busi- 
hess at New Orleans has been profitable, 
is growing fast and gives every prom- 

















Greater Capacity for Local Agents 


Use our unlimited capacity and wide experience for placing } additional business 
beyond the capacity of admitted companies. 


Binding Contracts with Guaranteed Underwriters at Lloyds and British Companies maintaining 
United States Deposits. Immediate telegraphic binders given. 


MARSH & McLENNAN 


Insurance Exchange, Chicago : 























80 Maiden Lane 1615 California St. 201 Sansome St. 107 S. Fifth St. 901 Ford Bidg. 
NEW YORK DENVER SAN FRANCISCO MINNEAPOLIS DETROIT 
314 Superior St. 17 St. John St. 23 Leadenhall St. 
DULUTH MONTREAL LONDON 
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FRED. S. JAMES GEO. W. BLOSSOM WM. A. BLODGETT 


FRED. S. JAMES & CO. 


New York San Francisco 
United States Managers 


General Fire Assurance Co.—Paris. Organized 1819 
Urbaine Fire Insurance Co.—Paris. Organized 1838 
Eagle, Star & British Dominions Ins. Co.—London. 1807 


Agency Superintendents 


123 William Street 
New York 


CARROLL L. De WITT P. A. COSGROVE 































































REINSURANCE ONLY 


GLOBE NATIONAL FIRE INSURANCE Co. 


SIOUX CITY, IOWA 


Paid Up Capital, $1,000,000.00 
EDD G. DOERFLER, Secretary and General Manager . 












































KING, ALLEY & LAWRENCE 


96 Maiden Lane GENERAL AGENTS New York City 


Acceptable fire risks solicited from agents and brokers in all parts of the 
United States and Canada 














ise of so continuing. New companies 





West-rn Department; 
IMPERIAL ASSURANCE COMPANY “Zaz 
Enables its Agents to take advantage of progressive movements and new features in Pet Sansome St., San Franciseo 


insurance. The Imperial writes Use and Occupancy, Tornado, Profits, Rental and ther special 
classes in addition to its regular Fire lines. This gives an Agent facilities to fully meet the requirements of his patrons. 
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An IOWA Company 


FRANK L. MINER, Vice-President 
C S. VANCE, Second Vice-President 





Iowa National Fire Ins. Co. 


Des Moines, 


FIRE-- LIGHTNING--TORNADO and 
AUTOMOBILE INSURANCE 


IOWA Agents wanted 
JOHN L, BLEAKLY, President 





For IOWA Business 


C. M. SPENCER, Seerctary 
FRANK P. FLYNN, Treasurer 
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F.R. Ormsby, Pres. G. F. Hutchings, Secy. Joseph Winum, Treas. & Asst. Secy> 


Industrial Fire Insurance Co. 
AKRON, OHIO 





Capital $300,000 


Surplus to Policyholders $403,670 





An Ohio Company writing business through Ohio Agents. 


Farm Department. 


Why not represent an Ohio company? 


AGENTS WANTED 








1794—125th ANNIVERSARY—1919 


ARE | CovPanye 


STATE: OF 


LAA, 


308-310 WALNUT ST., PHILADELPHIA, PA. 


GUSTAVUS REMAK, Jr., Pres. 





JOHN J. P. RODGERS, Sec’y and Treas, 
WAITE BLIVEN, Vice-Pres. , 
H. W. STEPHENSON, Vice-Pres, SAM'L P. RODGERS, Asst. Sec’y 
CASH CAPITAL 
TOTAL ASSETS $1,000,000 


737,532.76 
FIRE, TORNADO, AUTOMOBILE, LIGHTNING 
URANCE. AGENTS WANTED WH 


SURPLUS TO POLICY HOLDERS 
$1,310,917.86 


T, USE AND OCCUPANCY 
Ent NOT REPRESENTED 








NORTHWESTERN FIRE AND MARINE 


INSURANCE C 


OMPANY 


MINNEAPOLIS, MINN. 


January Ist, 


Total Assets, $1,438,400 
Net Surplus, $ 


OFFICERS 


NO nos os 5A. cased 
JOHN F. GRIFFIN 


1919 


Capital, 
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$400,000 
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AUTO-OWNERS INSURANCE COMPANY 


LANSING - - 


MICHIGAN 


Live Agents Wanted where not represented 
Most protection offered by any Company in Michigan 


> V.V.MOULTON, Sec'y., F. P. WRIGHT and F. A. WALL, Field Si’, 
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CLEMONS, KNIGHT, MENARD CO., INC. 


AG GENERAL IN SURANCE AGENTS 
Springfield Fire & Marine Ins. 725-726-727 igs Bldg., Royal Insurance Co., Ltd 
. of Massachusetts DETROIT, MICH. - England 
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Baltimore North American Accident Co. p ca of New York 














' have entered the field, planting general 
agencies, which is the thinnest pretext 
for the payment of excess commissions. 
Long established agencies held down to 
‘regulation commissions find their busi- 
ness lost to the newcomers, who in many 
instances are able to pay as brokerage 
; more money than the old agents re- 
Field men have been 
{ unable to cope with the situation and are 
‘{mportuning their companies for relief. It 
‘has been suggested as a last resort that 
New Orleans be made an excepted city, 
so that each company may be free to do 
what it pleases in order to gain a footing 
or to maintain the position it now holds. 





Laws on Brokerage in South 


In view of the furor raised through the 
recent placing of the cotton seed oil mill 
line by the New York brokerage house of 
Cornwall & Stevens, it will be interest- 
ing to recall the laws of certain southern 
states upon the matter of brokerages. 
South Carolina, for example, requires 
that the amount shall not exceed 7% 
percent; Tennessee and Virginia allow 
but 5 percent; Mississippi also provides 
for 5 percent, though stipulating that 
this applies only to property owned in 
the state. Texas forbids local agents giv- 
ing any part of their commissions to 
brokers. <A ruling of its attorney gen- 
eral permits companies, however, to pay 
brokerage if they so desire. Florida had 
a law forbidding the payment of any 
brokerage whatsoever; but this measure 
was repealed some years ago, and the 
‘state has now no statute upon the sub- 
ject. 


Will Give Cole Relief 


The income of the Scottish Union & 
National in Kentucky and Tennessee has 
grown to such an extent that the com- 
pany finds it necessary to give State 
Agent Frank W. Cole some relief. 
Whether the field will be divided or an 
assistant be appointed has not yet been 
determined. 





Plan New Houses in Louisville 


_ LOUISVILLE, KY., Oct. 21—The under- 
writers have an excellent opportunity 
during the balance of this year and in 
1920 to recover some of the lost pre- 
miums on construction, which was very 
dull during the war period. A prominent 
real estate man in discussing the housing 
shortage claims that Louisville is 5,000 
homes short. Building operations for 
the past three years not having gone 





above $3,000,000, whereas the average in 
normal times is $4,000,000 to $6,000,006. 

. Three leading engineers and architects 
of Louisville now have combined plans 
of nearly $9,000,000 in proposed work on 
their boards. Much of this may be side- 
tracked during the coming year due to 
high labor and material, but housing 
tacilities must be arranged. : 


Townsend With Rating Bureau 


RICHMOND, VA., Oct. 21—George B, 
‘Townsend, formerly with Jerome & 
Brown, southern managers at Atlanta, 
has been appointed special agent for 
‘the Virginia Inspection and Rating 
Bureau under Manager E. Wright Spen- 


.cer and has already entered upon his 


duties. He succeeds Courtney W. Harris, 
‘who is now with Dobie & Bell, Norfolk 
‘local agents. Mr. Townsend will travel 
fout of Richmond. He was with the 
Ss. E. U. A. some years ago and so is 
‘not altogether a stranger to the work 
he is now undertaking. 


Will Discuss Southern Situation 


The executive committee of the South- 
eastern Underwriters Association will 
meet in Philadelphia Nov. 10 and will be 
in sesssion two days. The semi-annual 
meeting of the association itself will be 
held there Nov. 12. In view of the seri- 
ous situation in the south the meeting 
will be very important. Non-board com- 
panies are making many inroads on the 
business of association companies in 
southern territory. 


Tennessee Agents’ Meeting 


The Tennessee Underwriters <Associa- 
tion of Local Insurance Agents holds its 
annual meeting at Nashville, Tenn., Nov. 
20-21. The headquarters for this con- 
vention will be the Hermitage Hotel. 
Charles B. H. Loventhal of Nashville is 
president and Miss Julia Hindman of 
Nashville, secretary. 


H. B. Towan, Shelbyville, Tenn., one 
of the prominent agents in his section 
of the state and an independent ad- 
juster, is visiting in Chicago this week. 


Tobacco harvesting has been com- 
pleted in Kentucky, and sales are be- 
ginning to start in some sections of the 
state. While the crop is probably not 
as large as that of last year, it is re- 
ported that prices are strong. Under- 
writers are getting a considerable 
amount of business on the farm, which 
will shortly be transferred to the ware- 





houses as sales are made. 











COAST AND MOUNTAIN FIELD | 











COMMITTEE TO GO TO DENVER 


Will Try to Straighten Out the Com- 
mission Question Now Disturb- 
ing That City 


The supervisory committee of the 
Rocky Mountain field will go to Denver 
next week to endeavor to straighten 
out the problems in that city that have 
engrossed the minds of the companies 
for some time. The situation is now 
acute and it is realized that some solu- 
tion must be found or chaos will reign. 
A number of suggestions have been 
made, but as yet seemingly no one has 
been able to make himself a Moses to 
lead the Denver insurance people out 
of the wilderness. An attempt will 
probably be made to get the general 
agents and the local agents on the same 
basis so far as Denver business is con- 
cerned. The general agents now have a 
big advantage, as they are paid more 
commissions. The companies have 
never legislated so far as brokerage is 
concerned. These general agents have 
taken advantage of the situation and 
are attracting the brokers to their 
offices. In some instances they are 
able to pay regular local agents more 
in brokerage than the local agents are 
receiving in commissions. The Denver 
situation is a serious one and unless the 
difficulties are met and a solution be 
found to the problem there will be an 
orgy of commission paying, rate cut- 
ting and general demoralization that 
will have a bad effect, not only on Den- 
ver, but surrounding ‘territory. 














Coast Field Changes 


Stanley E. McPherson, who received 
his early insurance training with the 
Fireman’s Fund, but who has been in the 
brokerage business at San Francisco 
since 1917, has been appointed special 
agent for the Continental and allied com- 
panies in California. 

Herbert C. D. Keith, son of Manager 
H. B. Keith of the Vulcan Fire of Cali- 
fornia, and who has been employed in 
the Pacific department of the Conti- 
nental and allied companies since his 
return from service early this year, has 
keen appointed special agent for the 
companies in southern California. 


Goes With Bankers & Shippers 


SAN FRANCISCO, CAL, Oct. 22.—J. J. 
Hanlon, who came to San Francisco in 
1917 from the home office of the National 
Union Fire to become chief clerk of the 
company’s Pacific coast department, has 
been appointed superintendent of agents 
for the Bankers & Shippers, with head- 
quarters here. 


New Idaho Commissioner 


Howard J. Brace, who was for five 
years a local agent at Idaho Falls, prior 
to enlisting in the army in 1917, has been 
appointed insurance commissioner for 
Idaho, succeeding W. R. Hyatt, who re- 
signed to enter the automobile insurance 
business. Since being discharged with 
the rank of captain Mr. Brace has been 
chief clerk for the Idaho. State Highway 
Department. 

a 


Merritt With Continental 


A. L. Merritt, who has been superin- 
tendent of agents for the J. A. Hougaard 
General Agency and is one of the best 
known of the younger Pacific coast field 
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men, has been appointed superintendent 
of agents for the Continental and allied 
companies, with headquarters at San 
Francisco. 





Death of George W. Dodd 


George W. Dodd, formerly special agent 
of the National of Hartford, died re- 
cently at the home of his mother in Chi- 





cago. Mr. Dodd was compelled to give 
up field work six months ago because 
of impaired health. He was at one time 
most loyal grand gander of the Colorado 
Blue Goose. 





The Nippon Fire of Japan has been 
licensed to transact a reinsurance busi- 
ness in Montana, 











NEWS FROM EASTERN FIELD 














PLAN HAS NOT BEEN DROPPED 





New York Department Will Revive 
Effort to Get All Companies to 
Join Bureau 





NEW YORK, Oct. 22.—Though 
little has been heard of the matter of 
late, the New York department has by 
no means lost interest in the effort put 
forth about a year ago to compel all 
fire companies operating in the Em- 
pire State to join a rating organization, 
enabling the department officials to 
regulate rates, something they cannot 
now do, save where these are promul- 
gated through rating bodies or com- 
panies members thereof. There are in 
New York state a large number of 
companies doing a non-board business, 
the activities of which are causing 
great concern to the insurance depart- 
ment, scarcely a-week passing but what 
complaint is made by property owners 
of having suffered from discriminatory 
rate charges. The whole question is 
likely to come to a focus in the near 
future. 


PUSH NEW YORK FEDERATION 


Interesting Program Is Arranged for 
Annual Meeting to Be Held in 
Albany on Oct. 28 


Work of the Insurance Federation 
of the State of New York is being ag- 
gressively pushed, the several efforts 
made to introduce compulsory state 
health insurance having aroused mem- 
bers of the underwriting fraternity to 
the need for presenting a bold and 
united front to all forms of socialism, 
whoever their sponsors may be. The 
annual meeting of the Federation is to 
be held at the Hotel Ten Eyck, Al- 
bany, Oct. 28. Reports will be had 
from President E. M. Griffiths; A. G. 
Hegeman, chairman of the executive 
committee; Treasurer A. J. Hollister 
and Executive Secretary Stanley L. 
Otis. President Griffiths will also make 
an address, as will Henry H. Kohn of 
Albany, New York state agent of the 
Phoenix Mutual Life; Theodore M. 
Riehle, a well known casualty under- 
writer of New York City; George A. 
Scott of Waverly, president of the New 
York Fraternal Congress, and perhaps 
one or two others. 


Looking Into Fertilizer Risks 


NEW YORK, Oct. 22—The severe iire 
in the New Orleans plant of the United 
Chemical & Organized Products Company, 
following as it does so closely after the 
loss upon a like property at Baltimore, 
has made underwriters curious regarding 
a class of business that heretofore has 
been held in high favor. In the manu- 
facture of fertilizer the rock after being 
crushed is treated with sulphuric acid, 
fish scrap and bone dust being added. In 
the past the hazard was not regarded as 
a hazardous one but the recent heavy fires 
have caused underwriters to ques- 
tion whether ingredients were not now 
being used that intensified the fire risk. 


Underwriters Club Meets 


PHILADELPHIA, PA., Oct. 20—The an- 
nual meeting of the Umderwriters Club 
at Philadelphia, which consists of field 
men traveling in Pennsylvania, Mary- 
land, Delaware and District of Columbia, 
was held in this city, Frederick L. Hol- 
man of the Norwich Union being elected 
President, W. J. Christie of the Home and 
H. T. Wilson of the Northern of England, 


’ 


vice-presidents, H. R. Hoards, the Ohio 
Farmers, secretary, and W. H. Evert, the 
London, treasurer. The club was organ- 
ized six years ago. 





Maine Meeting Oct. 29 


BANGOR, ME., Oct. 21—The Maine 
Local Agents’ Association will hold its 
annual, postponed, meeting at Bangor 
on Wednesday, Oct. 29. Commissioner G. 
Waldon Smith will address the conven- 
tion on the subject of “Fire Prevention,” 
and a second speaker will be furnished 
by the National Association. 





Massachusetts Association to Meet 


BOSTON, MASS., Oct. 18—The annual 
meeting of the Massachusetts Associa- 
tion of Insurance Agents will be held 
in Boston at the Boston City Club on 
Oct. 24 at 2 o’clock, with a banquet at 6 
o’clock. The membership of the state 
association has increased the past year 
to 500. 





Bruns Building Up Association 


Frederick V. Bruns, president of the 
New York State Association of Local 
Agents, has been quite successful in se- 
curing new members for the association. 
Recently he put out two news letters to 
the agents in the state and as a result: 
secured 42 new members. The total mem- 
bership in the state is something over 
600. 





Eastern Notes 


The American Mutual of Indianapolis 
has entered Pennsylvania. 


Cc. L. Harper & Co. have been commis- 
sioned by the Union of Canton for Phil- 
adelphia and vicinity. 

The city council of Salem, N. J., has 
made appropriations for motorizing all 
apparatus of the fire department. 


The Philadelphia agency of the North 
River has been transferred from Henry 
i. Breithaupt to William L. Bradway, 
ne. 

W. A. Simpson & Son of Philadelphia 
have been appointed sole agents of the 
Columbia of New Jersey. 

James Hamilton, general manager of 
the Yorkshire at the home office, is visit- 
ing the United States and is at present 
in New York City. 


New York Suburban Exchange, has been 
made New York suburban special agent 
of the London & Scottish. 


Paul L. Thompson, formerly with the 
New Jersey Inspection Bureau, has been 
appointed special agent for the Phoenix 
Assurance, Imperial and Columbia in 
New Jersey. : 


The building law commission of New- 
port, R. I, has completed the draft of a 
new building code for the city, which 
lays special stress on stringent fire pre- 
vention measures. The city has been re- 
districted into three zones, governing 
the construction features of new build- 
ings. No frame buildings will be allowed 
in the central zone in the future. 


Wisconsin Notes 


New Holstein is making arrangements 
for financing the construction of a mu- 
nicipal waterworks and sewerage system. 


Capt. A. C. Ewald of West Rosendale, 
recently discharged from the army, is en- 
gaging in the insurance and real estate 
business at Marion, Wis. 


Stoughton is in the market for a duvlex 
air-lift system for the municipal pump- 
ing station, to increase the supply from 
200 gallons per minute to 600 gallons. 

Tomahawk has engaged W. G. Kirch- 
hoffer, consulting engineer, Madison, 
Wis., to plan improvements in the water- 
works system. The principal part of the 
work will be a new 50,000-gallon steel 
tank on a steel tower. 


Vice-President L. R. Bowden of the 
Pacific and the Bankers & Shippers is 
on a western trip in company with West- 
ern Agency Supervisor Howard A. 
Archer. 


G. C. Anderson, local agent at Abilene, 





has sold out to G. C. Wyant. 
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PROTECTION 


E consider that equitable settlement of all claims 

promptly after shipwreck, fire or automobile 
accident, is just as much a part of our duty as giving 
a receipt for payment of premium. 


The interests of brokers and agents are safe-guarded 
by the personal attention of our officers and depart- 
ment heads, each of whom had established standing 
in the insurance field before joining us. 


$1,404,261.74 


The Importers and Exporters Insurance Co. 


Marine—Fire—Automobile 
17 South William Street 


Surplus to Policy Holders - 
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DETROIT NATIONAL FIRE 


Insurance Company 
41-43 John R. Street 
DETROIT - - ‘ " in 


PHILIP BREITMEYER, Pres. 


MICHIGAN 


GEORGE K. MARCH, Sec. & Gen. Mgr. 











George S. Wildey, formerly with the 








John W. McGinety 


ASSETS, $250,000.00 





Chartered to write all classes of high grade excess 
lines, including Ocean and Inland 
Marine insurance. 





MacENANEY & McGINETY, Managers and Attorneys in Fact 














Capital and Surplus 
$250,000.00 
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FIRE, MARINE, WINDSTORM, 
AUTOMOBILE, SPRINKLER 
j e LEAKAGE, RIOT AND 
of Watertown N.Y: EXPLOSION INSURANCE 


STUART Y wore State Agent, Michigans, East Lansing 
CASHMAN & EVANS, General ents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and West Virginia, Columbus 
F. G. HERMAN. State Agent, Indiana and Kentucky, Indianapolis, Ind. 
E. P. WIPPELL, State Ages. Illinois and Wisconsin, P.O. Box 225, Chi 
0. T. PRICE. State Agent. Missouri, Kansas and Oklahoma, Kansas Cit Re. 
E.S. F. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Guaha, Nehrogke 
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Automobile and Parcel Post 


Insurance 
Special Department Maintained 


for Purpose of Giving Expert 
and Efficient Service 


Local and General Agents Wanted 
Apply to 


Appleton & Cox 


Attorneys 


3 South William St. NEW YORK 


Representing Companies of Known Reputation 

















ORGANIZED 1854 


The Mechanics "iN" of Philadelphia 
JANUARY 1, 1918 


Cash Capital, $250,000 Net Surplus, $358,700.31 
Surplus to Policyholders, $608,700.31 


EasteRN DEPARTMENT Home OFFICE WESTERN DEPARTMENT 
DB. FB. DUNHAM, PRES. J. A. SNYDER, SEC’Y NEAL BASSETT, VICE-PRES. & MGR. 
KAY, VICE-PRES. PHILADELPHIA, 
A. H. ER, SEC’Y PENNA. W. T. BASSETT, ASST. MGR. 
NEWARK, N. J. CHICAGO, ILL. 





ORGANIZED 1855 


FIREMEN’S 'NsuRANCE OF NEWARK 


Cash Capital $1,250,000 Net Suplus $2,384,971.20 
Surplus to Policyholders, $3,634,971.20 


EASTERN DEPARTMENT WESTERN DEPARTMENT 
D. H. DUNHAM, PRESIDENT NEAL BASSETT, 
Avi Hassincen, sec W. ‘T; BASSETT, ASS'T. MGR 
. H. HASSINGER, SECRETARY a . : le 
NEWARK, NEW JERSEY CHICAGO, ILLINOIS 








Harrison 795 


Ray-Forman-Fowler 
81 nse 


‘ JOHN E. HOGAN ~ 


Adjustments (Companies Only) 
INSURANCE EXCHANGE BLDG. 
CHICAGO, ILL. 


A Complete Automobile Claim Office 


PERSONAL-INJURY COLLISION 
PROPERTY-DAMAGE FIRE 
COMPENSATION (SUBROGATION) THEFT 











Exceptional facilities for handling Surplus and difficult 
lines and unusual forms of insurance in best American 
and Foreign companies and at Lloyds, London. 
RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
YOUR BUSINESS SOLICITED; 
PROMPT ATTENTION 
F. R. THOMPSON 


Insurance Exchange, 


SURPLUS 
LINES AND 
| FLOATERS 


Chicago, ma. | 




















President Twin City Fire Ins. Co. 
W. A. GORDON | MINNEAPOLIS 
wi, WALSH Capital $500,000 
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REPORT IS MADE ON BANKERS 





Five State Insurance Departments Ex- 
amine the Lincoln Company and 
Commend Its Management 





The Iowa, Colorado, Kansas, North 
Dakota and Nebraska departments re- 
cently examined the Bankers Automo- 
bile of Lincoln. The examination ran 
over the operations of the company 
from its beginning, May 1, 1917, to 
Aug. 1, 1919. Its assets, as of Aug. 1, 
were $516,840 and the net surplus $132,- 
234. The examiners report that the 
company made a very rapid yet healthy 
growth. The report shows 188.3 per 
cent increase in 1918 over 1917 and 22.3 
per cent increase for the first seven 
months of 1919 over 1918. During the 
first nine months of 1919 the company 
wrote $149,554 net premiums, an in- 
crease of $38,733 over a similar period 
of last year. The examiners say in their 
report: 


“The company has since it began busi- 
ness confined its territory to Nebraska, 
but its intention is to enter other states, 
part of which are represented by the 
respective examiners collaborating in the 
examination now made. Your examin- 
ing representatives experienced no little 
difficulty and consumed much more time 
than would have been necessary had the 
proper stock records been in existence. 

“Claims of company are settled fairly, 
promptly and equitably; very few claims 
in litigation, only six at the present time. 
The policy of the company in settling 
claims seems to be one of meeting their 
policyholders in a spirit of fairness and 
promptness. The records of this depart- 
ment are kept in good shape and infor- 
mation was accessible. 

““The business written and on the books 
is a creditable amount considering the 
time of operation of the company. We 
recognize the fact that the insurance un- 
derwriting methods of the company are 
not subject for criticism.” 





HAZARD IN BIG GLASS WALLS 





New Construction Method Offers 
Menace When Buildings Are 
Close Together 





DETROIT, MICH., Oct. 21.—Nearly 
all of the new factories being con- 
structed in Detroit have large areas of 
glass side walls. The idea in modern 
industrial construction seems to be to 
provide a building that will give the 
factory workers the maximum amount 
of daylight. As a consequence enor- 
mous structures have been put up in 
Detroit with large expanses of glass 
on all four sides. This does not impair 
the risk from an underwriting stand- 
point as long as it is not situated too 
close to another building. When such 
structures are built close together, 
there is serious danger of a sweeping 
fire. The loss to the Wadsworth Man- 
ufacturing plant was serious chiefly 
because the flames after gaining head- 
way roared through the glass side of 
the building almost as it they were 
made of tissue paper. Standing alone 
without exposure, a glass sided build- 
ing is not hazardous, but as the sur- 
rounding areas are built up, the new 
exposures put the risk in an entirely 
different light. Seemingly this is the 
one feature that companies operating 
in Detroit have not given enough at- 
tention to. Most companies are hesi- 
tant about writing frame industrial 
risks and yet a factory with almost a 
solid side of glass offers very little re- 
sistance to a blaze that has gained 
some headway. As Detroit is being 
built up more solidly, this question is 
becoming a more serious one to the 
companies writing the larger lines in 











the city. 








ANNUAL CONFERENCE RALLY 





Western Body to Discuss Report of 
Committee of Five—Tuttle May. 
Become President 





The annual meeting of the Western 
Automobile Underwriters’ Conference 
is being held in Chicago today (Thurs- 
day). Officers for the ensuing year will 
be elected and considerable business 
disposed of. Interest will center 
around the report of the committee of 
five, which was appointed about two 
months ago to investigate alleged ir- 
regular practices on the part of con- 
erence members. It is understood 
that the committee will recommend 
that a fine of $1,000 be imposed upon 
companies which persist in violating 
Conference rules. There has been a 
great deal of dissatisfaction because of 
the practice of certain Conference 
companies in evading the rules and 
writing business upon any basis that 
happened to be convenient. Fred J. 
Sauter, who is finishing his second 
term as president ‘of the Conference, 
will not be a candidate for re-election. 
It is quite likely that Mr. Sauter wil 
be made chairman .of the executive 
committee. C. R. Tuttle, western man- 
ager of the North America, is being 


‘prominently mentioned for president. It 


is felt that following the reading of 
the report of the committee of five, of 
which Charles E. Sheldon, western 
manager of the American of Newark, 
is chairman, the whole question of the 
violation of rules by Conference mem- 
bers will be given a thorough airing. 
There will probably be a free exchange 
of ideas and experiences and a recita- 
tion of specific instances of violations. 
The meeting promises to be quite a 
lively session. 





New Wisconsin Mutual Licensed 


The American Automobile Mutual, Lim- 
ited, organized recently at Menomonee 
Falis, Wis., has received its license from 
Commissioner Whitman of Wisconsin 
and is now engaged in business. Dep- 
uty Commissioner F. W. Kubasta and 
Examiner W. J. Oleson of the state de- 
partment presented the authority in per- 
son at a meeting of stockholders last 
week. The new mutual will write fire, 
theft and property damage coverage. 





Motor Notes 


The American National Fire of Omaha 
has been elected to membership in the 
Western Automobile Underwriters con- 
ference. 


The annual meeting of the Eastern 
Automobile Underwriters Conference has 
been set for Tuesday, Oct. 28, at the 
conference rooms. Business to be trans- 
acted includes election of officers, the 
presentation of the report of the execu- 
tive committee and the report of the 
treasurer. 





Will Cover Western States 


The Fire Protection Equipment Com- 
pany of Chicago, with offices at 305 South 
LaSalle street, has been appointed gea- 
eral western representative of the iire 
Gun Manufacturing Company, of New 
York City. This organization has ‘ive 
prominent engineers in its personnei and 
J. F. Chamberlain is president. The ter- 
ritory the western office will cover is 
the states of Kansas, Nebraska, Colorado, 
Wyoming, Missouri, Kentucky, Indiana, 
Towa, Wisconsin, and Illinois. They will 
carry nothing but standard equipment 
which has the Underwriters’ label. 





Scottish Union Men in West 


James Allen Cook, general manager of 
the Scottish Union & National at the 
head office, W. Sumner, marine under- 
writer for the company at Liverpool, and 
J. H. Vreeland, assistant secretary at 
United States headquarters, are travcling 
through the west. 








Carl W. Nellis, local agent at Topeka, 
is confined to his home by illness. 


October 2: 
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] LOSSES OF f 
THE WEEK 

















Chieago, Ill, Oct. 14.—There is a 30 
percent loss to the factory building 
owned and occupied by Newman Broth- 


ers, piano manufacturers, 812-14 Dix | 
street. Insurance: 

Boston ..... $12,000 Orient ...... $ 5,000 
Col. Natl.... 5,000 Ohio Val..... 2,500 
Coml. Un.... 2,500 Pennsylvania 9,500 
Dubuque .... 17,500 Sun Und..... ,000 
Henry Clay.. 5,000 Un. Amer.... 2,500 
Keystone ... 3,000 Union, Pa... 2,500 


The fire communicated to the adjoin- 


ing building at 826 Dix street, owned ' 


and occupied by the Illinois Nail Com- 
pany. The dama%e os small. 


Chicago, I11., Oct, 16.—Fire originating 
from an overheated furnace caused a 
probable 40 percent loss to the building 
owned and occupied by T. Nasser as a 


bakery. Insurance: 

Dubuque ....$2,500 Keystone ....$1,500 

Federal Un... 2,500 Western, Pa.. 500 
Stock suffered a 60 per cent loss. In- 

surance: 

AGUNG. s0'se0s $3,000 Western Tor..$1,000 

Birmingham . 1,500 | r 


Kalamazoo, Mich., Oct. 15.——There is a 
total loss of $165,000 insurance in a fire 
which destroyed the building and ma- 
chinery owned by the Kalamazoo Sani- 
tary Mfg. Company, Factory and Alcott 
streets.. Insurance (partial list): 


Westchester $19999 Amer. Eagle.$ 5,000 


ROVE! 65x 50 000 N. Y. Und... 10,000 
Automobile . 10,000 Col. Und.... 10,000 
Gt. Amer.... 10,000 Frmn’s Fd... 10,000 
BUN cscs 0's 


10,000 
* * 


Rochelle, Ill, Oct. 16.—A total loss is 
reported by fire to the stock owned by 
Carney. & lLongnecker, general store. 
The valuation of the stock at the time 
of the fire was $50.000, which was cov- 
ered by insurance in amount of $31,000. 
Insurance: 





Continental ..$1.090 Dubuque 

American » 2,000 St. Paul...... 

N. Y. Und 2,000 National .. 

Girard: «. <0 000 Gt. Amer.. 
Concordia 1,000 Aetna ....... 

Lo eae 4000 1. & L. & G... 2,500 
Commonw’h 1,000 . Ret. Merch... 50 


Chicago, Tl., Oct. 15.—A fire which was 
confined to the boiler room of the David 
Wright machine works, 1014-1142 Wash- 
tenaw avenue, caused a $5,000 damage. 
Insurance: 

L& L. & G..$30.000 N. B. & M....$10,000 
Norwich Un. 10,000 N.W.F.& M. 2.500 
No. River... 10,000 Richmond 500 


Dodge City, Kans., Oct. 18.—A 35 per- 
cent loss by fire to $180,000 insurance is 
reported by R. E. Ripple on his stock of 
shoes. It is believed that hot ashes in a 
studio upstairs started the fire. Insur- 
ance (partial list): 

Amer. Eagle..$3,000 Lon. & Lanc..$1,000 


ear 1,000 St. Paul...... 2,000 
London ...... 1000 LL. & L. & G.. 1,000 
Amer., N. J. 2.000 Un. States.. 2.000 | 
Queen ....... 0 2,500 


1,000 New Hamp.... 
* s » 


Columbus, O., Oct. 15.—The building, 
machinery and stock of the Marble Cliff 
Quarries Company were considerably 
damaged by fire. The estimated loss is 
25 percent to $160,050 insurance. It is 
supposed to have originated from spon- 
taneous combustion. 

e 

St. Paul, Minn., Oct. 6.—Fire, supposed 
to have iriginated from a cigarette, dam- 
aged the paper farehouse of the Wal- 
dorf Paper Products Company to the ex- 
tent of $16,000. = 

Des Moines, Ia., Oct. 12.—A gas jet ex- 
Pplosion started a fire in the plant of the 
American Handle & Novelty Company, 
516 S. 9th street, causing a 50 percent 


loss. Insurance: 

Mercantile ..$3.000 Aetna ....... $3,500 
Unie | cic. és 2,500 Phoenix ..... 3,000 
Automobile .. 3,500 | American ese 2,000 


Lancing, Tenn., Oct. 11.—A total loss 
amounting to $10000 is sustained in'a 
fire which completely destroyed the 
stock of merchandise of the Lancing 
Supply Companv. Tnsurance: 
Pennsylvania $1,500 Royal ....... 1,500 
Home 00 | Westchester.. 1,500 


Modoc, O., Oct. 11.—A fire which at- 
tacked the general store of the Johnson 
Beverage Company resulted in a $7,500 
loss, Insurance: 

Gt. Amer,....$2.000 Amer, Natl...$2,000 
Westchester.. 1,500 | Frmn’s Fd.... 2,000 


Cleveland, 0., Oct. 14.—The brick ware- 
house owned by Caroline R. Mason, west 
Side of Lime road, suffered a total loss 
by fire. Insurance carried aggregates 
$10,000. 

es e@ 


Port Huron, Mich., Oct. 16.—There is 
a 10 percent loss by fire to the Home 
Foundry. 

es * 2 

Flint, Mich., Oct. 18—The warehouse 
of the W. A. Paterson Company was de- 
Stroyed by fire, causing a total loss 
amounting of $20,000. The stock of mer- 











NORTH BRANCH FIRE COMPANY, SUNBURY, PA. 
Incorporated 1911 Capital $500,000 Net Surplus $160,493.14 Assets $1,392,556.14 


CITY 


Incorporated 1870 


COMPANY 


OF PENNA., PITTSBURGH 


Capital $250,000 Net Surplus $68,381.07 Assets $660,328.77 


PITTSBURGH FIRE comeany.” PITTSBURGH, PA. 


COMPANY, 
Incorporated 1851 Capital $200,000 Net Surplus $116,057.35 Assets $644,677.62 
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CASH CAPITAL $839,589.00 


CLEVELAND NATIONAL 


\Ag WNSURg 4, gy 


E. KIMBALL 
PRESIDENT 


ARCHIBALD KEMP 
SECRETARY - TREASURER 





FIRE INSURANCE COMPANY peso] 
PP CLEVELAND, OHIO S202 


APPLICATIONS FOR AGENCIES DESIRED | 














Peninsular Fire Insurance Company 
HOME OFFICE EXECUTIVE OFFICE 
SAGINAW, MICHIGAN GRAND RAPIDS, MICHIGAN 
Will write general classification with special service and something new for farm insurance. 
alesmen who can present a high grade proposition convincingly will be inter- 
- » »« A Michigan company—organized, owned and managed by Michigan men. 
COLON C. LILLIE, President 
COMFORT A. TYLER, Vice-President J. FLOYD IRISH, Managing Underwriter 


ested. 














F. H. Hawley, President W. E. Haines, Secretary 
71ST ANNUAL STATEMENT OF THE 


Ohio Farmers Insurance Co. 


LE ROY, OHIO 
BUNQUGRGG o's <5 kin sic dc cc cee cecotccsecccccécccs §=UED 
Reserve for Reinsurance................... 2,845,381 
Net Surplus ..............ccesceccceecesese 1,499,764 
, eae ualdeae: HeedaeGdiedaieereceua 26,288 








American National Fire Insurance 
Company “ono” 


Capital $500,000 


JOHN W. ZUBER, President 





JOHN A. DODD, Secretary 
Progressive, Yet Conservative. 


Its Name Indicates Its Character. 
, Operating Along Sound Lines. 
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4 
F.C. VAN DUSEN, President 


Mainneapolis 


JOHN D. McMILLAN, -Vice-President 


WALTER C. LEACH, Secy. 
FIRE AND 


marine Insurance Company 


MINNEAPOLIS, MINNESOTA 


faa te will be glad to receive agency applications and will take up with union offices the question of its repre- 
sentation. ; 


The underwriters are former field men who had had long experience in agency eperations. 


There are many striking features in the Minneapolis F, & M. which make it attractive. We can tell them to you 
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$80,000. 
2:2. 


Minneapolis, Minn. Oct. 
burned 22 summer homes in Groveland, 
‘Lake Minnetonka, near Minneapolis, at 
an estimated loss. of 2d» 000 last week. 

























Warsaw, Ind., aut 21—The West Wayne 
consolidated school building, one mile 
* south of this city, was burned last night 
with loss estimated at $25,000. It was 
a one-story building, thought to be fire- 
proof and was regarded the model of the 

state. It was insured for $10,000 


Ottawa, IIl., tool 21—Fire in the plant 
of the Peltier Glass Company resulted 
in a $150,000 loss. The risk is fully 
covered by insurance. 


John E. Stafford, western manager of 
the Sun, is appointed deputy grand ex- 
alted ruler of the Elks for northern Illi- 
nois. j 


Committee on fire prevention and in- 
surance of the United States Chamber of 


chandise owned by the Doty-Salisbury - 
Company was stored in the warehouse 
and was also destroyed, with a loss of 


22.—Fire 








LIVE STOCK 








INSURANCE. 














GUTH NAMES HIS COMMITTEES 





President of National Association of 
Live Stock Companies An- 
nounces Selections: 





DES MOINES, IA., Oct. 21.—George 
Guth of the Iowa State Live Stock of 
Des Moines, who is. president of the 
National Association of Live Stock In- 
surance Companies, has named com- 
mittee as follows: 

Executive—George Guth, chairman; 
F. I. Grubbs and M. M. Beebe. 

Finance—C. F. Stairwalt, Sheillpyville, 





Iil., chairman; F. M. Boyd). Bert Buck- 
ley. 
"Audit—C. F. 


Commerce will meet in Washington on 
Nov. 11. 





Schwager;, Omaha, 





WM. B. CLARK, President. 
A. N. WILLIAMS, . . Vice-President 
E. J. SLOAN, . . Vice-President 
GUY E. women >" 
Vice-President and: Secretary 








f RALPH B. IVES, 

Vice-President, - Western Branch 
E. S. ALLEN, a eg 7 
W. ROSS McCAIN, . Assist Ss t 

\ 


W. F. WHITTELSEY, athting Vice-President 
E. STRONACH, Ma Secretary 


R. rine- 
GEO. L. BURNHAM, . ° 











HOG INSURANCE IS PROVIDED 


Live Agents Wanted 
AMERICAN LIVE STOCK INSURANCE CO. °NEgA 


CHAS. F. SCHWAGER, President GEO. B. DYBALL, Vice-Pres. Robert B. ZACHARY, Secretary 














e Farmers Bank Building 
State Mutual Hog Insurance Co. *"Syrinsieta, i. 
WE SPECIALIZE ON HOG INSURANCE. We Have No Competition 
THE PIONEER COMPANY OF ILLINOIS 
Illinois Agents—Are You Overlooking Something ? 
CHARLES S. BOYNTON, President A. C. LITTLEJOHN, Secretary 








The Best Field in the Insurance Business 


Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 


Territory in Ohio, Indiana, Illinois, Michigan, Minnesota and Oklahoma 
THE KASKASKIA LIVE STOCK INSURANCE CO. 


INCORPORATED 
Shelbyville, Iinois 





——— 


chairman; ©. W. Fansler, js. 
Heatom. 
Entertainment—Bert Buckley, Pe- 


oria, chairman; Carl Swanland, R.. T. 
Eddy. 

Classificatiom— William Crownover, 
Des Moines, chairman; Frank Boyd;. 
F. J. Grubbs. 

Legislative—Frank Grubbs, Indian-- 
apolis, chairmam; R. T. Eddy, Clifford 
Ireland, C.. E. Schwager, George Guth. 

By-laws—M. M. Beebe, Kankakee; 
chairman;: H. H. Rosebrook, J. C 
Mohler. 

Membership:— I. 


J. Ketman, Des; 
Moines, chairman; 


Dr. Gaius Hubbard; 


Cc. F. Swantand. 
Discipline and Judiciary —W. B. 
Howard, Q@maha, chairman; L. L.. 


Thompson;. G: N.. Lyman. 

Publicity and Advertising—Dr. Gaius 
Hubbard,. Chicago, chairman; George: 
LK: Anderson;. i. J. Ketman. 





ASSOCIATION MEETING HELD 





Live Stock Underwriters Hold Quar- 
terly Sessiom in Indianapolis— 
Peoria Gets Next Meeting 








The quarterly meeting of the Naz 
tional Association of Live Stock In--} 
surance Compamnies was held at Indian |! 
apolis this: week. George W. Guth off! 
the lowa: State Live Stock, president: | 
of the orgamization, presided at the: 
gathering: Alli of the companies re+ 
ported a: fameanable experience this yearr 
and losses lave been somewhat below: 
average. There has been a noticeable. 
increase: in premium income. Only; a 
few of the companies were affected: liy 
the epizootic in Colorado, westerm 
Kansas: and Nebraska. The annual; 
meeting: will be held in Peoria the see- |; 
ond week in February when the. asso- 
ciatiom nrembers will be the guests: of | 
the Western Live Stock of Pearia:. 

At the Indianapolis meeting the en- 


Standard. Live Stock of Indianapolis. 


tion are im good running order: It has: 
decided to conduct an institutional, ad- | 

verttsing campaign which will be ) 
launched shortly. 





Gets, Religion; Companies Profit 


Frank Conwell, a farmer: living near 
Bilountswille, Ind., has been, admimister- 











NEBRASKA LIVE STOCK INSURANCE COMPANY 


$1,000,000.06 


KEELINE BUILDING, OMAHA, NEBRASKA 


W. B. HOWARD, a and General Manager 
CAPT. CARL F. SWANLAND, Secretary 
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ing shocks to a number of people. lately, 


tertainment was furnished by: the | 


The affairs of the Live Stock. Associa. | 





Grubbs that he had expedited the jaicix’s: 
departure by placing..a:.dose of arsenic in 
its feed and was ready to refund any 
amount that Mr. Grubbs; would: demand 
and even go to jail, ifi that would help. 
matters any. Mr. Grubbs: graciousiy de- 
cided that a check for: $2255 would. satisfy 
his company and was promptly given a 
check for the amount. Mr..@onwell said 
that he had an even.larger amount to. 
resteare to the German: Baptist: Mutual: 
Fire for money he had obtained from. it 
threwgh burning one- of! lis: buildings: 
Mr:. Grubbs has learned since that he did: 
pay the fire company $850. 





Dr. Hubbard’s Artistio: Office 


Dr. G. W. Hubbard, underwriting man- 
ager of the Capital Live: Stock: at To- 
peka, with offices in OChicago,. lias: one. 
of the most tasty.and artistic private 
offices: in the Insurance: Exxchange. Dr. 
Hubbard’s mind is appreetative- of the 
finer things in art and'he delights to. 
work among beautiful surroundings. On 
one: side of his office is a beautiful tapes- 
try: depicting an English wild! boar: hunt-- 
ing sceme, covering the entire wall. There 
are also a number of weld executed pic- 
tures: on the walls all relating to some 
form of outdoor life in» Englamd: Dr. 
Hubbard never fails to have: aa rose: or 
‘sonmme other flower in a: vase om his: desk: 
Nearby also he has growing: 2: unique: 
plant of the Indian corn famity which, 
lias: attracted much attemtiom 





Corn Stalk::Diseasec: 


Live stock insurance men are wonder-- 
‘ing@ where the cornstalk: disease will: 
break out this year. Hwery year, for the 
inet eight or nine years, there has: been 
‘@ recurrence of thiss malady;;. but it is 
‘eonfined to no certain territory. So, far 
i| there have been no imdicatioms:that the 
| cornstalk disease has; brokem out this 
\| Ball. It is sure to: come, lhiowever, in 
'sonre locality. Thee epizooti® which: is 
(attacking horses is: playing: havoe: in 
| Colorado, western Kansas aid the: coun- 
ties: in Nebraska: that adjoin: the two 
| skates where the- diisease: iiss prevalent. 
‘There is a big demand for ‘ifve stock in- 
1 surance in the locality wheme the disease. 
‘ & found. 





B. Howard, presigient: af* the- 
| eckcantion Live Stark, is umable tm be at: 
‘his office owing-to illness and wil’ prob-- 
bably be off the job fom anotiser two, 
‘weeks. 





STRIKE INS@RANCE:IS STRONG: 


While the offerings, for mot and! 
‘civil commoti@m insuramce shaw a de- 
crease in comparison wath the: few days 
before the steel strike and the few days 
directly aftex, yet it is still coming 
remarkably, well. Tha: General Insur- 
ance Agenay Company, of Yaungstown, 
O., wrote: something over $100,000 in 
premiums, This agency werked night 
and day x few days prior to the steel 





among them being officers: of two insur- 
‘ance eompanies. Secretary Frank I. 
Grubbs of the Standard Iijive- Steck was 
sittimg in his office in Indianapolis one 
Gay last week when Conwell, accompa- 
| nied by three other men, stepped in, in- 
troduced himself and éxplained that a 
preacher in his church ¢Nazarenes)}, one 
of the three men who accompanied him, 
had so successfully comvinee@ him of his 
sinful estate that he had decided to make 
restitution to all whom he had wronged, 
and. that the Standard Live Stock was 
among those thus to be favored. He ex- 
plained that a year ago the company 
had paid him $225 for a jack of his that 
had died suddenly. While the company 
at the time had endeavored to obtain a 
postmortem on the animal, the carcass 
had been disposed of to a fertilizer plant 
before they could do so and they paid 
the claim. Conwell now admitted to Mr. 











strike, ewen having stenographers. on: 
ithe street soliciting customers and 
| other prospects. At Paducah, Ky., % 
large agmount of strike insurance has 
been witten. The locak agents in the 
centrali points off Illinais hane beer 
successful in adding to. their premium 
income by soliciting this class. This is 
particularly true of East St. Louis, 
Roekford, Spvingfield, Bleomington, 
Damville, Peoria and Joliet. 





“New Pointers for Locak Agents” is 2 
‘pook of questions asked by local agents 
and answered by authorities. It’s a 
handy reference volume in any _ office. 
Field men use it constantly. Send for a 
copy on ten days approval. If you like it 

send us $2. If you don’t, send back the 
hook. The National Underwriter, 1362 
Insurance Exchange, Chicago. 








Excellent opportunity for good live agents. Communicate with the Home Office 


— Building 
Des Moines, Iowa 





NATIONAL LIVE STOCK INSURANCE Co. 
Cash Capital $100,000.00 


AGENTS WANTED IN IOWA 


We Are the ORIGI- 
NATORS of HOG 
Insurance 
















CLIFFORD IRELAND, Pres. 





PEORIA, ILL. 


Western Live Stock Insurance Company 


BERT BUCKLEY, Secretary 
Maine, Massachusetts, Connecticut, Rhode Island, Pennsylvia, North Carclina, South Carolina, Ohio, Indiana, lincis, Wisconsin, lows, Kansas, Texas, Mi iT 
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MORE BRITISH OWNED 
COMPANIES FOR U. S. 


Several Big Fire Companies Con- 
sider Entering the American 
Casualty Field 


SEVERAL HERE ALREADY 





Underwriters in London and Liverpool 
Look to This Country for Busi- 
ness Expansion 


LONDON, ENGLAND, Oct. 11.— 
(Special Correspondence.)—Not only 
are the fire underwriters of this city 
and Liverpool looking with increasing 
favor upon the United States as a field 
for business expansion, but the cas- 
ualty men here as well are studying 
closely developments on your side of 
the Atlantic! It is quite probable that 
the number of British .owned casualty 
offices now operating in the United 
States will be increased before long; 


a probability that may be set down 
as a certainty if the returns of the cas- 
ualty business there for 1919 prove 
favorable. 

Following the return from New York 
of one of the associate managers of the 
Northern Assurance, a short time ago, 
the statement has gone forth that the 
company will enter the casualty field 
both in Canada and in the United 
States, though whether it will do so 
through the medium of one of the two 
casualty institutions it controls here— 
the Provident Accident & Guarantee 
Company of London, and the National 
Guarantee & Sturetyship Association 
of Edinburgh—or launch a new organ- 
ization under the laws of New York 
with a title similar to that of the par- 
ent fire company, has not been decided. 


Phoenix Looking Over Field 


The Phoenix Assurance is another 
fire office that is seriously considering 
the American casualty field. It too 
had a representative in the states early 
in the present year looking over the 
territory; getting posted as to the laws 
of the different commonwealths, un- 
derwriting practice and the desirability 
of the various classes of hazards. Thus 
far the management of the company 
has not declared its policy with re- 
spect to the suggested departure, but 
it would surprise no one if the Phoenix 
Casualty Company of America were 
incorporated within the next twelve 
months, or even within a_ shorter 
Period. 

Talk of North British 


There is some speculation too as to 
Whether the great North British com- 
bination, which has become unusually 
aggressive since Mr. Worley assumed 
the general management, might not 
Conclude to follow the example of the 

oyal, Commercial Union, London. & 

ancashire, Liverpool & London & 
Globe, Norwich Union, and other of 
its competitors, and enter a casualty 











CESSARY 








HE Travelers gives some recent big 

verdicts as follows: 

A contractor’s employe, working 
around a chemical plant, fell into an 
unprotected tank of sulphuric acid. 
Verdict, $50,000. 

A New York hotel’s sidewalk hoist, 
suddenly opening, threw a man off his 
feet. Verdict, $25,000. 

Traveling man killed in an elevator 
at Grand Rapids. Widow recovered 
$21,000. 


Auditorium disaster, Long Beach, 


Cal.; 174 suits—$372,000 in settléments. 

Missouri boy lost fingers and had 
one side paralyzed by touching high- 
tension wire. Verdict against electric 
company, $35,000. 

Air-pressure tank in Tennessee hotel 
exploded, killing a guest in the writing 
room. Verdict, $25,000. 

Woman injured in elevator in Florida 
hotel. Verdict of $80,000. 

Newspaper plant paid $20,000 to set- 
tle with a man who was hurt in eleva- 
tor accident in Detroit. 














annex in the American field. As the 
Railway Passengers, a subsidiary of the 
North British & Mercantile, has been 
in Canada for several years, it would 
be a comparatively simple matter for 
it to seek admission to the United 
States, and the speculation there is 
that this may be done. It is recalled 
that Mr. Worley is a practical casu- 
alty as well as a fire underwriter, hav- 
ing had extended experience in the 
former field before entering the latter. 
Incidentally it will be interesting to 
remember that it was a ticket purchased 
from the Railway Passengers guar- 
anteeing indemnity should injury be 
suffered in a railway journey from Lon- 
don to Leamington, that suggested to 
the late James G. Batterson the idea 
of forming an accident insurance com- 
pany in his home land. The result 
was the organization of the Travelers 
of Hartford, now one of the strongest 
casualty underwriting institutions in 
the world. 

It is no secret that the North Brit- 
ish management seriously entertained 
the idea of entering the casualty field 
in the United States ten years ago, and 
that a mass of material upon the sub- 
ject, including the policy forms of the 
leading American companies, was col- 
lected and carefully gone over. The 
directors, however, decided adversely 
to the plan at the time, and it was 
abandoned. 


Royal Exchange Balked at Plan 


Another office that in years gone by 
has turned wistful eyes upon the States 
as a desirable field for casualty under- 
writing is the Royal Exchange. In 
fact the company did write some per- 
sonal accident business upon the Pa- 
cific Coast. It went farther in request- 
ing Robert Dickson, its then general 
fire manager, to look up a capable man 
for handling the casualty department, 
should it conclude to open one. For 
some reason or another, this office too 
balked at the last moment, and nothing 
more was heard upon the subject. 

First of the British fire offices to 
establish subsidiary casualty compa- 
nies in the States was the Royal, which 
launched the Royal Indemnity; the 
London & Lancashire following with 
the London & Lancashire Indemnity; 
the Liverpool & London & Globe of- 
fered the Globe Indemnity, and quite 
recently, the Norwich Union organized 
the Norwich Union Indemnity. The 
Commercial Union secured control of 
the Ocean Accident and Guarantee 
through the purchase of its stock. The 





London Guarantee & Accident and the 


General Accident are independent cor- 
porations. All of the British casualty 
companies that are in the United States 
appear to be doing well, and are work- 
ing in complete harmony with the home 
organizations, a policy generally fol- 
lowed by companies from this side. 

If, as the fraternity here generally 
believes, other British owned or con- 
trolled casualty offices enter the Amer- 
ican casualty arena, it may be assumed 
that they will be found standing 
squarely for correct practices, and 


| while their entry. might intensify com- 


petition, it will be along honorable 
lines. 


[Casualty underwriters in this country, 
we are sure, will read with interest the 
above, from a valued London correspond- 
ent. It might be said in connection 
therewith that if British fire underwriters 
are closely observing the trend of the 
casualty business here, American man- 
agers are no less alert. The Hartford 
Fire has had a powerful casualty sub- 
sidiary for several years, the Continental, 
upon the authority of its president, 
Henry Evans, may decide to launch one; 
the Home has had the proposition sub- 
mitted it, and no doubt other strong in- 
stitutions have the matter in review. 
On the other hand, the Aetna Life owns 
a fire writing company, the Automobile, 
of Hartford, while the Travelers has a 
fire charter which it can use at any time 
it sees fit—Editor] 


Application of Revenue Law 


NEW YORK CITY, Oct. 20—The Inter- 
national Association of Casualty & Surety 
Underwriters held a special meeting here 
a few days ago to take up questions re- 
garding the application of the federal 
revenue act. President Arthur E. Childs 
was in the chair. Thirty-seven officials 
were present to discuss the taxation 
question from various standpoints. A 
committee of five companies will be ap- 
pointed with necessary power to deal 
with the undecided points in the applica- 
tion of the law. 





Virginia Committee Plans Hearings 


RICHMOND, VA., Oct. 2i—With a view 
of sounding public opinion, the joint 
legislative committee which is looking 
into the advisability of Virginia adopt- 
ing either a competitive or monopolis- 
tic fund for workmen’s compensation in- 
surance has determined to hold a series 
of public hearings in several Virginia 
cities. It will hold sessions in Bristol 
Nov. 17, Roanoke Nov. 18, Norfolk Nov. 
19, Richmond Nov. 20-21. The committee 
expects to report at the forthcoming ses- 
sion of the general assembly which con- 
‘yenes in January. Meanwhile insurance 
imen of the state are busy organizing to 
combat this and other socialistic move- 
ments. 
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COMPANIES 
AND EXPIRATIONS 


National Association of Insurance 
Agents Wants Definite 
Stand Taken 


TO PUT ALL ON RECORD 


Organization Will Have Cooperating 
List Formed to Include All 
Agreeing to Principle 


j 





The action of the National Associa- 
tion of Insurance Agents at the Louis- 
ville convention in voting to compile a 
list of cooperative casualty companies 
on a similar basis as the fire companies, 
including those that pledge themselves 
to protect. the rights of agents in the 
ownership of expirations, is creating 
much interest at home offices. The 
issue came to a head when Secretary 
C. S. S. Miller read the results of the 
questionnaire sent the casualty com- 


panies to ascertain their views on the 
ownership of expirations. 


Want Definite Replies 


Many of the large companies de- 
clined to answer, were evasive, or de- 
clared that their reputation as to the 
treatment of agents was well known 
and did not require any official pro- 
nouncement on the subject of expira- 
tions. It was evident from the tem- 
per of the men in the Louisville con- 
vention that they were not disposed to 
take equivocal answers to this question 
which they deemed to be vital. Names 
of companies were mentioned without 
hesitation and frequently when the 
secretary’ was reading replies, inquiry 
would be made as to who signed the 
letter. The National Association of 
Insurance Agents has had the fire in- 
surance companies on record for some 
time, and has but little complaint to 
offer as to the leading agency com- 
panies in the fire business. 


Different Basis Is Seen 


The feeling has been that the casualty 
companies were on a somewhat differ- 
ent basis. Agents solicit fire and its 
allied lines wtihout outside help. In 
producing the casualty and_ surety 
lines they have depended, in many 
cases, on special agents sent from 
company or general agency headquar- 
ters. The agents, in such instances, 
have not produced the business on 
their own initiative and effort, and 
this has given the casualty companies 
a sort of claim to the business. E. M. 
Allen, of Helena, Ark., who retired as 
president of the National Association 
at Louisville, said that the casualty 
companies had ground for claiming 
ownership when their salaried men 
had much to do with producing the 
business for the local agent. He said 
that local agents should study the 
casualty and surety business and be 
able to give real service, going out and 





(CONTINUED ON PAGE 31) 
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CASUALTY REINSURANCE 
BY TREATY 


Enables the REINSURED to accept larger lines 
and deliver better SERVICE 


Employers INDEMNITY CorPORATION 


KANSAS CITY 
NEW YORK 
35 Nassau St. 


CHICAGO 


Insurance Exchange 












CAPITAL ONE MILLION DCLLARS 
Emory H. English, President Joel Tuttle, Secretary 
HOME OFFICE: 715 Locust St., DES MOINES 


FIDELITY AND COMPENSATION 
SURETY BONDS ui AUTOMOBILE 
BURGLARY = PUBLIC LIABILITY 


yy 
ier 
Semi-Annual Statement, June 30, 1919 
IE oe cn cendcdpaussepaesessdscsacdsaccsacsdaooseste 
Liabilities and Reserves 
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$1,016,808.00 in Approved Securities on Deposit with Insurance Department of lows 





















AMERICAN INDEMNITY COMPANY 


Home Office: GALVESTON, TEXAS 


A live*wire company famous for its service to policyholders and the 
unusual quality of co-operation given to its agents. 


Writing Automobile Liability, Property Damage and Collision, 
Public Liability, Burglary, Fidelity and Surety Bonds. 
Financial Statement as of June 30, 1919 
CASH CAPITAL ..... . . $ 600,000.00 
ASSETS—OVER ... .. ~~  2,000,000.00 
OFFICERS 
Sealy Hutchings, President John Sealy, Vice-President 


eo. y, Secretary : J. F. Seinsheimer, General Manager 
Responsible Agents Wanted Where Not Represented 














Chas. L. Nicholson, President Harry R. Wood, Secretary 


THE INTER-STATE SURETY COMPANY 


REDFIELD, SOUTH DAKOTA 
WE ISSUE 


DEPOSITORY, FIDELITY BR OND S JUDICIAL, OFFICIAL and 
WAREHOUSE MISCELLANEOUS 


PLATE GLASS and BANK BURGLARY INSURANCE 











SOMETHING NEW 


In addition to an up-to-date line of Life and 
Accident policies, we also issue a special Accident 
and Health policy for farmersonly. A contract without 
frille or ruffles but a proven good seller. Write for sample. 


The Gem City Life Ins. Co. Dayton, Ohio 











THE NATIONAL BUSINESS MEN’S ASSOCIATION 


A. R. SMITH, Secretary Cleveland Ohio 





Unrestricted Accident and Health Insurance for business and profes- 
sional men; cost $9.00 quarterly. No other Company writes our 
INCOME policy. Ask for folder describing it. Prompt and liberal 


claim settlements made. : : : : : : : : : te ae 





Representatives Wanted in Ohio 


ESTES IS PRESIDENT 


SOUTHERN CONFERENCE MEET 





Disability Companies Have a Rousing 
Convention at Nashville and Dis- 
cuss Important Questions 





NASHVILLE, TENN., Oct. 17.—The 
tenth annual meeting of the Southern 
Industrial Insurers Conference was 
held here this week. The new officers 
elected are as follows: President, P. M. 
Estes, general counsel, Life & Casualty 
of Nashville; vice-president, cae 
Coley, Durham Life of Durham, N. C.; 
secretary-treasurer, W. R. Lathrop, 
Southern Life & Health of Birming- 
ham; executive committee—F. A. 
Walker, Kentucky Life & Accident, 
chairman; C. A. Craig, National Life 
& Accident; I. S. D. Sauls, Continental 
Life of Washington, D. C.; W. W. Chis- 
well, Peoples Mutual Benefit of Wash- 
ington; E. Clarke, Peninsular 
Casualty of Jacksonville; A. B. Lang- 
ley, Carolina Life; R. H. Dobbs, Indus- 
trial Life & Health of Atlanta. 

. A. Craig, president of the Na- 
tional Life & Accident, who is head of 
the organization, presided at the meet- 
ing. The welcome was given by W. B. 
Bell, fire prevention commissioner. The 
response was made by C. P. Orr of the 
Southern Life & Health. H. B. Folk of 
the Life & Casualty gave the welcome 
on behalf of the local companies. P. L. 
Hay, president of the Bankers Health 
& Life of Macon, Ga., responded to 
this sentiment. 

President Craig’s Address 


President Craig in his address spoke 
of the effective work of the confer- 
ence in reconstruction and told of 
many difficult problems now before the 
insurance people. He said that agents 
are demanding more compensation and 
this presents one of the hard problems 
before the companies. He spoke of the 
relationship that exists between the 
companies and policyholders and said 
that the obligations on the part of the 
companies should not be overlooked. 
President Craig called attention to the 
inequitable manner in which the fed- 
eral income taxes are levied on indus- 
trial companies. 

Executive Committee Report 


P. M. Estes, chairman of the executive 
committee, reported for that body on the 
work done by conference representatives 
‘at Washington and elsewhere in connec- 
tion with the federal income act. He 
said that it is hardly possible that any 
relief from taxation can be expected un- 
til the country is returned more nearly 
to a prewar basis. The executive com- 
mittee recommends that any attempt to 
unionize agency forces should be dis- 
couraged. Under the present system the 
agent determines the conditions of his 
service. He is independent and is paid 
according to his ability and inclination 
to work. The executive committee re- 
port touched on race riots and mob ac- 
tion and stated that probably 90 percent 
of the policyholders of conference com- 
‘panies were colored, while 99 percent of 
the agents are white. These agents nat- 
urally come into frequent contact with 
‘both elements that are at the bottom of 
‘race riots. Every company should im- 
press upon its field force the necessity of 
combating disorder and law violation. 
The executive committee recommended 
the adoption of some plan whereby the 
conference as a whole may supplement 
‘its activities by aiding in the welfare 
work of the state and national govern- 
ments. , 


Many Addresses Given 


I. S. D.' Sauls, vice-president of the 
Continental Life of Washington, gave an 
address on “Pioneer Days,” reviewing 
the work of the companies in the past. 
The conference now includes 30 compa- 
nies. The new ones admitted in this 


. Session being the Cherokee Life of Gad- 


sen, Ala.; the Empire Health & Accident 
of Indianapolis; Inter-Ocean Casualty of 
Cincinnati; Reliable Life & Accident of 
St. Louis. 


S. B. Coley, president of the Durham 











Life, and C. E. Clarke, president of the 











Cc. A. CRAIG, Nashville, Tenn. 


Retiring President Southern Industrial 
Insurers Conference 


Peninsular Casualty, both gave ad- 
dresses on the benefits of the conference. 

The annual dinner was held Thursday 
evening with President Isaac Miller 
Hamilton of the Health & Accident Un- 
derwriters Conference and head of the 
Federal Life as the guest of honor. 
Thomas J. Tyne, general counsel of the 
National Life & Accident, acted as toast- 
master, and a number of company offi- 
cials were heard from. 


W. G. Curtis Speaks 


W. G. Curtis, president of the National 
Casualty, opened Friday’s session with 
a discussion of the Insurance Economics 
Society. Dr. Edward Mims of Vander- 
bilt University gave a talk on “Law and 
Order.” F. M. Phillipi, actuary of the 
Life & Casualty of Nashville, in an ad- 
dress, showed how necessary it is to 
have accurate and complete statistics of 
the business in order to present to com- 
panies the different phases of their op- 
erations. President Hamilton spoke on 
“Cooperation.” The final address was 
given by Dr. R. E. Fort of the National 
Life & Accident on “Relation of the Phy- 
sician to Health and Accident Insurance 
and Value of Cooperation.” 


WILL NOT ENTER NEW LINES 





New York Plate Glass Capital In- 
creased Solely to Take Care of 
Expanding Business 





The -additional 2,000 shares of new 
stock which the New York Plate Glass 
will issue—selling it at a premium of 
capital and the net surplus account by 
$100,000 each—is to take care’ of ex- 
panding business, and not as has been 
rumored, to permit the entry into 
other casualty lines. The New York 
Plate Glass, which restricts business 
wholly to plate glass risks, is writing 
at the rate of more than $1,250,000 in 
premiums a year. Not only has it an 
extensive agency plant directly estab- 
lished years ago, but through the re- 
insurance of the plate glass department 
of the Fidelity & Deposit, taken over 
when the latter corporation withdrew 
from the plate glass field, it has an ad- 
ditional line of good business produc- 
ers, whose combined activities necessi- 
tate additional funds on the part of the 
corporation. The New York Plate 
Glass, of which President White was 
one of the promoters and has long been 
the directing head, has pursued a con- 
sistently progressive course from the 
date of its organization, and has been 
a profitable investment for its stock- 
holders. 





H. G. Meek, manager of the Union 
Trust Company insurance department 
Greensburg, Ind., for the past two years, 
has been appointed special agent for 
Indiana for the Glebe Indemnity. He 
will make his headquarters in_ the 
Lemcke Annex building, Indianapolis. 
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Must Master 


THE NationaL ASSOCIATION oF INSUR- 
ANCE AGENTS has voted to publish a list 
of cooperating casualty companies, 
meaning those that recognize the right 
of the agent in the ownership of ex- 
pirations. The retiring president of 
the association, E. M. ALLEen of Helena, 
Ark., in commenting on the resolution 
adopted made a plea to the local agents 
to study, the various casualty and 
surety lines, be able to render a service 
and to solicit the business through 
their own efforts. 

In the case of casualty and surety 
much of the business has been built up 
through the work of special agents. 
The local agents have not risen to the 
occasion as they should. They have 
studied the fire insurance business and 
would not think of waiting until the 
field man came around to go out and 
solicit fire insurance. When it comes 
to casualty and surety many of the 
agents wait for the field man or send 
for one in order to close business. 
They do not make a real study of it. 
They are not able to render a real 
service. Because they rely so much 
on the general offices for help the 
companies have come to regard ex- 
pirations as their property or at least 
that they have partnership interest in 
them. 

Because the local agents have not 
understood the casualty and _ surety 
business they by necessity have forced 
on the companies much extra expense 
in sending special men to help build 


the Business 


up their business and _ probably 
straighten out difficulties. A company 
official in commenting on the subject 
recently cited case after case where 
the local agent wrote to him for as- 
sistance in handling workmen’s com- 
pensation lines. The agent felt almost 
helpless. This is not an isolated case 
but one that is quite general. He also 
told about the extra expense involved 
after payroll audits had been made. 
The agent does not attempt to under- 
stand the scope of the audit. The bill 
for extra premiums is sent to him 
after the audit has been made, the as- 
sured makes a complaint about some- 
thing and the agent not understanding 
the conditions takes his side and sends 
to the company for an auditor or spe- 
cial agent to come and adjust the 
matter. This all involves extra ex- 
pense, and naturally the company 
comes to think of the expirations as 
belonging to them or at least being 
partly owned by them. 

President ALLEN appeals very strongly 
to the agents to overcome this situa- 
‘ion. They should be placed in the 
same position with the casualty com- 
panies as they are with their fire com- 
panies. They should be able to solicit 
the business without calling on their 
companies for expert help. When the 
agents do come to this stage and do 
throw off their dependency they will 
then have a stronger position in estab- 
lishing their ownership of expirations. 
Their ballast will be firmer. 


Danger of State Insurance 


At the Louisville convention of the 
NaTIONAL ASSOCIATION OF INSURANCE 
Acents, the officers pointed out the 
fact that local agents frequently over- 
look the danger of state workmen’s 
compensation bills when introduced in 
the legislatures. The local agents are 
inclined to be diffident as to the sit- 
uation and not be awake to the results 
of state workmen’s compensation in- 
surance. It was stated that state in- 
surance of any kind is a forerunner of 
the state going into other lines of in- 
Surance. It is a dangerous tendency 
to be allowed to exist. 

Compulsory state health insurance is 
by no means scotched. It may seem 
to be dormant at this time, but the 
social reformers have, by no means 
abandoned their plans of prosecuting 
compulsory health insurance. 

One of the dangers, and it is by no 
Means an insignificant one, is the 


movement toward state liability in- 
surance for automobile owners. It 
would be an easy matter for the state, 
in licensing an automobile, to load the 
fee and establish a state fund to pay 
for personal injuries where the auto- 
mobilist is liable. Such bills have been 
introduced in the legislature, and, at 
the outset, gained considerable popu- 
larity. The automobile liability busi- 
ness has reached tremendous propor- 
tions. It is one of the big feeders of 
insurance today. It should remain in 
private hands. 

These evidences of the state enter- 
ing the insurance business are all about 
us. Insurance men need to be alert to 
the possibility of the state encroaching 
on their private preserves. The or- 
ganizations are needed today as never 
before to establish solid lines of de- 
fense. The agents should prepare to 
defend their rights. 


Knowing the Payroll Audit 


LocaL agents representing companies 
writing compensation insurance or any 
@ther class that involves an audit of 
the payroll should make it a point to 
thoroughly understand the extent of 
the payroll and how the premiums are 
Paid. The other day a local agent ob- 
jected to a revised premium bill, he 
reflecting the sentiment of the assured 
and asked to have a special agent come 
and straighten out the matter. The 
t 


complaint was that the office help was 
included in the payroll audit when the 
assured did not intend office employes 
to be covered. He was not cognizant 
of the fact that the companies in writ- 
ing compensation insist that all em- 
ployes be covered and not a portion. 
It is impossible to pick out a few and 
cover them and not the others. This 
could easily have been explained by 





as a species of insurance, but, if 
indeed it comes within the scope 
of that broad, generic term, is it so 
analogous to other kinds of insurance 
as to be subjected to a strict applica- 
tion of the laws and rulings regulating 
the conduct of insurance business? Is 
there, at least, some difference? 
Insurance, as it is popularly known, 
deals with material things: property, 
lives. It deals with losses arising from 
natural causes: fire, death, the perils 
of the sea. It involves a ;-rimary lia- 
bility which permits a claimant to en- 
force his rights directly, primarily and 
solely against the company. Surety- 
ship deals with the human element; 
deals with man in his manifold rela- 
tions and connections with the busi- 
ness world. The liability involved is a 
secondary one; a liability for which 
there must be some one who is pri- 
marily responsible, and from whom the 
surety has a right to seek reimburse- 
ment. 


G ‘a8 a species is commonly defined 


ANY of the laws regulating the 

conduct of insurance business were 
in existence prior to the organization 
of surety companies, by their applica- 
tion, and by specific laws in some 
states, all insurance companies are 
limited in their qualifying powers. 
This means that surety companies are 
prohibited from exposing themselves 
on any one risk beyond a certain per- 
centage of capital and surplus. But 
what ought to be the operation of such 
laws as applied to the surety compa- 
nies? This is not difficult of deter- 
mination in connection with fire, life 
and marine insurance companies. In 
fire and marine insurance the risk is 
upon the property, the one building 
or vessel insured. An owner may 
have a number of buildings, or vessels, 
insured and each one of them consti- 
tutes a particular hazard upon which 
the limitation is applied. The question 
is similarly easy to answer in life in- 
surance, and needs no_ illustration. 
Surety companies deal with individ- 
uals; with losses arising by reason of 
something happening to the individ- 
ual. But is this happening the measure 
of liability? Suppose the individual 
should be engaged in a dozen different 
operations, and an equal number of 
bonds have been signed by one com- 
pany. ‘Is it fair that this individual 
should be regarded as the risk, and 
that the aggregate of the penalties 
should constitute the basis upon which 
to calculate whether the company is 
within the limitation of its qualifying 
powers? These dozen bonds may have 
been signed for a contractor, guaran- 
teeing a like number of contracts. A 
loss to the contractor on the work un- 
der one contract may be the cause of 
his complete failure, and yet in the 
other eleven there may be sufficiext 
money left in the hands of the re- 
spective owners to fully complete them. 
Indeed, should the contractor have de- 
faulted purely through his inability to 
obtain financial backing, and this is 
not infrequent, the company itself, be- 
ing subrogated to the rights of the 
contractor, may be able to complete 
this particular contract which caused 
the failure within the amount of the 
agreed price, or even at a profit. Which 
should be the risk—the contractor or 
the contract? Is the happening the 
measure of liability? 


THE same situation may arise where 

a company becomes surety upon the 
bonds of an individual who is occupy- 
ing a number of positions of trust. 
To make the illustration complex and 
to include several classes of bonds, we 
will consider an individual who is bonded 
as cashier of a bank, as treasurer of a 





the local agent. 


building and loan association, as city 
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treasurer, as postmaster, as guardian, 
and as administrator of an estate. The 
law provides certain safeguards for 
the protection of funds handled in each 
of these positions, under which the in- 
dividual is subjected to the supervision 
of others. Should consideration be 
given to the fact that the “risk” is be- 
ing watched and guarded by the vigi- 
lance of scores of persons—bank ex- 
aminers, auditors, courts and others?’ 
Should the fact be overlooked that the 
character of the property in the indi- 
vidual’s hands is such as to render it 
impossible for him to default in any 
large amount? 

Again, suppose that the company has 
executed ten judicial bonds for one in- 
dividual who is acting in a fiduciary 
capacity in ten different estates. The 
offices may be those of administrator, 
executor, guardian and trustee. As 
the administration of these estates 
progresses the funds for which the 
surety is liable diminish, yet the bonds 
remain in the same penal amounts. 
Should the companies be allowed to 
reduce their liability to correspond 
with the amount for which they are 
liable as evidenced by the funds’in the 
hands of the individual? 


OWEVER, the law gives some re- 

lief in this situation by providing 
that a bond in excess of a company’s 
qualifying limit may be written pro- 
vided protection is secured. One 
method is by reinsuring so that the 
amount carried is within the qualify- 
ing limit. But is it the purpose of the 
law to protect the creditors of the 
company, as a whole, or does it con- 
template the protection of the particu- 
lar obligees whose bonds have been 
reinsured? In other words, should the 
reinsurance be in the form of an in- 
demnity agreement in which the re- 
insuring company is liable solely to 
the reinsured company, and to reim- 
burse it for only the proportion that 
the reinsured is able to pay; or should 
it be of such character as to bind the 
reinsurer to the payment of the pro- 
portion of a loss as determined by the 
amount of liability it carries, and with- 
out regard to the amount the rein- 
sured is capable of paying; or should 
it be a direct contract of insurance 
payable to, and enforceable by, the 
obligee of the bond; or should it be 
payable to the company for the bene- 
fit of the obligee, and as a credit upon 
the obligee’s claim? 


a" illustrate the operation and effect 
of agreements drawn respectively as 
outlined, we will assume a company 
whose qualifying power is $200,000 has 
‘executed a bond of $300,000, reinsuring 
$100,000 which proved a total loss. The 
company then became insolvent, with 
assets of $500,000 and liabilities of 
-$1,000,000. The claim has been admitted 
‘and is included in the liabilities. 

Under the indemnity form the com- 
pany, being able to pay frem its assets 
only 50 percent of the claim, could col- 
lect only 50 percent of the reinsurance. 
This $50,000 would go, not to the obligee, 
but to the assets, inereasing them to 
$550,000. The claimant would share 
equally with the other creditors, and re- 
ceive a dividend of 55 percent, or $165,- 
000. 

Under the agreement binding the re- 
insurer for the full amount of its 
assumed liability regardless of the capa- 
city of the reinsured to pay, the reinsured 
would collect the full amount of $100,000. 
Thus the assets would be increased to 
$600,000. The claimant would again 
share equally with the other creditors, 
but the dividends would be 60 percent. 
The claimant’s share would be $180,000. 


OW, under a direct insurance agree- 
ment, which would inure solely to 
the benefit of the obligee, the claimant 
would receive $100,000 directly from the 
reinsuring company and take, along with 
the other creditors, a 50 percent dividend 





paid from the assets, or $150,000. The 
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EMPLOYER’S LIABILITY: 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 88 Broad St., Boston, Mass. 
Original and Leading Liability Company—aAll Forms of Liability Insurance 
The Most Advanced and Practical Personal Accident and Sickness Policies 
UNITED STATES ASSETS, $14,776,570.58 SURPLUS, $2,490,253.08 


THOS. E. HANLON, Gen. Agt., Ohio, East. Ky., W. Va., Tenn., First National Bank 
Building, Cincinnati; STONE, STAFFORD & STONE, Gen. Agts. Ind. and Ky., 
Lemcke Annex, Indianapolis, Ind.; O. A. GI z Res. Mgr. Ill. and Iowa, Ins, 


] GEO. A. LBERT 
Exchange Bldg., Chicago, Ill; CHAS. H. GARRISON, State et. Mich. — Bid; 
it; LOYAL DURAND, Gen. Agt., Wisconsin, Wells Idg., Mi 
Gen. Agts., Merchants Exchange, St. Louis; GROVES E 
q Cr.co. Gen. {gs Commerce Bldg., Kansas City, Mo.; LOVE-HASKE 
COMPANY, Gen. " oodmen of the World Bldg., Omaha, Neb.; JAMES & 
MANCHESTER CO., Gen. Agts., Leader-News Bldg., Cleveland, Ohio. 
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ederal Savings ‘and Insurance Co. | 
FOUNDED 1889 


INDIANAPOLIS 
Specializing on monthly Premium Health and Accident 
with non-classification of risks. Benefits paid weekly. 
Policy includes $100.00 funeral benefit. 
Representatives Wanted in Indiana and Illinois, Our Victory Policy Will Interest You. 
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ithe law? 


total of the payments to the claimant 
would be $250,000, or 83 1-3 percent. 

Under the agreement whereby the re- 
insurer would pay his full proportion 
of the loss to the reinsured for the 
benefit of the obligee, the $100,000 would 
mot go into the assets, but would pass 
intact through the company to the claim- 
ant as a credit upon his claim. The 
liabilities are thus reduced to $900,000 
and the assets remain $500,000. The 
claimant would receive in dividends 
$166,666.66, or 55.55 percent, in addition 
to the $100,000, making a total of 
$266,666.66, or 86.66 percent. The other 
creditors would receive 55.55 percent. 


ET us consider the fairness of rein- 
surance as between the several obli- 
gees, assuming that the reinsurance is 
in the form of a direct insurance con- 
tract. The same company employed in 
the foregoing illustrations, whose quali- 
fying limit is $200,000, executes a bond 
for A in the penal sum of $200,000. The 


of the limit, so the company does not 
reinsure. The company also executed a 
bond for B in the amount of $201,000, 
which is in excess of the limit and is 
reinsured as required by law. Now, does 
the law design to give greater protec- 
tion to the claimant on a $201,000 than 
to the claimant on a $200,000 bond? Is 
the difference of $1,000 the controlling 
principle? 

Another method by which a company 
may assume a risk in excess of its qual- 
ifying power is by taking collateral 
security. Using for example the same 
bond of $300,000, we will proceed upon 
the presumption that $100,000 worth of 
bonds were deposited with the company. 
Should the obligee be entitled to these 
bonds, or should they be considered a 
part of the assets for distribution to 
the creditors as a whole? In other 
words, were the securities pledged to 
indemnify the surety, or deposited to 
secure the payment of a particular obli- 
gation? 

Still another method of handling an 
excess risk is for the company to have 
another company join it as co-surety 
upon the bond. By this method the 
claimant has the protection of both com- 
panies. Should there be any difference 
of principle merely because the com- 
pany elected this method to comply with 


HOULD the protection, whether it be 

by way of reinsurance, pledge, or co- 
surety, inure to the benefit of the 
obligees whose particular risks have 
been so treated, or to the benefit of the 
creditors as a whole? On the one hand 
it is argued that the particular premium 
received on a protected risk is the money 
which pays for the protection and ac- 
cordingly the obligee should be entitled 
to it, especially so where the premium is 
aid by the obligee. On the other hand 
it is contended that the premium re- 
ceived passes into the coffers of the 
company as a general asset and, being 
so mingled, cannot be segregated; that 
fhe protection is paid for out of the 


‘typical of judicial fiduciary risks. 


therefrom ought to go back into the 
general assets. 

If insurance laws are to be interpreted 
so as to include surety companies within 
their scope, then should the same rights 
and remedies be afforded them? At its 
discretion a fire insurance company may 
cancel a policy without assigning any 
cause, and by giving a few days’ notice 
to the insured. With the surety com- 
panies it is vastly different. Aside from 
the ordinary form of fidelity bond there 
is, perhaps, none other in which this 
privilege is afforded the company, yet 
there are liabilities which might be ter- 
minated upon short notice without injury 
to the obligee or any other interested 
person. Would it be fair to extend such 
privilege to the companies, allowing 
them to cancel those risks. where the 
nature of the business will permit the 
obligee to be placed in status quo? 


N contract bonds, 
others, 


and on some few 
it would be impossible for 


‘the obligee to secure protection b y 
bond, it will be observed, is not in excess } > fe aps 


of a new bond should the old surety be 
permitted to cancel its liability upon 
scenting danger. He would not be left 
in the same position to protect himself 
as he was in before the company be- 
ecame surety. But let us observe the 
ordinary administrator’s bond, which is 
Ex- 
cepting some states, in which a com- 
pany cannot cancel its liability under 
any circumstance and must remain 
bound until the end of time, the pro- 
cedure seeking discharge is governed 
and prescribed by statute along the same 
general lines. The surety must apply to 
the court, notice is then given the ad- 
ministrator to show cause why the 
discharge should not be granted, a hear- 
ing is had, and the matter is left to the 
discretion of the court. The discharge, 
if granted, is-always conditioned upon 
the administrator giving another bond. 
If the- new bond is not forthcoming, 
similar proceedings are begun for the 
removal of the administrator. The delay 
is considerable, the company is required 
to retain an attorney at its own expense, 
trust to the discretion of the court, and 
by the allegations in his application to 
the court lay itself liable for damages. 
The same general procedure is neces- 
sary to effect a discharge from the bond 
of a public official. 

Ought such a burden be upon a surety? 
Should there be more expeditious means 
since the substitution of another bond, 
or the substitution of another adminis- 
trator, is of no consequence to the per- 
sons for whose protection the bond was 
signed? 


HERE is probably no other kind of in- 

surance protection which the company 
may not cancel because of non-payment 
of premiums. With suretyship the pre- 
mium has no relation to the annullment 
of the liability, and indeed, in some 
jurisdictions the courts have held that 
the non-payment of premiums is not suf- 
ficient grounds upon which a surety may 
seek its discharge. Is it fair that the 
surety companies shall be compelled to 
carry accumulating risks which are not 
only undesirable, but for which they 





general assets and, therefore, collections 
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DETROIT LOSSES ABNORMAL 


Bank Burglary and Mercantile Open 
Stock Claims Numerous—Reasons 
for Frequent Losses 


DETROIT, MICH., Oct. 22.—Burg- 
lary losses in Michigan have been no- 
ticeably above the average this year. 
Losses under bank burglary and mer- 
cantile open stock policies have been 
especially high. Michigan has been a 
fertile field for thieves during the past 
year. There have been many small 
town bank robberies. Knowing that 
the entire state is in a prosperous con- 
dition, thieves have gone on the theory 
that any bank can be broken into and 
a certain amount of booty obtained. 
All of the small town banks have at 
least Liberty Bonds in storage. 

It is easy for thieves to make a quick 
getaway from Detroit, across the state 
line and dispose of what they have 
stolen in Toledo, O. It is known that 
many “fences” maintain establishments 
at Toledo. Police department officials 





say that Toledo, New York and Chi- 


cago are the big headquarters tor 
crooks operating in the eastern an 
central sections of the country. It has 
been shown that the burglary and at- 
tomobile theft ratios just about parallel 
each other. Where one is high, the 
other shows a corresponding tendency. 

There have also been quite a number 
of robberies of small stores in Detroit. 
Many people have g6ne into business 
in Detroit because of the prosperous 
condition of the town, who conduct 
their establishment in a very unbus!- 
nesslike manner. They do not install 
all the modern improvements, with the 
result that thieves that can easily gait 
entrance and get away with whatever 
they choose. 





Losses on Safety Boxes 


Some of,the companies that have been 
writing safety deposit boxes in fireproof 
vaults, especially in small city and small 
town banks, have experienced a high wa 
yatio. Owing to the large amounts 0 
Liberty bonds and savings stamps the 
banks in the smaller places and the sub- 
urban banks in cities have been the 
target for robbers, resulting in big nauls. 





The companies that have been writing 
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this business have shut down almost en- 
tirely on it. Companies report that in 
big cities. there has been a demand for 
safety deposit box coverage and a num- 
per of companies are writing this class. 
This is especially true where estates own 
a large number of Liberty bonds. 


The latest bank robbery was at Bar- 
gersville, Ind., when three masked rob- 
bers stole $15,000 in Liberty bonds, war 
Savings stamps and gravel road bonds 
from the Farmers State Bank. The bonds 
and stamps were taken from safety de- 
posit boxes. 








WORKMEN’S COMPENSATION 














COMMITTEES ARE ANNOUNCED 





National Council on Workmen’s Com- 
pensation Insurance Getting Its 
Machinery in Order 





S. H. Wolfe, general manager pro 
tem of the National Council on 
Workmen’s Compensation Insurance, 
announces that the governing commit- 
tee has approved of the election of 
members of some of the standing com- 
mittees as follows: 

General Rating Committee—Ameri- 
can Mutual Liability, Employers’ Lia- 
bility, Maryland Casualty, Ocean Ac- 
cident & Guarantee, Texas Employ- 
ers and Utica Mutual. 

Actuarial Committee — Employers’ 
Mutual Liability of Wausau, Wis,, 
Globe Indemnity, Liberty Mutual, 
Royal Indemnity, State Insurance 
Fund of New York and Travelers. 

Engineering Committee—Aetna Life, 
Continental Casualty, Fidelity & Casu- 
alty, Integrity Mutual Casualty, State 
Insurance Fund of New York and 
Utilities Mutual. 

The following departments have 
been selected to preside through their 
designated representatives at the 
meetings of the Committees indicated: 
New York Department, General Rat- 
ing Committee; Massachusetts De- 
partment, Actuarial Committee; Penn- 
sylvania Department, Engineering 
Committee. 





PUT EXPENSE ON EMPLOYERS 
Ohio Senator Would Transfer Burden 
From Taxpayers—Plan Causes 
Much Discassion 





COLUMBUS, O., Oct. 21.—Senator 
F, E. Whittemore’s plan that the cost 
of the operation of the workingmen’s 
compensation fund should be paid by 
the employers instead of coming from 
the taxpayers generally of the state 
has caused much discussion. , 

One of the results has been that the 
statement has been made that the fund 
could be operated without cost either 
to the state or the employers, and it 
is certain that when the legislature 
reconvenes in December, the matter 
will come up and be_ thoroughly 
threshed out. The cost of operating 
the Ohio Workmen’s Compensation 
during the past year was $400,000, and 
the entire amount came from the gen- 
eral revenue fund of the state. The 
surplus and reserve of the Industrial 
Commission is earning more than 
$600,000 a year, and the commission 
has several million invested in mu- 
ncipal and government bonds. The 
Suggestion is made that the entire op- 
‘rating expenses be taken from the in- 
terest, which in the past has reverted 
back to the reserve fund, which is 
‘rge enough to care for all outstand- 
mg insurance. 





Ruling on Self Insurers 


ae ruling has been made by the indus- 
oe commission of Illinois to the effect 
at self insuring coal mine operators 
must set aside 5 cents per ton in a sepa- 
a fund for the payment of compensa- 
‘on to injured employes. It is further 
Provided that this fund must be safe- 
eet by making it subject to the 
vise  Senature of the securities super- 
sli the industrial commission. If 
be Osited in a bank the securities cannot 
th Withdrawn without the approval of 
€ industrial commission. 


‘ing officers: 








OPPOSED TO STATE INSURANCE 





Kansas Labor Interests Want State 
Board to Administer Compen- 
sation Claims 





TOPEKA, KAN., Oct. 21.—Settle- 
ment of workmen’s compensation 
claims by a state board of administra- 
tion, and not state insurance, will be 
urged upon the next Kansas _legis- 
lature by the labor interests of the 
state, according to John H. Crawford, 
state commissioner of labor and in- 
dustry. Crawford’s plan will be checked 
up to the commission appointed by 
Governor Allen to draft a new com- 
pensation act at the next meeting of 
that body. State insurance is too 
much of an experiment, and _ not 
founded on stable enough principles, 
Crawford believes, to make it a good 
proposition either for the state or for 
the laboring man. 

“My idea is to have a board which 
will administer all compensation 
claims without charge.” he said. “Have 
the state pay the expenses and salar- 
ies. There should be no fees. The right 
of private settlement would not be 
barred, but such settlement would 
have to be approved by the board. 
Every employer, employe and insur- 
ance company interested would have 
the right to be heard. There would 
be a right of appeal to the courts, of 
course, but I do not believe there 
would be so many appeals by far as 
there are court cases at present. The 
board would be the primary force in 
the settlement. With the right person- 
nel there would be few appeals.” 





Pennsylvania Board Organized 


HARRISBURG, PA., Oct. 21—The or- 
ganization of the Pennsylvania State 
Board of Compensation has been com- 
pleted by the appointment of the follow- 
William H. Horner, direc- 
tor; Harry Myers, chief adjuster; Joseph 
B. Means, chief clerk of exemptions and 
insurance division; Melvin G. Lehman, 
chief clerk of the division of accident 


reports; William Z. Mahon, chief clerk of 


the division of agreements and receipts. 





To Examine Compensation Carriers 


Commencing Nov. 1, the industrial 
commission of Illinois, which administers 
the workmen’s compensation law, and 
the Illinois Insurance Department will 
conduct an examination of the various 
companies writing workmen’s compensa- 
tion business in the state. The indus- 
trial commission will investigate as to 
the promptness and fairness with which 
the several companies settle claims and 
the insurance department will examine 
their financial condition. At the same 
time mutuals and interinsurance ex- 
changes will be subjected to scrutiny. 

This action is being taken in accord- 
ance with the recent amendment to the 
workmen’s compensation act which be- 
came effective July 1. The industrial 
commission is now empowered to order 
any corporation or aggregation of indi- 
viduals to discontinue writing compensa- 
tion insurance when found unable to 
meet all payments and liabilities as- 
sumed or to be assumed for such indem- 
nity in Illinois, or who are found guilty 
of delay or unfairness toward employes 
in adjustment and payment of benefits. 





Misunderstanding Caused Revocation 


INDIANAPOLIS, IND., Oct. 21—The In- 
dustrial Board of Indiana on Oct. 10 re- 
voked the authority of the Georgia Cas- 
ualty to write compensation insurance 
in that state, it being charged with. not 
having paid a certain claim. This was 
apparently due to a misunderstanding re- 
garding which the company’s general 
agent in Indiana makes the following 
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Fire and Life 


ASSURANCE CORPORATION Ltd. 


General Building, Philadelphia 
Begs to announce 


Marked Reductions in Automobile Rates 


Agents and Brokers may promote their own and their clients’ interests by 
consulting the Corporation’s General Agents 


Meeker-Magner H. C. Borh: T. Grant Slaughter, 
eee tea Plymouth Bidg., Tedd ‘Bldg. 
Chicago, Ill. Minneapolis, Louisville, Ky. 
The Roberts Co., Neale-Phypers H. S. Konan 
Reberts Bldg. 1240 Huron Read” Pioneer Bidg., 
Milwaukee, Wis. Cleveland, Ohio. St. Paul, Minn. 
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“$2,500 FOR $1.00” 


Today See, Write or Phone 


R.W. HYMAN & COMPANY 


1915 Insurance Exchange Building, Chicago 


About the new and original CONTINENTAL AUTOMOBILE PERSCNAL 
ACCIDENT policy sold at an annual premium of $1.00 to persons who buy a 
CONTINENTAL. AUTOMOBILE LIABILITY policy—It’s a BIG BUSINESS 
GETTER and is sold only by the 


CONTINENTAL CASUALTY COMPANY 


H. G. B. ALEXANDER, President - General Offices, Chicago, Ill. 
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Life, Accident and Health 
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With the same Prompt and Expert Safety Engineering 
and Inspection Service and Organization which has 
made the Name-of The Travelers Famous. 


AGENTS AND BROKERS 


Refer Your Inquiries to The Group Insurance Division. 


THE TRAVELERS 
INSURANCE COMPANY 


Hertford. Connectiowt 


134618, claim number 3152, Carl Dem- 
giensky brought a claim for compensa- 
jtion against the Evansville Packing 
Company. The Georgia Casualty Com- 
pany employed a law firm in the city of 
Evansville to defend the case. 
‘was tried by a member of the Indus- 
trial Board in Evansville and an award 
was made on Aug. 27 for five weeks com- 
pensation. 
this law firm of the award but the first 
time that the home office of the Georgia 
Casualty Company or my office in Indian- 


The case 


The Industrial Board notified 








apolis knew that an award had been 


made was on Oct. 17 and consequently 
compensation had not been paid and the 
Industrial Board revoked our authority 
for that reason. We at once took care 
of the case and the Industrial Board, 
upon our making this explanation, imme. 
diately restored our authority. Since 
the passage of the law in 1915 we have 
not had more than five cases disputed, 
we've tried only one case and there are 
now no unpaid claims and no cases pend- 
ing.” 























Southern Surety Co. 


Des Moines, Iowa 


C. S. Cobb, Pres. J.H. Huckleberry, Vice Pres. 
E. G. Davis, Secy. Jno. T. Suggs, Vice Pres. 
M. H. Cohen, General Counsel 





Capital $1,000,000 Surplus $482,067.36 





Entered in 24 States 
Writes ‘‘All Casualty and Surety Lines”’ 
Agents Wanted in Unoccupied Territory. 



































The Lion Bonding and Surety Company of Omaha 
Capital and Surplus = - = - = $750,000.00 


I have just written to a friend,— 


“In the management of The Lion, I have two ideals,— 
one, to keep the assets of the Company sound, and the 
other, to give the public a fair deal’. This program 
ought to appeal to the Agent who is wise. The Lion 
has a premium income of a Million a year, and is in 
the arena for keeps. With these things to recommend 
us, you should write for an agency. We write practic- 
ally all lines. 


E.R.Gurney President 





WE DON’T WANT MUCH 
JUST THE LION'S SHARE 




















ACCIDENT AND HEALTH 











DOING ONLY FAIR BUSINESS 





Few Big Accident and Health Offices 
in Detroit—Difficulties in Get- 
ting New Men 





DETROIT, MICH., Oct. 22.—Indus- 
trial accident and health companies 
have found it a very difficult task to 
build up good sized producing agencies 
in Detroit during recent years. De- 
troit now has a population of one mil- 
lion and yet there are very few strony 
producing specializing accident and 
health. offices. Even the factories are 
not properly worked. Franchise busi- 
ness is not being written by the dis- 
ability companies. Among all of the 
factories in Detroit, there are not in 
excess of ten franchise contracts, which 
means that the great army of workers 
in the automobile factories and plants 
of allied industries in Detroit, are not 
having the subject of accident and 
health insurance broached to them. 
The life offices in Detroit both ordinary 
and industrial have more nearly kept 
pace with the city’s growth and are 
getting the business. But there is a 
noticeable absence of good sized 
agency organizations in Detroit pro- 
ducing accident and health business. 
The chief reason for the present sit- 
uation is the difficulty of obtaining new 
men. It is no trouble at all for an 
untrained worker to get $7 or $8 a day 
in Detroit for ordinary labor. The 
high wages paid at the automobile fac- 
tories have resulted in the wage scale 
in all other lines of business being 
boosted to meet the competition so that 
nearly all of the workers in Detroit, 
irrespective of the business they are in, 
are getting big salaries. The accident 
and health companies paying men on 
the commission basis, find it hard to 
meet this situation. Some of the best 
offices Ifave had their selling force grad- 
ually reduced. One company has put 
its Detroit office on a straight salary 
basis in order to build up a larger or- 
ganization and the plan seems to be a 
success, 

To an outsider it would seem that the 
accident and health companies are mak- 
ing a mistake in not adjusting their af- 
fairs to meet the situation in Detroit. 
There is plenty of money in the city, 
salaries are being spent freely and 
there is no reason why the disability 
companies should not be doing at least 
twice as much business as they are 
transacting in Detroit at the present 
time. Recently published figures show 
that the city has a colored population 
of 60,000; 25,000 of whom are wage 
earners getting an average per day of 
$5. This means that the colored pop- 
ulation in Detroit is spending $27,000,- 
000 a year in the city. Some of the 
biggest monthly payment companies 
do not have a Detroit office, and others 
operate on a reduced basis. There are 
several star personal producers in De- 
troit who go after principally commer- 
cial business, but they do not do more 
than scratch the surface. 





Cox for $300, but was not permitted to 
see a third employe. These three were 
killed in a gasolene vapor explosion last 
week in the plant and the families of the 
first two were promptly paid the faces 
of their policies by Vice-President FE. ¢, 
Budlong. The family of the third mem- 
ber of the fated trio lost out. 





Claim Men Organize 


Doctors, lawyers and claim men of 
Chicago engaged in personal health and 
accident insurance adjustments, met at 
a dinner Wednesday evening to organize 
a local claim association. About fifteen 
men were present, including Dr. David 
Keller, C. O. Pauley of the Central Busi- 
ness Men’s association, A. J. Dameree, 
L. E. Brown, Dr. G. N. Beecher, W. BE 
Brimstin of the Federal Life, Dr. O. B. 
Jack and others. It is expected that the 
association will have about fifty mem- 
bers when the organization is complete. 


CAPITAL WILL BE INCREASED 





New Amsterdam Casualty Takes Step 
to Add to Its Funds—President 
Nelson’s Statement 





The New Amsterdam Casualty will 
hold a meeting of stockholders Oct. 
29, to act on the proposal to increase 
the capital from $1,000,000 to $1,250,000. 
The new stock will undoubtedly be 
taken by present stockholders. Presi- 
dent J. Arthur Nelson in a letter states 
that in January the. company issued 
new shares because greater surplus was 
needed to take care of the expanding 
business. It expected to write $4,000; 
000 in premiums this year. The first 
nine months it wrote $3,600,000 and the 
year’s premiums will reach about $5, 
000,000. President Nelson says: 

“Our stockholders paid into the treas- 
ury of the company about $22.75 per 
share. The present ‘quick asset’ value 
of our stock is approximately $25.50 
per share. This does not include the 
value of plant and good will, which we 
estimate is worth not less than $5 per 
share, making the real value of our 
stock about $30 per share.” 


Searching for a Manager 

Search is still being made for a man 
competent to serve as general man- 
ager of the National Council on Work- 
men’s Compensation Insurance, a post 
temporarily filled by Col. S. H. Wolfe, 
the well known actuary of New York 
City. The office calls for a man of 
superior attainments, who must be 
versed not alone in the technique ot 
the business, but impartial in his de- 
cisions and with sufficient courage to 
stand firmly upon them once they be 
made. Men of this type are rare i- 
deed. The committee decided upon 4 
party that seemed to have the re 
quisite qualities, only to have him de- 
cline the offer when it was tendered 
him, preferring instead ‘to continue 
the comfortable berth he holds. No 
one else has yet been suggested, the 
various names considered, failing t? 
appeal either to one group of officers 
in the association, or to another. While 
the difficulties in the way of securing 
the right man are fully appreciate¢, 





Two Explosion Victims Covered 


DES MOINES, IA., Oct. 21—It was un- 
fortunate that a representative of the 


Moines. 





Bankers Accident of Des Moines was not 
permitted to talk to all of the employes ; 
of the Kruidiner-Cadillac plant in Des 
He sold a policy to C. M, Hallo- V \ P . 
well for $1,000 and another to Havill | penrience peculiarly equip him. 


the committee is confident of its abit 
ity te finally surmount them, and are 
steadily pursuing their quest. Meat- 
tine, Col. Wolfe is rounding the of 
' ganization into shape, work for whic 
his varied abilities and extended & 
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CO-OPERATION NEEDED 


BETTER ACQUAINTANCE URGED 


Hamilton Discusses 


at Nashville Meeting 


* Health and Accident Problems 
: 


NASHVILLE, TENN,., Oct. 17.—Co- 


Hamilton, 


CO ea = 


before 


or 


operation among all those interested 
in health and 
whether on the monthly or weekly pay- 
ment plan, was urged by Isaac Miller 
president of the Federal 
Life of Chicago, in an address delivered 
the Southern Industrial In- 
surers Conference. 


accident insurance, 


He said in part: 


The first and most important step to- 
s ward effective and helpful cooperation 
ve among those engaged in the monthly or 
z weekly payment plan of health and acci- 
dent insurance is to get acquainted. This 
is so axiomatic that we often overlook 
its importance. 
yf Exchange of Ideas Helpful 
d J assume that everyone of you who are 
it engaged in this business have been priv- 
ie ileged to call at the home offices of other 
n organizations of the same or similar 
id character and I doubt not that in some, 
i- and perhaps in many, of such offices, 
e, if you have been privileged to make 
4 many of such calls, you have been re- 
B. ceived with a spirit of genuine hospital- 
le ity and made to feel that exchanges of 
ns ideas and methods were welcomed and 
€. desired. The cooperation that comes 


from an exchange of experiences and 
D suggestions, from an exchange of printed 
forms used by our organizations and 
from explanations of our various busi- 


Pp ness methods, 
tical and 


is most helpful and prac- 


is almost sure to result in 
greater efficiency and economy. 


In such 


cooperation he who gives information 
frequently is helped almost as much as 


he who receives, and each is laying 
ll up treasures in the way of friendships 
t. for future use. 

se It should be remembered that in this 
0, line of business no one company can hope 
be to excel greatly, if at all, the service to 


policyholder and to beneficiary which 
some other equally well managed com- 
ad pany is able to render to its policyhold- 


ers and beneficiaries and the same thing 


as is true with reference to the employes 
ng and agents. of the various companies. 
0,- There are but 100 cents in a dollar and 


“st any company to succeed, ultimately must 
he be able to acquire its business and de- 
5 fray the cost of management and pay its 
’ 


obligations out of the money paid by 


the public for 


its service and protection. 


All Companies Benefited 
If a company has succeeded in demon- 


Strating by actual service to the public 
50 ' the desirability of a certain form of pol- 
he icy contract and the sufficiency of the 
we Premium charged therefor to defray the 
er expenses incident to acquiring and man- 
ur aging the business and paying promptly 
the claims originating therefrom, then 
it seems to me that the general public, 
who are buying such insurance, would 
be benefited and perhaps saved from 
an disappointment, if other companies were 
n- supplied with such information and util- 
A. ized the methods already demonstrated 
t to be successful. One management may 
08 improve upon a plan originated by an- 
fe, ether management and thus both or even 
yrk all companies, as well as the public, be 
of benefited thereby. 
be The time is rapidly approaching, it 
of Seems to me, when there will be little or 
e- no competition between such organiza- 
tions as comprise this conference; in- 
to Stead there will be increasing coopera- 
be tion and imitation and assimilation of 
in- ideas, methods and practices. The idea 
1a formerly prevalent, that a policyholder 
re- Secured for one organization is lost to 
de- énother organization, now rapidly is be- 
4 ing discarded. A policyholder, properly 
re Secured and properly treated, means a 
in new friend for the institution of insur- 
No ance, and, through his influence, others 
the may be relied upon to become policy- 
to holders in the same or some other or- 
ers Sanization. 
iile Claim Settlements Important 
ing Sufficient premium should be required 
ed, to permit the settlement of gall just 
bil- Claims promptly and in full and com- 
ie Panies at all times should be willing 
: and even anxious to demonstrate that 
an Claims have been settled equitably. If 
or- ierchance it at any time should appear 
ich that there has been an unjust settle- 
ex- Pe the management should be willing 


observation and experience leads me to 
believe that this is almost the universal 
attitude of our present various organi- 
zations, and I think this is recognized 
and conceded by supervising officials and 
by the public. 

It now appears to be the general policy 
of claim adjusters to give the benefit of 
the doubt to the claimant and to submit 
to litigation only where that appears to 
be necessary to protect his organization 
from fraud or imposition. All of these 
changes and improvements, in my judg- 
ment, are largely the result of coopera- 
tion by company representatives individ- 
ually and in meetings similar to this. 


CASUALTY COMPANIES 
AND EXPIRATIONS 


(CONTINUED FROM PAGE 25) 
producing the business on their own 
efforts, and then standing on their 
rights. 





Will Formulate Plans 


The executive committee of the Na- 
tional Association of Insurance Agents 
will formulate plans for compiling the 
cooperating list of casualty companies. 
They want a platform decided on that 
will establish definite relationships be- 


tween companies and agents that will 
be comprehensive and fair. The or- 
ganization, by unanimous vote at 


Louisville, pledged itself to have its 
members agree to keep their own 
houses in order and not accept expira- 
tions transferrred from another office. 
In other words, the members feel that 
it is unethical to solicit the expirations 
of other agents. 

The inquiry sent out by the National 
association to casualty companies came 
as a surprise, and as the casualty or- 
gan‘zations had not considered the sub- 
ject, and no group of companies had 
taken a definite stand, many left a feel- 
ing of doubt as to just how they would 
vote in a pinch. 

Afraid of Special Cases 

In some instances the casualty compa- 
nies claim that they have spent money 
with a man in developing his business. 
In other words they have found a man in 
;a@ community and while he was working 
‘up a business he was paid a salary or 
part salary and commission. Later on 
when he had the business well developed 
he went on a commission basis. Compa- 
nies say that under such conditions they 
at least have some ownership in the ex- 
/piration. It probably can be said that 
'the casualty companies as a whole will 
agree to the principle that the expira- 
. tions belong to the agents but feel that 
there are cases arising where they have 
tspent money in developing the business 
‘or where their special agents worked it 
up and hence do not desire to make an 
‘absolute pledge because of these special 
instances. 





The Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 


Head Office, Chicago 





Cc, CO, ROTHIER MP. ‘Gen, Agts., 

HANSEN & ROWLAND, Inc., Gen. Agts., Wash. 214 ‘Tacoma Bidg., 
THE MERRII.L, DODGE & JACKSON CO Gen. 

O'CONNOR EROS.-McCUNE AGENCY 





ESTABLISHED 1865 


London Guarantee é Accident Company, Ltd. 


OF LONDON, ENGLAND 
F. W. LAWSON, General yr 


CONKLING, PRICE & ae. eeecceeees GO Illinois, Mo., }. 
FRED. L. GRAY COMP ee a nagers, "32 


at. B 
Tacoma; 1708 L. C, Smith Bidg., Seattle 
uce Exch. Bidg., Toledo, Ohio 
‘Age.. Savings Bldg., Lima, Obie 


seeeeees ’ cas oe 











Assets $ 1,175,707 


Behind the Contracts of the 


AMERICAN REINSURANCE COMPANY 


HANOVER BANK BUILDING 
NEW YORK CITY 


HENRY W. IVES & CO., Underwriting Managers 


stand solidly invested assets in excess of $1,100,000, ample 
reserves and an enviable reputation for fair dealing. 


REINSURANCE EFFECTED IN 
canteen PUBLIC AND GENERAL LIABILITY, HEALTH 
UTOMOBILE AND BURGLARY LINES 
UNDER EQUITABLE CONDITIONS 














Been Appointed General Agents 
for the Galveston Company 


A. S. Nathan & Co. of Chicago have 
been appointed general agents of the 
American Indemnity of Galveston, 
writing automobile insurance, teams, 
public liability, fidelity and surety ex- 
cept contract bonds. The Motor & 
Marine which was recently organized 
by American Indemnity interests has 
.also been appointed the firm as general 
agents. It has $200,000 capital and 
$100,000 surplus. The later company 
writes fire and theft automobile. 
Nathan & Co. will therefore be pre- 
pared to give complete automobile cov- 
erage. The firm has built up a very 
desirable line of casualty and surety 
business and is regarded as one of the 
rapidly growing offices in Chicago. 


J. C. Welch, a well known liability 
‘man, has been appointed manager of the 
claim department of the Hartford Acci- 
dent & Indemnity for the A. W. Shell 
general agency, 1413-18 First National 
Bank Building, Cincinnati, Chio. Mr. 
' Welch was at one time special agent for 
.the M. J. Blitz agency at Fort Wawne, 
‘this agency representing the Hartford 
Accident & Indemnity in Indiana. He 
recently returned from service and was 
immediately sent from Hartford to take 





© correct it. I am glad to say that my 


-his present position in Cincinnati. 





The American Credit-indemnity Co. 
of NEW YORK 
CREDIT INSURANCE ONLY 


E. M. TREAT, P President 
The American’s Unlimited Policy not ahendikce ides absol tection against abacrmal lose ca 
all outstanding covered accounts, but serves to prevent losses. _ 
If you are a manufacturer or jobber, write for the full particulars of this service. 
415 Locust St., St. Louis, Mo. 91 William St., New — 
OFFICES IN ALL PRINCIPAL CITIES 
R. J. LYDDANE, General Agent 1140 Marquette Bldg., Chicago 























SECURE AMERICAN INDEMNITY ! 





A. S. Nathan & Co. of Chicago Have 


Agents: If you desire connection with a Company rendering REAL 
SERVICE write to one of poe ee — in your territory: 
P. A. COOLING CO., 


Jae see 
OSCAR R. WITTE & CO., General gts, 468-6 Wainwright Bldg. 
it. Louis, Mo. 


BL. J. MILLER, General Agent, “311 Gas & Electric Bids. 
JOPLING & WHITESIDE, General Ag al Agents 305 Hoyt Bldg. 


(For ese a Write Home Office) 
We Specialize in Accident cnd Health, Plate Glass and Automebile Insurance. We Write All Casualty Lines. 


WESTERN INDEMNITY COMPANY, Dallas, Texas 


Capital, $300,000 


Assets, Over $1,500,000 














soup | LHE METROPOLITAN CASUALTY 
ENTERPRISING Home Ofice: 47 Gedas 8t., New York City 
vonpt | PLATE GLASS, BURGLARY, ACCIDENT 
HEALTH INSURANCE 

















MERICAN LIABILITY 






COMPANY 


Disability Insurance 
W. R. Sanders, General Mgr. 
Citizens Nat’l Bank Bldg., CINCINNATI, OHIO 

$100,000.00 Insurance Department Beposit 








* 





HOTEL WISCONSIN 


Big Hotel of Milwaukee 


HEADQUARTERS for INSURANCE MEN 
500 Rooms-400 with Bath 
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THE PROVIDENT 
LIFE & ACCIDENT 
INSURANCE CO. 


CHATTANOOGA, TENN. 


Our popular priced Commercial 
Disability and new 1919 month- 
ly Premium Accident & Health 
policies for Professional and 
Business Men and Women 
insure a permanent Agency 
connection. Make your 
connection worth while 
by representing a 
Company with 
thirty years ex- 
perience. 


Agency Openings in 17 States 


® 











THE 
JIFFY 
PEN 


The word “Jiffy” de- 
notes speed and action. 
The shape and bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-filling without a 
“Wer sac. 





Senu “or descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 


Sioux City, lowa 








AMERICAN 
SURETY 
COMPANY 


NEW YORK. 


100 Broadway 


SURETY BONDS 


BURGLARY 
INSURANCE 














CLAIM SUPERVISION 

busy elaim executive likes to feel that the cases 
he toa field tive will be promptly aad 
efficiently handled further supervision. 

R. L. NASE 

Adjuster for C Ity Comp 

Liability, 1809-10 Mutual Bidg. 
gation Richmond, Va. 





Teatey 
and 


it and 
Health Cisims No. Carolina 

















COMPANY SOON READY 


NORWICH UNION INDEMNITY 


New Corporation Will Seek Admission 
to a Number of States in 
Near Future 


NEW YORK, OCT. 22.—John G. 
Mays for some time past assistant su- 
perintendent of the Liability Depart- 
ment of the Royal Indemnity, and an 
employee of the company for eight 
years, will become secretary of the 
lately organized Norwich Union In- 
demnity of this city and its liability un- 
derwriter. Other officers of the cor- 
poration are: W. G. Falconer, president 
and general manager and J. F. Clark, 
treasurer. Mr. Falconer who has had 
extended experience as a casualty un- 
derwriter both here and abroad, re- 
signed as assistant secretary of the 
Hartford Accident to assume his pres- 
ent important connection. Mr. Clark is 
an expert accountant and was previ- 
ously assistant secretary of the Aetna 
Life at Hartford. 


Waiting for Its License 


Elliott B. Somers, lately with the 
prominent New York general agency 
of J. N. Brewster & Co., will have 
charge of the New York Metropolitan 
liability department for the company. 
All legal formalities having been com- 
plied with, it is anticipated the Nor- 
wich Union Indemnity will begin writ- 
ing business within two or three weeks. 
When it secures its license from the 


| New York department application for 


entry will be made into Massachuseits, 
Rhode Island, Connecticut, New Jer- 
sey, Pennsylvania, Illinois, Michigan, 
Indiana, Minnesota and Wisconsin. 
Additional states will be gone into 


| later. The Norwich Union has a capi- 
; tal of $500,000 and a like amount of 
| surplus. 


It will write personal acci- 
dent, health, burglary, workmen’s com- 
pensation, automobile and other classes 


| of insurance usually assumed by cas- 
ualty offices. 








AMONG SURETY MEN 

















MAY RAISE VIRGINIA RATES 


Companies Insist on Regular System 
of Auditing for City and County 
Treasurers 


RICHMOND, VA., Oct. 21.—Surety 
companies bonding city and county 
treasurers of Virginia are urging the 
adoption of some regular system of 
auditing the books of the treasurers. 
According to their representatives, 
these companies have within the last 
few years been “hit” for no less than 
$150,000 because of defalcations on the 
part of such officers. It is stated that 
within the last week or so it has been 
necessary to pay out $25,000 because of 
a shortage of a former treasurer of 
Prince George county. The companies 
assert that unless the state adopts a 
satisfactory system of auditing the 
books of treasurers they will either in- 
crease the premium charge or else re- 
duce the amount of the surety. It is 
thought likely that the forthcoming 
legislature will be asked to provide a 
remedy for the situation. 


Chicago Surety Meeting 


The Surety Underwriters Association of 
Chicago will hold its annual meeting and 
dinner at the Elks Club on the evening 
of Nov. 5. The nominating committee 
consists of A. C. Arnold, Fidelity & De- 
posit; W. H. Stewart, National Surety, 
and W. L. Wilder, Fidelity & Casualty. 
The committee in charge of the dinner 
consists of W. G. Kress, Fidelity & De- 
posit; P. J. Loranger, Massachusetts 
Bonding, and J. L. Maehle, American 
Surety. 

The nominating committee of the 
surety association has selected the fol- 





lowing as officers: President, Philip B. 
Shillito, Massachusetts Bonding; vice- 
presidents, Thomas W. Thompson, Hart- 
ford Accident; Charles E. Bennett. New 
Amsterdam; Homer H. McKee, tlobe In- 
cemnity, and George W. Childs, Royal; 
secretary, C. S. Riley, Aetna; treasurer, 
J. L. Maehle, American Surety; executive 
committee, Charles H. Burras, National 
Surety; A. C. Arnold, Conkling, Price & 
Webb; F. M. Blount, Massachusetts Bond- 
ing, and Henry M. Marshall, U. S. F. & G. 
Arbitration committee, George A. Gilbert, 
Iimployers Liability; George ". Webb, 
Conkling, Price & Webb, and W. L. Wil- 
der, Fidelity & .Casualty. 


M. F. Doyle to Cincinnati 


M. F. Doyle, formerly surety under- 
writer at the home office of the Hartford 
Accident & Indemnity, has been made 
manager of the fidelity and surety de- 
partment at Cincinnati, having offices 
with Albert W. Sheli & Co., general 
agents, 1433-18 First National Bank 
Building. Mr. Doyle plans to «:perate on 
an extensive scale, appointing agents in 
his territory. He is a brother of O. M. 
Deyie, chief adjuster for the Royal In- 
demnity, Pacific Coast department, San 
Francisco. Another brother, B. A. Doyle, 
formerly special agent on the Pacifie 
Coast for the Frankfort General, is now 
in the service wit the fiving corps, sta- 
tioned at Honolutu. 


Bars “One-Contract” Agents 


TOPEKA, KAN., Oct. 21—Superintend- 
ent Travis has announced that hereafter 
licenses will be issued only to bona fide 
and permanent insurance agents for the 
surety companies. It has been a com- 
mon practice for an agent to approach 
one of the county commissioners when 
a big road or bridge contract was to be 
let and offer the commissioner a split of 
his commission to act as “agent” in land- 
ing the insurance. That one policy would 








be the limit, probably, of the new 
“agent’s” activities, but it landed the 
business. Travis is serving notice on 
the surety companies and agents that 
he will refuse to issue licenses except 


| where the company will guarantee the 


agent is really going into the insurance 
game. 


Lloyds Bond Liberalized 


London Lloyds has gotten out a new 
bank and trust company policy which is 
said to be the most liberal contract of 
the kind ever issued in this country. So 
far there is no indication of any extra 
rate being charged. It covers officers, 
clerks and servants of assured or any 
other persons whatsoever. It does not 
exclude forged or raised checks received 
by mail. 


Lose on Postmaster’s Bond 


RICHMOND, VA., Oct. 21—Uncle Sam 
was protected to the extent of only $500 
on the bond of Charles P. Schellenberg, 
postmaster of Highland Springs, Va., re- 
cently sentenced to a term in federal 
rrison for embezzling funds of the office 
aggregating $3,440.04. The insurance was 
‘earried in the United States Fidelity & 
Guaranty. 


Cleveland Surety Underwriters 


CLEVELAND, O., Oct. 21—At the an- 
nual meeting of the Cleveland Board of 
Surety Underwriters, the following offi- 
cers were elected for the coming year: 
President, H. S. Frank, Aetna; secretary, 
David J. Gwillym, manager surety de- 
partment of the Evarts-Tremaine-F licker 
Co.; treasurer, W. J. Coughlin, the Cough- 
lin-Pritchard Co. 

Thursday at noon, after luncheon at 
the Athletic Club, R. H. Towner, of the 
Towner Rating Bureau, will address the 
board on live phases of the business at 
the present time. 


Automobile Casualty Insurance 
OUR LEADER 


We Also Write 
Fidelity and Surety Bonds; Plate Glass, Burglary 


J. C. O. MORSE, President 


WICHITA, KANSAS 


**CONSERVATIVE BUT AGGRESSIVE’’ 





MACON 


GEORGIA CASUALTY COMPANY 


Surplus and Reserves to 


Policy Holders, $2,030,162.08 — 


Compiled Under Laws of New York, Pennsylvania and Georgia 


GEORGIA 

















We are issuing all forms of 





Life, Health and Accident Policies 


Perfect Personal Protection 


Can we interest you in biggest, greatest, best paid business in the world? 
Tt will he anr alenenre to aiva yor more information. 


CLOVERLEAF LIFE & CASUALTY COMPANY 


FREDERICK H ROWE, Paesiperr 
HOME OFFICE 


JACKSONVILLE, ILLINOIS 
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CAN YOU DO IT? 


GURE— it takes team work—and that is why so many of our representatives 
go across the line” selling health and accident insurance with our policies. 


They can “hit it hard” because they are in a position to give the average 
workingman as much as the “inside man” due to our non-classification of risks. 


Liberal commissions backed up by contracts that SELL and REAL Home 
Office co-operation will do the “‘trick”’. 


All disability claims settled weekly. 
All policies include $100.00 Funeral Benefit. 


Not frills, but unusually liberal features of the policies, give you the “signal” to get the 
business where your competitor can not. 


We can use more representatives in Indiana and Illinois, if they can show the necessary “pep.” 


FEDERAL SAVINGS & 
INSURANCE, COMPANY 


Established 1889 
INDIANAPOLIS INDIANA 


ELE I LENE LIE REIT ED . 


LTTE RIT 



































THE MONEY SAVING SERVICE 








Friend Insurance Agent: 


Placing insurance upon any basis other than that of 
Disinterested Scientific Appraisal is 


A “Perhaps” Game! 


Perhaps you have completely and properly covered the property 
and perhaps you haven't; and, in consequence 


Perhaps You Can Recover 


the amount of the loss, in case of the property's damage or 
destruction, and 


PERHAPS YOU CAN'T, 


with the chances at least 


Two to One That You Can’t. 


Everyone learns in time, frequently by hard knocks 


That Guessing Doesn’t Pay. 








CHICAGO 


BRANCHES: Cincinnati, Cleveland, Detroit, Indianapolis, Milwaukee, 
Pittsburgh, St. Louis, Toronto and Memphis. 
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Selling Lumber and 


Keeping Books Isn’t 
His Job Any More 


ILL LUELLEN needed 
more money than his 
job in a lumber yard 

would pay. He wanted greater 
opportunities. He thought the 
Life Insurance Business offered 
him that opportunity. He was 
convinced the PEORIA LIFE 
offered him the particular:‘op- 

portunity he desired. W.SH. LUELLEN 




















He procured a local agent’s contract. That was only 3 years 
ago. He rose rapidly step by step until today he is STATE 
MANAGER for Kansas. His agency is paying for more than 
TWO MILLION A YEAR. 


_ He would tell you that he is making money, that he and 
his good wife and two fine girls are about as happy as they 
can be and that he loves the Peoria Life. 


What made him successful? He is not a wizard or a genius— 
just a common human being. It was steady, persistent, hard 
work with a system—and a goal ahead—a State Managership 
which he knew the Peoria Life had for him if he made good. 


His success has brought him and his family happiness. 


WE CAN PLACE A LOT MORE LUELLENS. 
































PEORIA LIFE, INSVRANCE, SCE, COMPANY? 


PEORIA. “ILLINOIS 
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“LIFE PRODUCTION JUST 
STARTING’’—EDWARDS 


New President of Life Under- 
writers Is Optimistic in 
Regard to Situation 


CHANCE FOR YOUNG MEN 


Appeal Made for Additional Members 
for National Association—Assist- 
ants Named 


DENVER, COLO., Oct. 21.—-“We 
are now enjoying a great era of life in- 
surance production—the greatest the 
business has ever known, but we are 
just getting started,” was the statement 
made to a correspondent of THE Na- 
TICNAL UNDERWRITER by J. Stanley Ed- 
wards, manager of the Aetna Life in 
Denver and newly elected president of 
the National Association of Life 
Underwriters. “There are great things 
ahead for the men engaged in the busi- 
ness of selling life insurance. 

“I most certainly think that there is 
no better business for a young man to 
enter today than the life insurance 
field. The business is assuming a 
higher plane and it has always been on 
a high plane. The outlook for future 
business is bright and no one can pre- 
dict just how bright it is, and in calling 
attention to life insurance one is doing 
his fellow men a worth-while service. 


Reasons for Prosperity 


“There are three reasons why life 
insurance is enjoying such a prosper- 
ous era at this time. First, because of 
the advertising it received from the 
government during the war period. 
The result of that publicity is far- 
reaching. 

“The second reason is the fact that 
the government placed the value of a 
man’s life at $10,000 in insuring its 
soldier boys. In the olden days about 
a $2,000 policy was considered the right 
thing. Thus a field for writing bigger 
policies has been opened up. 

“Third, is the inheritance tax. A 
man must look to a big extent to life 
insurance to pay the inheritance tax 
on his property after he dies in order 
to protect his family. Not long ago a 
big ranch in California, that I know 
about, had to be sold in order to get 
money to pay the inheritance tax. Had 
that man carried a life insurance policy 
to meet the tax his family could have 
retained the ranch. So it goes down 
the line. 

“There never was a time when life 
insurance was being talked at the din- 
ner table in the American homes as it 
is today. It is easy to see what that 
means. The children—the coming 
generation, are being educated to the 
value of life insurance and so the fu- 
ture possibilities of the business of 
selling life insurance is unlimited.” 


Women Important Factor 


Mr. Edwards also pointed out that 
the fact that women had entered the 
business world on a large scale during 
the war period and are retaining their 
position there to a great extent has 
its effect on life insurance selling. The 
women in business have opened up a 
new field for the life insurance man. 
Since men have been in the habit of 
taking out life insurance for no other 
reason than to protect their women 
folk in days gone by, the women more 
than the men have had a good educa- 
tion in the value of an insured life. 
Thus when they are approached on the 
subject it does not take very much 








EFFECT OF NORTH DAKOTA LAW 














The new North Dakota income tax 
law seems to be fairly illustrative of 
what may be expected when the radi- 
cal element obtains control of govern- 
ment. It is part and parcel of the 
legislation enacted and put into effect 
by the Nonpartisan League, which has 
control in that state—not so radical as 
the extremists of the party hoped and 
intended, but radical enough to affect 
adversely every business interest en- 
tered under their jurisdiction. 

The law affects life insurance com- 
panies in two ways: First, in with- 
holding at the source the tax on indi- 
viduals living in North Dakota; sec- 
ond, in the corporation return for 
taxation to be made as a company. 

Much Trouble for Companies 

The distinction between “earned” 
and “unearned” income, taxing the 
latter twice as much as the former, ap- 
plies to life insurance payments as 





How the lawmakers regarded 
“earned” and “unearned” income as 
bases of taxation is shown by the 
rates listed in Table No. 2. 

No matter how little a man’s income 
is, he must pay. If he earns, by his 
own efforts, $600 a year, the tax will 
be $1.50; but if it is from an annuity 
paid by a life insurance company, the 
tax will be $3 a year, and the company, 
making its monthly payments, must 
deduct 25 cents each month for the 
purpose of paying it. . 

If the man has $600 of earned in- 
come and also an annuity of the same 
amount, the interesting question arises 
whether the surplus of the aggregate, 
running into the second $1,000, is to 
be charged against the “earned” or the 
“unearned” income for purposes of 
taxation. 


Illustration Is Given 


If against the earned income, the tax 





TABLE 


Class of Insurance Payments 
Annuities 


Dividend paid in cash 
Interest on dividend left on deposit....... 
Interest on policy proceeds left on deposit 
Interest on claims from date of death..... 
Death claims paid to beneficiaries........ 
Death claims paid to estate 
SMBCRIIOR TE CONRCRIN” 5.n.ic 0:3 00 00 0.0.0 06-0 
Installments—after the “certain” 


re 


Salaries of insurance agents 
Balaries OF LOAN GSONtS ..cccicccccccheces 
Salaries of medical examiners............ 
Salaries of loan examiners ............... 
i CT POPE PE TEE OE TORT UTE LTT TET 
Commissions to insurance agents 
Commissions to loan agents 


es 


Income of Individuals, Taxable or Not 


Dividend applied in abatement of premiums 


Cash surplus up to amount of premium paid 
Endowment up to amount of premium paid.. 
Cash surplus over amount of premium paid. 
Endowment over amount of premium paid.. 


NO. 1 





Earned Taxable Tax to 
or to the be 
Unearned Individual Withheld 
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well as to those from other interests, 
and the discrimination in the rates of 
taxation is all against the company 
payments, as these, except payments to 
agents, are classed as “unearned” in- 
come, 

The chief trouble, so far as the com- 
panies are concerned, is the provision 
for withholding the tax at the source. 
Payments, as a rule, will be small, but 
as there are no exemptions of amount, 
the minute deductions necessary, if the 
law is to be complied with, will make 
a considerable burden on the account- 
ing departments. 

Interpretation of the Law 

Table No. 1 is what might be called 
a tabular interpretation of the law. 
The interpretation of various sections 
has been made after study of the sec- 
tions and of rulings by the state tax 
commissioner where such rulings are 


available. The second column differ- 
entiates the payments as between 
“earned” and “unearned” income. The 


remaining columns deal wholly with 
the features of taxation, and are readily 
understandable. 

Another line is to be added to this 
table, dealing with death claims pay- 
able te corporations. This is classified 
as unearned income, but both the law 
and the ruling by the tax commissioner 
are sufficiently lacking in clarity as to 
leave a doubt whether, in view of a 
specific exemption of death claim pay- 
ments from taxation, contained in 
Section 5, that classification will stand, 
and if it stands, whether the tax shall 
be withheld by the company making 
the payment. 

Section 5 of the law not only spe- 
cifically exempts payments of death 
claims to beneficiaries from its opera- 
tion, but also exempts payments to as- 
sured under endowment policies and 
payments to assured of cash surrender 
value; but these exemptions are modi- 
fied by a ruling of the tax commissioner 
so as to apply only when the payments 
do not exceed the aggregate of pre- 





(CONTINUED ON PAGE 8) 


would be: One-half of 1 percent on 
$600 (withheld at the source), % of 1 
percent on $400, and % of 1 percent on 
$200, making a total of $5, and ‘sub- 
jecting the company paying the an- 
nuity to the necessity of deducting 25 
cents a month for tax payment. 

If against the annuity, the tax would 
be: One-fourth of 1 percent on $600; 
Y of 1 percent on $400, and 1 percent 
on $200, making the total $5.50, and 
subjecting the company paying the an- 
nuity to the necessity of deducting 25 





TABLE NO, 2 
Tax Rates, Percent 





n On 
Unearned Earned 
Income Income 

1st $1,000 or fraction..... % uy 
2nd $1,000 or fraction..... % 
3rd $1,000 or fraction..... 1% % 
4th $1,000 or fraction..... 2 1 
5th $1,000 or fraction..... 2% 1% 
6th $1,000 or fraction..... 3 1% 
7th $1,000 or fraction..... 3% 1% 
8th $1,000 or fraction..... 4 2 
9th $1,000 or fraction..... 4% 2% 
10th $1,000 or fraction..... 5 2% 
$10,000 to $20,000... 6 es 
$20,000 to $30,000... 8 nak 
OVOD  WOUOU s bas i oe <o< 10 oe 
Lith $2,000: Or fraction ..0.. so 2% 
12th $1,000 or fraction..... 3 
13th $1,000 or fraction..... 3I4 
14th $1,000 or fraction..... 3% 
15th $1,000 or fraction..... stare 3% 
16th $1,000 or fraction..... hate 4 
17th $1,000 or fraction..... we% 4% 
18th $1,000 or fraction..... 4% 
19th $1,000 or fraction..... 4% 
20th $1,000 or fraction..... en 5 
$20,000 to $30,000.......... — 6 
$30,000 to $40,000.......... ae 8 
OVOP $80; 000 5.5 sci00 60s oe cres 10 





cents a month for eight months, and 50 
cents a month for four months; or 
raising the legal question as to the 
right of the company to average the 
deductions at 334% cents apiece for the 
purpose of simplifying the records. 

If the companies have any consider- 
able amount of this kind of financial 
complications to handle, the North 
Dakota law undoubtedly will furnish 
plenty of occupation for the account- 
ants and probably will keep their legal 





miums paid. 





departments busy as well. 


LIFE PRESIDENTS HOLD 
CONVENTION DEC. 4-5 


Reconstruction Problems to Be 
Featured at Meeting in 
New York 


DISCUSS NATION’S NEEDS 


Commissioners and Life Insurance 
Counsel, in Session Same Week, 
Invited to Attend 


NEW YORK, Oct. 21.—Ways and 
means by which the institution of life 
insurance may contribute further to 
meeting the country’s readjustment 
problems will be considered at the 
thirteenth annual convention of the 
Association of Life Insurance Presj- 
dents, which will be held at the Hotel 
Astor, New York, Thursday and Fri- 
day, Dec. 4 and 5. 

The general needs of the country 
and of its urban and rural communi- 
ties will be presented by speakers who 
have been studying the subject from 
various points of view. These speak- 
ers will include governmental execu- 
tives, corporation executives and econ- 
omists of national reputation. in ad- 
dition, life insurance executives will 
furnish collective information showing 
the extent and character of the contri- 
bution of the business of life insurance 
toward meeting the problems of the 


| country thus far and indicating how 


its functions and resources might be 
further employed in aiding national de- 
velopment at a time when many new 
and perplexing questions are confront- 
ing the people. 

Butler Address Opens Convention 


The convention will be opened with 
an address by Dr. Nicholas Murray 
Butler, president of Columbia Univer- 
sity. His subject will be along the line 
of “Mental vs. Material Reconstruc- 
tion.” - 

The National Convention of Insur- 
ance Commissioners will meet in New 
York the same week as the Life Presi- 
dents, the dates of the commissioners’ 
sessions being Dec. 2, 3 and 4. The 
Association of Life Insurance Counsel 
will also meet that week in New 
York, its dates being Dec. 2 and 3. In- 
vitations to attend the Life Presidents’ 
meetings are now being sent to all 
the members of these other organiza- 
tions, as well as to life insurance exect- 
tives generally throughout the United 
States and Canada and to the insut- 
ance journalists. 


Manager Wight’s Statement 


Accompanying these invitations 15 
the following statement by Managet 
George T. Wight of the Association ot 
Life Insurance Presidents: 

Twelve successive annual conventions 
of our association have afforded oppor- 
tunities to develop public interest in life 
insurance by demonstrating its relation 
to national welfare. The convention 0 
1919, to be held Dec. 4 and 5, will endea- 
vor further to identify the interests of 
our country with those of insurance. Its 
theme will be “The Part of Life Insul- 
ance in the Problems of Reconstruction. 
Before-war and during-war problems 
have already been discussed. Post-war 
conditions will now be presented. 

A broadened vision on the part of our 
people, wide-ranged by participation in 
the world conflict, reeognizes that n° 
business interest can be builded on sure 
foundations which does not add Lae 
tionately to the strength of the nation 
structure. Complexities embarrassing = 
process of reconstruction are being me 
by business executives with a wisdom 
and courage which deserve and will A 
ceive appreciation. Suggestions will 


(CONTINUED ON PAGE 16) 
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(. L. AYRES’ IDEAS 
ON AGENCY WORK 


President of Northern Assurance 
of Detroit Gives Views on 
Handling Men 


DETAILS OF PLAN USED 


Is Strong Advocate of Keeping in 
Close Personal Touch With 
Selling Force 


DETROIT, MICH., Oct. 22.—All 
those who are familiar with the affairs 
of the Northern Assurance of Detroit 
of which Clarence L. Ayres is presi- 
dent and superintendent of agencies, 
know that the company has a remark- 
ably loyal agency force. Few young 
companies are able to hold men as con- 
sistently as the Northern has during 
the 12 years of its existence. One of 
the great obstacles in the path of the 
average young company is the diffi- 
culty encountered in getting and hold- 
ing men. There is a big agency turn 
over with most of the newer com- 
panies. Much of this has been avoided 
by the Northern and instead there has 
been created a loyal agency force, 
many members of which have been 
with the company since its inception. 

President Ayres’ Views 


How has this been accomplished? 
Why has the Northern been able to 
tie men to it? It has not happened by 
accident. The company’s record is the 
result of a carefully thought out sys- 
tem which is being carried out by 
President Ayres. Mr. Ayres believes 
in keeping in close touch with the pro- 
ducing force. He does not believe that 
men who are situated some distance 
from the home office can give the com- 
pany the best results when they are 
reporting to a general agent and never 
get very well acquainted with the or- 
ganization at the home office. 


Agents Report Direct 


For this reason the Northern does 
not operate on the general agency 
basis. Every man has a contract di- 
rect with the company. There is no 
reporting to a general agent or man- 
ager. Every man licensed for the 
Northern reports directly to the home 








“YOU DIDN’T ASK FOR IT” 








L. BRENNEMAN of the Cleve- 

L land agency of the Provident 
e Life & Trust, tells of a new 
agent who asked a banker if he could 
write him for a $5,000 policy, and the 
banker said, “Yes.” The policy was 
duly delivered and the new agent was 
as “pleased as Punch” until a short 
time after he heard that his banker 
friend had taken $50,000. Going to see 
him he asked why the banker didn’t 
let him write it and received the illu- 
minating reply, “You didn’t ask for 
it.” 
Sometime ago Mr. Brenneman noted 
in a newspaper the mention of a new 
corporation, and had the satisfaction 
when he called upon the president, 
that same morning, of finding that he 
was the first person to mention cor- 
poration insurance. He was invited to 


call again and did so. In the meantime 
he had studied the case and formed 
his own conclusion as to how much 
the president could carry. What was 
the result? First, $50,000 corporation 
insurance, then $30,000 personal insur- 
ance, then another $50,000 corporation 
insurance. 

There is a sermon in this story. Sup- 
pose you preach it to yourself. We 
will suggest only the heads, and leave 
you to do the preaching in the way 
which will be the most effective with 
your audience, consisting of yourself. 
First—The newspaper or a nose for 
insurance news. 
Second.—The visit, 
work. 


Third.—The vision, or a “quick eye 
for possibilities.’—Provident Notes. 


or quick foot 








up over the long distance telephone. 
The man carrying the rate book likes 
to get direct messages of this kind. 
Mr. Ayres says that no definite rules for 
handling men in this manner can be 
laid down, because each man has his 
peculiarities and must be handled ac- 
cordingly. 

Difference in Men 


For instance, there are some men 
who must be sent a message of some 
sort every day or so. With others it 
would be unwise to telegraph or tele- 
pbone more than once a month. The 
purpose of using these messages is, of 
course, to stimulate production and 
the idea must not be overworked. It 
is just as important, Mr. Ayres says, 
to follow up an agent closely when he 
is not producing, as when he is land- 
ing big business. The agent who is in 
a temporary slump likes to hear from 
the home office and to be assured that 
its assistance is his for the asking. 
Mr. Ayres uses a number of agency 
supervisors who travel the territory 
and bolster up the weak spots. These 
men are sent to the assistance of an 
agent who is below average. To the 
non-prgducers Mr. Ayres is always 
ready to offer the services of these 
men. 
One Big Family 


In other words, under the system 
that he has worked out the agents of 
the Northern cannot possibly feel that 
they constitute one body and the home 
office organization another. There is 
a feeling on the part of the agents 
that the company is really one big 
family. The home office workers, Mr. 





office, has all his correspondence with 
the home office, and is not under the 
authority of anyone but the home office 
officials. This system gets every man 
who is producing business in close 
touch with what is going on at head- 
quarters. It makes the producing 
agent feel a keener and closer interest 
in the company. 

Agents Need Careful Attention 


Mr. Ayres says that the life insur- 
ance producer, like every other sales- 
man, needs constant attention. He 
must be shown in one way or another 
that the home office is watching what 
he is doing, knows when he has had a 
good week or a poor one and is fol- 
lowing his movements closely. The 
Salesman who feels that what he is 
doing is appreciated will always put 
forth a greater effort. Every man out 


on the firing line likes to feel that | 


those at the home office are watching 
his record with interest. 


Details of Plan 


Mr. Ayres is so strong in the belief 
that the producing salesman must be 
closely followed that he makes it a 
Point to personally keep in close touch 
with them. He is a prolific letter 
Writer, uses the telegraph freely and 
4s no hesitancy about calling an agent 


Ayres says, are merely the helpers and 
| assistants of the men in the field, who 
| have been made to feel that they are 
'working with the company and not 
for it. 


Demand Individual Consideration 


The importance of the personal touch 
is'strongly emphasized by Mr. Ayres. He 
says that life insurance salesmen like 
to feel that they are getting some indi- 
vidual consideration. They do not relish 
form letters or statements, or general 
announcements. They like to get some- 
thing from the home office that indi- 
cates that their own case is being con- 
sidered. Individual treatment is what 
the salesmen want. The agent will re- 
spond to a system of cultivation that 
shows him that those who are writing, 
telephoning or visiting him know what 
they are talking about so far as he per- 
sonally is concerned. 


President Really General Agent 


To all practical purposes Mr. Ayres 
is actually the general agent for his 
entire producing force. He _ follows 
closely the activities of each man. When- 
‘ever there are indications that an agent 
is slipping, Mr. Ayres decides the course 
of treatment that will be most effective. 
‘Sometimes a case requires that the man 
be called up on the long distance tele- 
phone for three or four days in succes- 
sion. Perhaps a letter will do the trick, 
or a series of telegrams. Few cases 





sible to say which is the best method. 
The whole object is to make the agent 
see that the home office knows just how 
things stand, is solidly in back of him 
and will do anything at all to help his 
cause along. The agent working under 
these conditions does not have to won- 
der what the home office thinks about 
what he is doing—he knows. 


Alike 


Mr. Ayres says that the handling of 
a selling force requires above all else 
an understanding of human nature. Life 
insurance men, he contends, are no dif- 
ferent from other humankind. They 
simply require the same sort of treat- 
ment that any other body of salesmen 
demand. Life insurance men cannot be 
expected to go out and get the busi- 
ness when they do not hear from the 
company by whom they are employed 
from one week to another, except to 
receive an agency bulletin, carrying with 
it no personal message. The men out 
in the field should be treated just as if 
they were in the office. That is, they 
should be given as much attention as 
would be accorded them if they had their 
desks in the home office. They must be 
shown attention, given consideration and 
made to feel that they are a part of, and 
not an employe of, the company. The 
carrying out of this idea really results 
in the golden rule at work. 


All Salesmen 


Actuarial Society Meeting 
At the meeting of the Actuarial So- 
ciety of America in New York this week 
Dr. Austin H. Rogers and Arthur Hunter 


presented a paper entitled, “The Nu- 
merical Method of Determining the 
Value of Risks for Insurance.” The pur- 


pose of the paper was to describe the 
numerical method, to publish the basic 
ratings of build and family history in 
such form as to be easily available, and 
to explain the use of these standards so 
that those who choose to do so may 


WOMAN WRITER URGES 
LIFE INCOME POLICY 


Mrs. M. K. Alexander Takes Up 
Question of Protection from 
Wife’s Standpoint 


EASIER TO WRITE MEN 


Thinks Woman Has Better Chance of 
Getting Courteous Treatment 
Than Men Agents 





That the life income feature gives 
the woman writer of life insurance 
stronger arguments than any other 
form of protection which she can offer 
is the view taken by Mrs. M. K. Alex- 
ander, manager of the woman’s depart- 
ment of the Alfred Holzman general 
agency, Chicago, who wrote nearly 
$300,000 for the Equitable of New 
York last year and hopes to raise it to 
$500,000 within another year. 

“As a woman, as well as a life in- 
surance agent, I am interested in‘see- 
ing a man’s income perpetuated to his 
wife,” said Mrs. Alexander. “The first 
idea that I project in an interview is 
this: Wouldn’t you like to feel your 
monthly income and pay check would 
be continued to your wife if you were 
not here? The majority of men will 
agree very readily to that proposition, 
and with that as a basis the rest is 
comparatively easy.” 


Sizes Up Financial Situation 


Before presenting her proposition 
further Mrs. Alexander then generally 
tries to size up the prospect’s financial 
situation, to determine what his income 
is, going into a definite analysis of it 
if he will permit. If he is making $10,- 
000 a year she will tell him: 

“You realize that you represent a 
capital of $200,000, invested at 5 per- 
cent, to your wife and children. You 
are carrying $10,000 life insurance. You 
are still young and have not saved 
much. If you were taken away your 
family’s income would drop from $10,- 
000 to $500. Your children are still 
young and have to be educated. How, 
far do you think that would go.” 

By that time the prospect has gen- 
erally reached the stage where he asks 
her to go and talk the matter over 
‘with his wife. The wife would, of 
course, be deprived of a certain amount 
of her current income if the policy is 








employ them in their routine selection, 
thus laying in their respective offices 
the foundation for a scientific method 
of valuing lives for insurance. E. E. 
Cammack presented a paper on “Pre- 
miums for Non-Participating Life In- 
surance.” H. J. B. Rice presented a paper 
on “Principles Involved in Comparing 
Mortality Tables with Applications to 
Certain Modern Tables and to Historical 
Survey of Connecticut Mutual Ultimate 
Mortality.” 


Orders Mexico Rider Withdrawn 


AUSTIN, TEX., Oct. 21—Commissioner 
Briggs has required a life insurance 
rompany operating in Texas to withdraw 
a rider to its policy whereby it attempted 
to limit its liability in the event of per- 
sons losing their lives while in Mexico. 
The company in question classed such 
trips or residence as a hazardous occu- 
pation, while the commissioner rules that 
it is not an occupation at all. A dan- 
gerous environment is not a dangerous 
occupation, he holds. The company has 
stopped attaching the rider and has given 
notice of its cancellation to persons 
whose policies had been so served. 

Commissioner Briggs has also made a 
similar ruling barring a rider limiting 
liability on persons who might meet 
death while riding in an airplane. The 
commissioner holds that a person taking 
a pleasure ride in an airplane is not en- 





‘are exactly alike so that it is impos- 


gaged in a hazardous occupation. 


taken and he wants to discuss it with 
her and see if she feels that it would 
be possible to swing it. 


Wives Usually Agree 


| Mrs. Alexander has found that a ma- 
jority of the wives will agree to the 
desirability of the protection for the 
future, with comparatively little argu- 
ment. Most of them have had little 
occasion to handle any great amount 
of money, and at first thought $10,000 
seems like a large amount to them, 
but when the matter is put on an in- 
come basis they realize how little it 
really is. 

Occasionally a woman will say that 
she “doesn’t want to profit by her hus- 
band’s death” and that she would 
rather enjoy the money with him while 
he is alive, but usually they can be 
made to see the fallacy of it. Mrs. 
Alexander’s answer to such an argu- 
ment is something along this line: 

“Suppose your husband were going 
away on a long journey, to be gone 
possibly three, five or even ten years. 
What would be the minimum amount 
on which you could live?” 


Figures on Cost of Living 


The wife probably never has con- 
(CONTINUED ON PAGE 4) 
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PRODUCTION ANALYZED 


PHOENIX LIFE GIVES FIGURES 





Full-Time Agents Produced 83.4 Per 
Cent of Business, Part-Timers 
Only 10 Percent 





The Phoenix Mutual Life has pre- 
pared an analysis of its production for 
the first half of the year 1919 which 
brings out many interesting features. 
The issued business for the first six 
months was $30,322,706 as against 
$17,095,997 in the same period of 1918, 
a gain of over $13,000,000. An analysis 
of the source of this business accord- 
ing to the various kinds of contracts 
indicates that 83.4 percent of the pro- 
duction comes from the efforts of 
those giving their full time to the 
business of life insurance; that about 
10 percent is producted by part-time 
agents, and considerably less than 10 
percent by those operating under 
surplus-line contracts. 

It is interesting to note that in 1917 
approximately 85 percent of the busi- 
ness was produced by those giving 
their full time to the business, 10 per- 
cent by part-time representatives, and 
5 percent by those operating under 
surplus-line contracts. In 1918 the 
corresponding percentages were 80, 12 
and 8. The part-time production 
comes from a comparatively small 
group of men located chiefly in rural 
communities. 


Full Time Producers 


An analysis of the production of 
full-time representatives of the com- 
pany shows that throughout the full 
period from Jan. 1 to July 1, there 
were in force 224 full-time contracts 
and this group produced over $13,500,- 
000 in insurance and over $480,000 in 
premiums, or an average of $60,710 of 
insurance and $2,148.58 of premiums. 
In determining the average production 
of full-time representatives there 
should be added to this group 23 
managers and supervisors who may be 
rightfully called personal producers. 
Adding these two groups together, 
there are 247 individuals who produced 
in six months about $16,500,000 of in- 
surance and more than $580,000 of pre- 
miums. The average for each was 
$66,786 of insurance and $2,363.85 of 
premiums. 

To determine the average volume of 
real producers it was found that there 
were 183 Phoenix Mutual representa- 
tives who had reported $1,500 or more 
in new premiums during the first half 
of the year, the leader reporting over 
$10,000. This group secured a total of 
$591,598.93 in premiums representing 
74 percent of the company’s total pre- 
miums for the period. The average 
amount of premiums to the credit of 
each individual was $3,232.78. 

To determine the progress of the 
new men it was found that there were 
thirty-three full-time agents contract- 
ing in 1918 who had reported $1,000 or 
more in new premiums during the first 
half of 1919. The leader had reported 
over $4,000. This group had to their 
credit a total of $74,795.86 in the period, 
or an average of $2,266.54 per indi- 
vidual. 

Part Time Results 


There have been 123 part-time con- 
tracts in force through the entire 
period, but no business was produced 
under 25 and the 98 remaining paid 
for an average amount of $18,775 of 
insurance and $668.08 in premiums. 

Sixty-five new contracts have been 
entered into since Jan. 1, and twenty- 
six contracts have been canceled prior 
to July 1. In all 214 part-time con- 
tracts have been in force at some time 
during the half year, with an average 
of $10,438 of insurance and $379.23 in 
premiums paid for. Excluding the 
twenty-five producing no _ business 


there are 189 contracts with an aver- 
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T the recent Pittsburgh conven- 
A tion of the National Association 

of Life Underwriters one of the 
subjects discussed was selling life in- 
surance to farmers. The discussion 
ran largely to methods of approach and 
presentation, rather neglecting the con- 
sideration of the premium-paying 
power of the farmer. At the threshold 
of a canvass among classes likely to 
present profitable prospects is the de- 
termination of ability among those of 
the class to pay premiums sufficient to 
provide commissions commensurate to 
the effort required by the soliciting 
agent. 

Men like President Stahl of the 
Farmers’ National Life have given co- 
gent reasons why the farmer is now 
specially valuable as a prospect and 
have instanced surprisingly large poli- 
cies issued on the lives of men owning 
and operating farms. The city dweller 
has occasionally ascribed much of the 
profit on the excessive prices he is 
compelled to pay for food at present to 
the farmer as the ultimate food pro- 
ducer. Usually the farmer is quick to 
deny that he is gaining high profits. 
He is apt to point to many others who 
handle food products between the farm 
and the consumer as recipients of a 
high profit over cost at the farm and 
cost at the retailer’s. 


Land Values in Illinois 


A compilation as of April 1, 1919, in 
22 counties in Illinois, outside of Cook 
County, shows the average true value 
of land per acre to be $175.33, the as- 
sessed value of the same land per 
acre to be $69.32, the ratio of full 
assessed value to estimated true value 
per acre as 39.49 per cent. It also 
shows that the personal property per 
acre on the farms averaged $14.52. 
These estimates are based on the 
number of acres sold as revealed in 
the actual transfers of title made in 
each county. It thus appears that 
5,834 transfers were made from April 
1, 1918, to April, 1919, in these 22 
counties, the total acreage conveyed 
being 546,876. The assessed valuation 
for taxation in Illinois is supposed to 
be based on one-third of the actual 
value of the property taxed; that is, 
the basis for taxation is supposed to 
be one-third of the assessed value. 
The figures show how far the assessed 
value on land in 22 counties in Illinois 
was below the actual value. The state 
tax is .9 of 1 percent of the value fixed 
for taxation. To this of course must 
be added the township and county 
taxes. 

Taxes Easy to Compute 


To one familiar with the percentage 
levy in local communities it is an easy 
computation from the table to deter- 
mine how much taxes the owner of a 
given tract pays. The assessed value 
of the personal property per acre on 
the farm includes horses, cattle, farm 
machinery, household goods and all 
other chattels. An owner of an 80- 
acre tract in McHenry county, one of 
the most prosperous sections of the 
state, should have a value in his land 
of about $14,000 and own about $1,600 
in personal property on the farm. His 
holding, therefore, should be worth 
about $15,600. One familiar with the 
average production of plowed land in 
this county may readily approximate 
the crop yield, after allowing, say 10 


THE FARMER AS A PROSPECT 
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acres for home site and woodland. So 
it ought not to be difficult to approxi- 
mate the gross value of the crop. 
Assuming the farm to be mortgaged, 
the maximum amount of the mortgage 
would not exceed 60 percent of the 
full value. 


Hence, a man owning 80 acres in that 
county mortgaged to the limit should 
have an equity of about $5,600 in his 
land. This county is selected for illus- 
tration because the value of the land is 
at the average for the 22 counties. The 
last available report on farm crops of 
the United States department of agricul- 
ture is for the crops of the year 1917. 
In that year Illinois was first of all the 
states in crop values. The value exceeded 
$842,000,000, over $53,000,000 more than 
the value of the crop in Texas, which 
ranked second. 

But in 1917 the average value of all 
plowed lands in Illinois, good and bad, 
is shown by the same report to have 
been $120 per acre. In the compilation 
referred to it is shown that the average 
value of lands in the 22 counties covered 
by it is $175.53 per acre; so that from 
1917 to 1919 plowed land in Illinois has 
probably increased in value more than 
one-third, after allowing for the value 
of buildings on the farms. 


Value of Farm Animals 


Another vital inquiry is as to the cost 
of farm animals now as compared with 
four or five years ago. The latest offi- 
cial reports available are for the year 
1918. The price of horses in 1918 aver- 
aged $104.28, whilst that of mules aver- 
aged $128.74. The prices in 1914 were: 
Horses, $109.32; mules, $123.85. In 1918 
there were 1,467,000 horses and 150,000 
mules in Illinois, 

But the price of milch cows averaged 
in 1918 $70.59, as against $53.94 in 1914. 
In 1918 there were 1,057,000 milch cows 
in Illinois. The prices of other cattle in 
1918 averaged $40.88, as against $31.13 
in 1914. In 1918 there were 1,314,000 cat- 
tle, other than milch cows, in Illinois. 

The price of sheep in 1918 averaged 
$11.82, as against $4.02 in 1914, whilst 
the ‘price of swine in 1918 averaged 
$19.51, as against $10.40 in 1914. So it 
appears that work animals cost less in 
1918 than in 1914, whilst animals yield- 
ing direct sales profit enhanced from 
one-third to over 2% times in value. 


Farm Acreage Values 


A striking fact shown as to farm acre- 
age values is that 584 sales made 
through probate and other court pro- 
ceedings, comprising 84,967 acres, show 
a price obtained of $150.80 per acre, as 
against the average price shown by 
other sales of $175.53. Thus, where a 
farmer died in 1918, owning 80 acres, 
with debts calling for the sale of the 
land to provide assets for their pay- 
‘ment, his estate lost the difference be- 
tween about $14,000 and $12,000, or $2,000 
—nearly 15 per cent of the value of the 
holding. It must be remembered that the 
title to real estate on the death of the 
owner goes direct to the heir under the 
law without transmission through the 
probate court. Real estate does not go 
to the administrator of the estate. It, 
however, is an ultimate asset for the 
payment of debts of the decedent owner. 
Sales of land by courts with probate 
jurisdiction, therefore, usually mean the 
existence of debts beyond the aggregate 
power of payment in the estate’s per- 
sonal property. Life insurance was, 
therefore, probably lacking where lands 
were sold in probate proceedings to an 
amount sufficient for the decedent’s 
needs. Hence, to the lack of life insur- 
ance was probably due the loss of some 
15 percent of the value of the land on 
some 80,000 acres in 22 counties in Illi- 
nois in 1918. The average value of this 
land being $175 an acre, it would aggre- 
gate $14,000,000 and the loss some 
$2,100,000. 











age production of $11,819 of insurance 
and $429.39 in premiums. It is un- 
necessary to point out that a large 
number of contracts have been 
handled to secure a comparatively 
small volume of business. 
Surplus Line 
Insurance paid for by those operat- 
ing under surplus-line contracts was 





$1,424,848 with new premiums reported 
of $67,376.10. For all surplus-line con- 
tracts in force the average production 
was $13,316 of insurance and $629.68 in 
premiums. However, if.we exclude the 
fifty contracts producing no business 
we have left a group of fifty-seven 
with an average of $24,997 of insur- 
ance and $1,182.04 of premiums. 





‘Oliverson Thurman, 








INVESTMENTS DISTURB 





LIFE OFFICIALS ARE WORRIED 





Bonds of Public Utility Corporations 
Not as Attractive Now as in 
the Past 





NEW YORK, Oct. 22.—Officials of 
life insurance companies are consider- 
ably disturbed over the investment 
situation these days, particularly with 
regard to bonds of public utility cor- 
porations. Many companies have re- 
garded these bonds in the past as par- 
ticularly desirable. Well managed 
corporations, such as street car com- 
panies, telephone, gas, electric light 
and water companies, have paid good 
dividends, and their paper was sought 
for. With the higher operating cost, 
and the opposition of the public to 
any increase in price, these invest- 
ments are sagging. In fact, in some 
municipalities, receiverships have been 
appointed. 


Solicitude Is Found 


Insurance companies do not hesi- 
tate to express solicitude as to the fu- 
ture. While here and there public util- 
ity companies have been allowed to 
increase their rates, the public, in the 
big majority of instances, is opposed to 
such action. Hence the operating cost 
is simply eating the entire income and, 
in fact, leaving a deficit. The insur- 
ance companies, in going over their 
securities, find that it will mean a sac- 
rifice to sell their public utility bonds. 
Most investment houses are advising 
their clients not to purchase public 
utilities at this time. There is evidently 
a prejudice against the public utility 
companies, which has been transferred 
from the railroads. 


WOMAN WRITER URGES 
LIFE INCOME POLICY 


(CONTINUED FROM PAGE 3) 
sidered that but begins to figure on 
rent, clothing, provisions and other ex- 
penses and will decide that she could 
not get along on less than say $200 a 
month, 

“Then,” continues the questioner, 
“you would expect him to deposit 
enough money in the bank to allow you 
$200 each month—and you would ex- 
pect him to come back some day. What 
if he should go on that long journey 
from which there is no return?” 

That is usually enough to convince 
any wife who has been reluctant up to 
that point. 


Women Sell to Men 


Mrs. Alexander sells very little insur- 
ance to women. She considers that it is 
easier for women to sell to men, and, on 
the other hand, men can sell women 
more easily than women can. One man, 
in the same organization with which 
she is connected, has made a specialty 
of selling women physicians and has 
succeeded with a number of them where 
women agents have failed. 

She considers that a woman has the 
advantage in selling to men, in that the 
average man will always give a woman 
a courteous hearing and if she gets that 
the woman agent probably will have 
him interested before he knows it. 

Mrs. Alexander does not confine herself 
by any means to the income policy, but 
tries to suit the policy to the prospect's 
needs. She has started in with many 
young men at the age of 22 or 23, sell- 
ing them small policies at first and in- 
creasing their insurance as their pro- 
duction increases. Many of them now 
would not think of taking any action in 
connection with life insurance except om 
her advice. 





North Dakota Agents Meet 

FARGO, N. D., Oct. 21—The agents in 
North Dakota of the Mutual Benefit Life 
met in Fargo today at the call of Gordon 
E. Hanson, state agent of the company. 
superintendent ° 
agencies, and William H. Tennyson, 45- 
sistant superintendent, were present. 
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OKLAHOMA 


Getin onthe 
Ground Floor 


Today we are commencing the 
organization of the state of Okla- 
homa. 


Today you can get a contract © 
direct with the company in practi- 
cally any part of the state. 

Do not let it be said of you: 


“Of all sad words of tongue or pen 
The saddest are these: ‘It might have been’” 


(ink uP(wima Tue (LINCOLN) 














THE LINCOLN LIFE ISSUES POLICIES 
MORE QUICKLY AND REJECTS 
FEWER APPLICATIONS 


R. E. L. HPT T, State Manager 


THE LINCOLN NATIONAL LIFE INSURANCE COMPANY 


Oklahoma City, Oklahoma 





OVER A HUNDRED MILLION OF INSURANCE IN FORCE 
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Life Insurance for Taxes 


Lire men have been interested in the 
item emanating from Trenton, N. J., 
to the effect that New Jersey has re- 
ceived under the state inheritance tax 
laws $248,000 on account of the tax 
paid by the estate of CHartres G. 
Roestinc. Mr. Roestinc was an exten- 
sive wire manufacturer and a man of 
great wealth. It is instances of this 
kind that show the value of life insur- 
ance being provided for to enable an 
estate to meet the inheritance tax 
without requiring a sacrifice to be 
made of real estate, securities or other 
property having to be forced on the 
market to meet the inheritance tax. 


Possible Recurrence of Influenza 


The Fidelity Mutual Life’ in 
discussing the possible recurrence of 
the influenza epidemic brings out some 
excellent points in its relationship to 
the selling side of life insurance. The 
company says that no one can tell 
whether this epidemic will be found 
this year or not, although the best 
opinion of the medical profession an- 


ticipates a recurrence in a much 
milder form than last winter. The 
Fidelity Mutual observes that the 


great death ratio of the epidemic left a 
profound impression on mankind in 
the country and this undoubtedly 
played a big part in the enormous life 
insurance production of the current 
year. 

It was just a year ago that the life 
insurance companies were beginning 
to feel the effects of the ravages of 
this disease. Most men saw that it 
was advisable to get their own houses 
in order. Hence they took an inventory 
of their insurance and decided they 
needed more protection. The Fi- 
delity Mutual says, however, that there 
are a number who wait until the last 
minute before doing anything. The 
company states that it does not advise 
agents to add to any mental panic re- 
garding the recurrence of influenza, 
and yet the laggards need to be 
aroused from their mental lethargy to 
appreciate the possible danger before 
them. Undoubtedly life insurance 
men will need to adopt a conservation 
program because there was an enor- 
mous amount of life insurance written 
in the shadow of the great emergency 
and with the emergency gone people in 
cooling off are likely to feel that there 
is not so great need for the extra pro- 
tection. Therefore it is not only new 
business that should be looked after 
but agents should be very diligent in- 
deed in holding the business on their 
books. 


Life insurance comes in here to pro- 
vide the money for this special pur- 
pose. 

The Eguitatte of New York puts it 
in this terse way: 


Your Inheritance Taxes May Cripple 
Your Estate 


The executor who settles your estate 
must have cash to pay your inheritance 
taxes promptly. 

To secure sufficient ready money— 

1. Your securities, real estate or other 
property may have to be sold regardless 
of market conditions, perhaps, at a seri- 


ous sacrifice. 
2. Or, you must keep a large sum of 


money uninvested and idle—for as long 
as you live. 

Or, you can carry life insurance to 
cover your taxes. 


. 


In commenting on the situation the 
Fidelity Mutual says: 

“What is needed is strong and 
virile salesmanship along established 
lines, not an appeal to temporary fear. 
The universally accepted reasons why 
life insurance is a necessity every day 
in the year will promote more per- 
manent business than a sudden flurry 
of sales talk based upon the chance of 
another influenza epidemic. A _ pros- 
pect for life insurance is a prospect, 
epidemic or no epidemic. Practically 
every living man was ‘sold’ a year ago 
on the value of life insurance under 
such extraordinary conditions. There 
are many of them who need to be 
‘sold’ on the value of life insurance 
under all conditions and upon the ne- 
cessity for sufficient life insurance to 
meet present economic standards. 

“You are selling not only the pro- 
tection against a single contingency, 
but the constant, never-failing safe- 
guard against the ultimate certainty. 
Behind you stands an institution as 
ready and willing to meet a special 
emergency as it is accustomed to ful- 
fill its ordinary mission of service.” 


“WHEN you meet a fellow who belittles 
what he is doing, shun him. Would you 
hire a lawyer who despises his profession 
and expect hi mto win your case? Would 
you hire a doctor to operate on you or 
some member of your family whom you 
knew to dislike his calling? Radiate an 


atmosphere of cheerfulness and be known’ 


as the fellow who is chuck full of the 
“Joy of the job” and the biggest rewards 
in life will be yours beyond the shadow of 
a doubt.” 


“Building your business on the sub- 
stantial foundation of honesty and fair 
dealing, then your reputation in the 
community will increase as time goes 


on. 


} tional life. 




















Stuart B. Edmondson, for the past 
three years city manager for the Illi- 
nois Life in Chicago, has resigned to 
become pastor of the Lake Forest, IIl., 
Methodist church. He will relinquish 
the active management of the home 
office agency of the company as soon 
as his successor can be arranged for. 
Mr. Edmondson was in the ministry 
18 years before entering the life in- 
surance business. [Tor five years after 
his graduation from a theological semi- 
nary he was pastor of the Broadway 
Methodist Church in Chicago. He left 
to become superintendent of agencies 
of the Mutual Life of New York at 
Springfield and after filling that posi- 
tion for one year went with the IIli- 
nois Life. Mr. Edmondson has been 
active and successful in his connection 
with the Illinois Life. He has built up 
the business of the company in Chi- 
cago and put the home office agency in 
good running order. At the annual 
conventions of the company Mr. Ed- 
mondson has been a conspicuous fig- 
ure. He is an eloquent and forceful 
speaker and at the last annual gather- 
ing brought the convention to its feet 
with his plea for a higher vision for 
life insurance men. ; 
Mr. Edmondson’s change was given 
considerable prominence in the Chi- 
cago daily newspapers, being featured 
on the front page. Emphasis was laid 
on the fact that Mr. Edmonson was 
resigning a remunerative position to 
accept the modest salary of a pastor. 


A. C. Noble, vice-president of the 
Merchants Fire of New York, is home 
from a trip to San Francisco, whither 
he went to open a Pacific Coast branch 
for his company. George L. McIntire, 
an experienced underwriter, is in charge 
of the office, which has jurisdiction 
over the West Coast territory and the 
Hawaiian Islands. Returning to New 
York, Mr. Noble came by way of 
Texas, which state the Merchants re- 
cently entered. 


Miss Marion Cox, daughter of Vice- 
President Robert Lynn Cox, of the 
Metropolitan Life, and Mrs. Cox, was 
married in the First Congregational 
Church of Montclair, N. J., last week, 
to Harold C. Stoker of Syracuse, N. Y. 
Following the ceremony, a reception: 
was held at the home of the bride's 
parents. 


H. J. Merkle of Butte, Mont., who 
was recently made manager of the 
Prudential’s ordinary agency at Den- 
ver, has taken his new seat. He be- 
gan with the Prudential April 1, 1912. 
He and his brother continued in 
charge there and conducted the ordi- 
nary office at Butte very satisfactorily. 
Mr. Merkle is regarded as a very live 
man. His brother will be in sole charge 
of the agency at Butte. 


Franklin W. Ganse of Boston, Mass., 
who was chosen secretary of the Na- 
tional Life Underwriters’ Association 
at the last convention, is home office 
general agent of the Columbian Na- 
Mr. Ganse has had an ex- 
tensive life insurance experience and 
today is recognized as one of the live 
wires in the country. He was for- 
merly vice-president and head of the 
agency department of the Columbian 
National’ Life. He preferred, how- 
ever, to get into the active production 
end of the business and took the Bos- 
ton general agency. Mr. Ganse is a 
former Chicago man, having organ- 
ized the Illinois general agency of the 
Columbian National Life and remain- 
ing at its head until he went to the 
home office as an official. Mr. Ganse 
was one of the organizers of the com- 
pany. He was an attorney in Chi- 
cago and he became interested in the 
Columbian National through _ its 














founder, William Butler Woodridge. 


= 








PERSONAL GLIMPSES OF LIFE UNDERWRITERS 




















FRANKLIN W. GANSE 
Secretary National Association 


Mr. Ganse, therefore, has been con- 
nected with the company from its in- 
ception. 


Samuel Heifetz, of Chicago, manager 
of the Insurance Exchange branch of 
the Mutual Life of New York, is going 
at a fast clip this month. He has al- 
ready produced $650,000 of personal 
business and has a number of big 
cases lined up. He is confident that 
he will close the month with $1,000,000 
of personal paid for business. Mr. 
Heifetz has been one of the big per- 
sonal producers for the Mutual Life 
for a number of years. He is always 
at the top or near it. 


Vice-President Nollen of the Equit- 
able Life of Iowa, who was actively 
engaged as a member of the citizens 
committee, formed in an effort to help 
solve the street car problem for the 
city of Des Moines, has now been ap- 
pointed as one of the five members of 
the water works board—a_ board 
formed to have charge of the admin- 
istration of the Des Moines water 
works system, which was _ recently 
purchased by the city and which is to 
be under municipal ownership here- 
after. 


Louis B. Behan, son of Superintend- 
ent of Agencies Joseph Behan of the 
Massachusetts Mutual Life, has joined 
the agency of the company in St. Louis 
under Manager Warren C. Flynn. Mr. 
Behan was in the United States army 
and served over a year across the 
water. 


Junod Speaks at Kansas City 

KANSAS CITY, MO., Oct. 21—Charles 
F. Junod, vice-president of the Atlantic 
National Bank of New York and for- 
merly a well-known life insurance man, 
addressed the city sales force of Pear- 
son & Larson, general agents of the 
Northwestern Mutual at Kansas City, at 
a meeting which was hastily arranged 
when it was learned that Mr. Junod 
was in St. Louis attending the session of 
the American Bankers’ Association. Mr. 
Junod was formerly assdciated with the 
Northwestern agency in Chicago and 
later was a member of the firm of Mann 
& Junod, Omaha, having the Nebraska 
territory for that company. Pearson & 
Larson brought him to Kansas City from 
St. Louis for a day. : 

Mr. Junod gave an illuminating review 
of business conditions and then he an- 
swered numerous questions, giving speci- 
fic sales suggestions to meet situations 
outlined by the salesmen. 


Jacob A. King, the Harlem, N. ¥ 


branch manager of the Union Central 
Life, who has given several months : 
his time to the Government Loan A 
ciation of the Second Federal Reser 
District, is back at his office in New York 
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1894—1919 


STATE LIFE 


INSURANCE COMPANY 





INDIANAPOLIS 


ALMOST 


NINETEEN MILLION DOLLARS IN SECURITIES 


($18,458,500.00) 


Deposited with the Auditor of State for the Sole Protection of Policyholders 
More than $1,750,000.00 Above the Amount Required by Law 
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PROGRESSIVE CONSERVATIVE ‘‘FLU”?’ PROOF 


The Growth of Oak—The Solidity of Granite 





On Agency Matters Address, CHARLES F. COFFIN, Vice-President 
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Chicago National Life Insurance Co. 
10 South La Salle Street 
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JAS. H. JAMISON, Pres. 
FAVORABLE POLICIES 
SERVICES TO AGENTS 

A progressive Company with progressive 
methods. We offer an opportunity to a reliable 
man who can secure 100 applications during 
twelve months. 





NOW ORGANIZING 





AN ILLINOIS COMPANY OWNED BY ILLINOIS CAPITAL— 
MANAGED BY LIFE INSURANCE MEN 




































LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension Bonds 


(Copyrighted, 
Under Our Service Pension Centract 


—— LA FAYETTE a INSURANCE CO. 













~ PAN “AMERICAN LIFE INSURANCE 
— COMPANY “EW, ORLEANS a 


Insurance in Force (over) $40,006,000.00 
Total Resources (over) 5,250,000.00 


The recent merger of the Meridian Life with the Pan-American Life has opened up pat rich and important territories in the South 





d North tral section, which will be assigned Manag ble of handling and inspiring an rganization of 
gute mk rare perenne ny to ambitious erdhpe establish tratactves in in an néapendens and pean rocm profitable cateae 
Address :—E. G. SIMMONS, Vice-Pres. and Gen. Manager Whitney Central Bank Building, New Orleans, Louisiana 
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AMERICAN 
CENTRAL 
|| LIFE 


Insurance Co. 











INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 


PRESIDENT 
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Agents in Chicago 
are making money. 


HE FRANKLIN LIFE 
NSURANCE COMPANY 


of Springfield, Illinois 


can find places for a few good men. 


ADDRESS 


WOLFLE, STEFFELIN & COMPANY 


823 The Rookery, Chicago 














HIGH COST OF DYING 


ARGUMENT USED BY PICKELL 





General Agent of Massachusetts Mu- 
tual at Detroit Gives Selling Talk 
That Makes Appeal 





DETROIT, Mich., Oct. 22.—Charles 
W. Pickell, manager of the Massa- 
chusetts Mutual Life at Detroit, says 
that the big thing to emphasize in 
selling life insurance today is not the 
high cost of living, but rather the 
high cost of dying. Mr. Pickell says 
that the life insurance man who pre- 
sents the high cost of living as the 
big reason for taking out life insur- 
ance at this time is making a mis- 
take. If the life salesman stresses too 
strongly the present high cost of com- 
modities, his talk only serves to 
tighten the purse strings of the aver- 
age prospect encountered. <As_ the 
agent develops argument after argu- 
ment to show that in spite of high 
salaries it is a very difficult matter to 
“get by” these. days, the interview has 
the effect of deadening the prospect’s 
interest in anything that involves the 
expenditure of some additional money 
and in using the high cost of living 
argument, the life salesman defeats his 
own purpose. 

Argument Used 


Mr. Pickell believes that instead the 
present record prices as they effect the 
high cost of dying should be pre- 
sented. For instance, Mr. Pickell said 
the other day he came in contact with 
a prospect who said he had decided to 
take out about $2,000 of life insurance. 
Mr. Pickell tried to raise the amount 
to $5,000, but the prospect remained 
unconvinced. Without announcing what 
he was about to do, Mr. Pickell picked 
up a pencil and started to write on a 
large sheet of paper, lying in front of 
the prospect. He put down, these fig- 
ures: Doctor, $150; nurse, $40; six 
weeks, $240; drugs, $20; undertaker, 
$300; lot in cemetery, $500; tombstone, 
$400; probate court, $100; total, $1,710. 
Mr. Pickell then subtracted the total 
of $1,710 from $2,000, drew a line and 
beside the remainder $290, added the 
words, “This is what would be left for 
your wife out of a $2,000 policy.” 
“Perhaps,” he added, “the figures would 
vary more or less one way or the other, 
but the result would be about the same. 
Now, you see what I am getting at 
when I talk about the high cost of 
dying.” 

Must Not Touch Principal 


Mr. Pickell says that in selling life 
insurance these days when everyone is 
weighed down with the high cost of 
living, it is more important than ever 
to drive home the fact that the bene- 
ficiary will have to live upon the inter- 
est income of the life insurance left. 
In other words, nothing is accom- 
plished by the man who leaves merely 
a few thousand dollars to his wife. 
This will be gone in a year or so and 
then what? Enough life insurance must 
be left so that the widow may live 
comfortably upon the interest earnings 
and the principal sum must not be 
eaten into. 


Small Policy Mere Funeral Benefit 


A $1,000 or $2,000 life insurance pol- 
icy is nothing more than a funeral 
benefit these days. A serious illness 
followed by death will wipe out a pol- 
icy of this size. If it is difficult for 
the salary earner to make both ends 
meet while he is alive and on the job, 
what does he expect his wife to do 
after he has gone and left her after all 
expenses have been paid, $500 or 
$1,000? A reasonable and fair-minded 


man cannot say that he is more inter- 
ested in the high cost of living than 
the high cost of dying. The latter will 
have to be borne by his wife, and if he 














pretends to want to provide amply for 
her, he must buy enough life insur- 





ance to provide adequate funds after 
he has passed on. There are many 
angles of this idea that can be devei- 
oped, but Mr. Pickell believes that in 
one way or another it is important for 
the life agent to make prospects see 
the important part that the high cost 
of dying should have in a life insur. 
ance sales talk at this time. 


“LIFE PRODUCTION JUST 
STARTING”’—EDWARDS 


(CONTINUED FROM PAGE 2) 


talk to convince them that having their 
lives insured is a good thing to do. 

Mr. Edwards is a very busy man 
these days taking care of his own busi- 
ness and laying his plans for the year’s 
work of the National association. It js 
his plan to double the membership of 
the organization so that when the next 
annual convention rolls around there 
will be 20,000 members instead of 
10,000 as is the case at present. To 
bring about this situation he is work- 
ing out a membership campaign drive, 
which he expects to have ready to 
launch before long. In an appeal for 
an increase in the membership of the 
association he said: 


Valuable to Any Agent 


Membership in the National association 
is of immeasurable value to any life 
insurance agent in standardizing and 
maintaining for him all that is best in 
life insurance practice. It furnishes to 
him the most seasoned salesmanship ma- 
terial from the most successful agents 
in America that it is possible to assem- 
ble, as witnessed by the program of the 
great Pittsburgh convention just closed. 
The extent and quality of this service 
to life insurance and to life insurance 
men has been of steady growth and of 
increasing usefulness. Yet it reaches 
directly but about 10,000 of the possible 
125,000 life agents of the country. 

The growth of the National Associa- 
tion must keep step with the recent won- 
derful expansion of the life insurance 
business if it is to continue to be of best 
service to life insurance and to its rep- 
resentatives. To do this it must serve 
more people, both the agents not now 
in its ranks as well as this newly created 
army of policyholders. 


Much Remains to Be Done 


The life men of America can best ad- 
vance their own and their policyholders’ 
interests by becoming members of the 
only national body that seeks to serve 
them; by adding their individual thought 
and effort to a nation-wide organization, 
which should be at once the mouthpiece 
and the service station of the life insur- 
ance agents of this country. 

Great as has been this association 
service, much remains to be done in edu- 
cation, in legislation, in improved sales- 
manship, in social service and in citizen- 
ship. I am appealing to every agent to 
support or to join the underwriters not 
for what he may get out of it, but for 
what he may put into it. If your sup- 
port entails a sacrifice of time or money 
or convenience in just such proportion 
will be of value to you and to your fel- 
‘low men, 


Three Assistants Appointed 


Mr. Edwards expects to go to Chi- 
cago next month to address a meeting 
of the Life Agency Officers Associa- 
tion. While away he also expects to 
stop at St. Paul and Minneapolis to 
visit the associations in those cities. 

Mr. Edwards does not expect to 
travel as many miles as has the prest- 
dents of the associations before him 
as a new order has been established 
this year. At the last convention the 
president was given the power to ap- 
point seven men to be known as as- 
sistants to the president. .The country 
has been divided up into seven dis- 
tricts and an assistant will be ap- 
pointed in each district to travel m 
that territory on business for the asso- 
ciation. ; 

So far Mr. Edwards has appointed 
three assistants and they have ac- 
cepted$ They are Charles T. Brock- 
way, Utica, N. Y., Metropolitan dis- 
trict; John L. Shuff, Cincinnati, O., 
Middle Eastern district, and a 
Barett, Worcester, Mass., Northern dis- 
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“SOMETHING 
NEW FOR 
AGENTS" 





National 
American 
Life 
Insurance 
Company 





Burlington, lowa 
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q 
MR. AGENT! 


Do you care for QUALITY, not 
SIZE? Age, Sound Experience. 
Low Cost, a Splendid Record 
for 70 years? 


Then why not take a General Agency 
in its HOME STATE for 


THE MUTUAL LIFE 
OF ST. LOUIS 


OUR AGENTS AND POLICY HOLDERS 
STICK! WRITE THE HOME OFFICE 




















ACTUARIES 
-owme F. CAMPBELL 


CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 
| ees J. HAIGHT 








CONSUL1ING 
ACTUARY 


811-812-813 Hume-Mansur Bldg. 


INDIANAPOLIS 


ULIAN C. HARVEY 
Consulting Actuary 


Chemical Building ST. LOUIS, MO 








T J. McCOMB 


COUNSELOR AT LAW 
CONSULTING ACTUARY 
ee Reserves, Surrender Values, etc., calet: 
lated. uations and Examinations made. 
Policies and all life Insurance forms epared. 
The Law of Insurance a Specialty 


Colcord Bldg. 
OKLAHOMA CITY 


J. H. NITCHIE 
ACTUARY 


1223 Assuciation Building 
19 S. LaSalle St., CHICAGO 


ARRIS E. VINEBERG 


Fellow Actuarial Society of America 
Fellow American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 1437 First National Bank Building 
CHICAGO 


REDERIC S.WITHINGTON,F.A.LA 
CONSULTING ACTUARY AND:EXAMINER 
-"§ 804-806 Security Building 





Telephone 
Central 3462 
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ACTIVITIES OF PRUDENTIAL 





What Some of the Men in the Field 
Are Doing to Deserve Special 
Mention 





The Prudential recently mentioned 
W. J. Love, former agent of the Bos- 
ton No. 4 district, having completed 
five years of continuous service with 
the company. Mr. Love has since re- 
ceived promotion, being raised to the 
position of assistant superintendent in 
the same district. 

While Agent Wallace V. Shreve of 
Louisville only recently threw his hat 
into the Prudential ring, he has already 
shown marked ability in debit care- 
taking. For the week of Oct. 6, the 
agency under his supervision indicated 
that the arrears had been reduced to 
$2.60, while the advance payments had 
grown to almost four times the size of 
the debit amounting to approximately 
$126. 

Hats off to Agent Louis N. Cran- 
ston, of Hamilton, Ohio! He leads Di- 
vision G in yearly wnet increase and is 
still “going strong.” Week in and week 
out, this agent continues to roll up 
the increase, adding materially to the 
great army of Prudential policyhold- 
ers. 

Agent Earl P. Champion of Okla- 
homa City is making a notable show- 
ing in his agency work. He has been 
credited with a large amount of indus- 
trial and ordinary business and is al- 
ways making good headway. The ar- 
rears are low, advance payments high 
and the collections up to a high stand- 
ard. It is a credit to the efficient work 
of Agent Champion that he has looked 
after his agency in such a careful and 
persistent manner. 

Agent Clarence E. Felker of Padu- 
cah, Ky., is doing splendid work in the 
writing of ordinary business. He has 
been either at the head of the list or 
close to the agency leaders for many 
weeks this year. 

Agent Marvin R. Barnds, of Sedalia, 
Mo., has made an exceptionally fine 
record in the placing of ordinary busi- 
ness. In addition his progress has 
been favorable in the building of in- 
dustrial increase and keeping his ac- 
count in good shape. 





Conservative Life News 


The Conservative Life of South Bend, 
Ind., announces the appointment of Why- 
ron Grier, of Battle Creek, Mich., as spe- 
cial home _ office representative fot 
southern Michigan. Mr. Grier has been 
engaged in the legal reserve life insur- 
ance for a number of years as an agent. 
The company announces the transfer of 
J. B. McPherson, who has been in charge 
of southern Michigan in the ordinary 
department, to the home office, where 
he will have charge of northern Indiana 
im the ordinary department. 

Secretary Mell of the Conservative will 
leave Nov. 1 to spend the winter in Cali- 
fornia, returning about April 1. In his 
absence the secretarial duties will fall 
upon E, C. Cook, auditor of the com- 
pany. 





Ford Goes to Topeka 


Will H. Ford, of Tulsa, Okla., assistant 
superintendent of the Prudential, has 
been made superintendent of the com- 
pany at Topeka, Kan. He went with the 
Prudential Dec. 15, 1913, at Lawton, Okla., 
as an agent. Then he was made assist- 
ant in Oklahoma City and on Feb. 5, 
1917, was transferred in the same rank to 
Tulsa. 


Hear Metropolitan Tax Suit 


INDIANAPOLIS, IND., Cct. 21—The 
five superior court judges in Indianapolis 
sat jointly to hear arguments last week 
in ‘the suit of the Metropolitan to recover 
from the state of Indiana taxes on 
bonuses paid in 1916, to the amount of 
$81,349. The case was taken under ad- 
visement. The bonuses, it was charged, 
never passed into the company treasury 
but were paid to policyholders. The 





DES MOINES, IOWA 





HELPING 


its Salesmen is the 
Fixed Policy of the 


BANKERS LIFE 
COMPANY 


DES MOINES Geo. Kuhns, Pres. 








Columbia Life 





[nsurance Company, ar 
He AMARTH AURA AUCO AUER AHR MPLA 
We are all eas of Columbia these days. It is 


a name on every tongue. It stands for liberty, de- 
mocracy, freedom from military dictatorship. 

The name, COLUMBIA LIFE OF OHIO, also 
has come to mean justice, liberality, honesty and 
high-mindedness in life insurance operations. When 
you think of this company you think of equity to 
agents and policyholders. 

The Columbia Life has back of it a strongly but- 
tressed board of directors, who are seeing to it that 
the company is given every chance to develop. Its 
officers are men of wide insurance experience. 

It offers as policies, contracts well ballasted, that 
give every possible benefit consistent with safety. 


S. M, CROSS; President and General Manager 














“The Oldest Company in America” 


Issued its first Policy in 1843 


Three leadership achievements of the Mutual Life:—The 
American Experience Table of Mortality, the cornerstone of 
modern life insurance. The “contribution plan” of surplus dis- 
tribution, used almost universally by American companies. The 
Continuous Instalment policy, the basic form of all Life Income 
contracts. 


“Mutual Life’’—known in every household. Unexcelled 
policies and service, notable financial strength, co-operation with 
agencies. Life Insurance at its best!—the Agent’s desire and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York City 








taxes were paid under protest. 
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The Company That 
Leads Them All In Kansas 


Produced more new business last month 
than during any previous September in its 
entire history. 


TheFarmers and Bankers Life 


Insurance Company. 
WICHITA KANSAS 


















































What Money Could Not Buy 


HE name Massachusetts Mutual is packed full of meaning 

to the insuring public. It stands for perfect protection at 

low net cost, for absolute security, and for unexcelled service. 

It stands for something which no money could buy—an un- 

tarnished reputation. Sixty-eight years of square dealing have 

* gone into the making of that name. Is it strange that it 
_means so much to the representatives of the Company? « 


JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 
Springfield, Massachusetts 


Incorporated 1851 

















The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 
Admitted Assets.............-.0000...+ eoeeee$ 3,286,468.00 
Imsurance in Force..................+-.+++-- 26,191,875.00 
Surplus to Policyholders........... sssvceaces Sb eeewe 


New Continuous Monthly Income Policies 
Gpleadid opportunities for AGENTS in many sections of Ohio. We solicit inquiries from ibl 


Dr. W. O. THOMPSON G. W. STEINMAN 


President Secretary 











Courteous—Safe—Conservative 


Great Republic Life Insurance Company 
LOS ANGELES, CALIFORNIA 
Capital $500,000 Fully Paid 


A Great Opportunity for LIVE Men 
NINE STATES 


Address W. H. SAVAGE, Supt. of Agencies 








-THE FARSEEING AGENT KNOWS 
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MUST WIN ALL THE TIME 

















LOCAL ASSOCIATIONS 




















Hartford, Conn.—At the annual meet- 
ing of the Connecticut Life Underwriters 
Association, Oct. 13, at which fifty mem- 
‘bers were present, the following officers 
were elected for the coming year: Pres- 
ident, George C. Mullings of Waterbury; 
first vice-president, John W. Moore of 
Bridgeport; second vice-president, Max 
Hartstall of Hartford; secretary and 
treasurer, J. B. Moody of Hartford. The 
executive committee is composed of 
Chairman Charles Stockster of Hartford; 
Charles W. Fuller of Shelton; F. A. 
Griswold of Bridgeport; Harold T. El- 
lerby of Bridgeport; Fred H. Keetch of 
New Haven, and William A. Sullivan of 
New Haven. 

It was voted to hold the next meeting 
at Waterbury in November at which time 
several important matters will be dis- 
cussed. A report from the committee 
which attended the national convention 
at Pittsburgh was read by Lee C. Robens 
and Charles E. Stockster, past and pres- 
ent executive committeemen of the asso- 
ciation. 

* * * 


Boston, Mass.—The annual meeting of 
the Boston Life Underwriters Association 
will be held at the Boston City Club on 
Tuesday, Oct. 28. In view of the deci- 
sion of the National Association to meet 
in Boston next year and the election of a 
Boston man as the national secretary 
that event will be a subject of unusual 
interest. Massachusetts’ new commis- 
sioner, Franklin W. Hobbs, will also be 
given a reception at the meeting and 
will address the members, 


* OK Ox 


Richmond, Va.—Benefits and advant- 
ages accruing from attendance upon the 
national convention at Pittsburgh were 
reviewed at the October meeting of the 
Richmond association by several of the 
delegates from this city. Among those 
who spoke were C. T. Thurman, general 
agent for the Mutual Benefit, and T. 
Foster Witt of the Penn Mutual. An- 
other speaker was George F. Eckstrom, 
general agent for the Mutual Benefit at 
Salt Lake City, who was an honor guest 
of the association. That it pays and 
pays well to attend the national bodies 
and get'‘the ideas of the other fellows 
was the consensus of the speakers. 

\ * * * 

New England Women’s—The New Eng- 
land Women’s Life Underwriters Asso- 
ciation listened to an able address by 
George Woodbridge of the Equitable at 
its meeting at the Women’s City Club. 
‘Mr. Woodbridge gave a vivid impression 
of the outstanding points and personali- 
ties of the national convention held at 
Pittsburgh last month, emphasizing the 
great value of cooperation illustrated 
by the freedom with which the great 
underwriters gave forth their ideas and 
methods of work to all. Three new mem- 
bers were admitted, Mrs. Rose S. David- 
son, Dr. Alice L. Hirshberg and Miss 
Florence E. Anderson, all of the Equit- 
able. Resolutions of appreciation of the 
fine character of Mrs. Louise A. Forster, a 
member of the organization for 16 years, 
recently deceased, were passed. 


* * * 


Kansas City, Mo—The Kansas City As- 
sociation elected the following officers at 
the annual meeting Oct. 20: President, 
Cc. H. Poindexter of Poindexter & Poin- 
dexter, general agents for Kansas of the 
Northwestern Mutual Life; first vice- 
president, J. R. Farney, vice-president of 
the’ Bankers Reserve Life; second vice- 
president, L. L. Adams, district manager, 
Metropolitan; secretary, C. R. Mathews, 
of the J. E. & E. M. Somerville general 
agency of the Pennsylvania Mutual Life. 

M. T. Betton retired after three years 
as secretary. The recent administration 
of President Ed S. Villmoare has been 
one of the best in the history of the 
Kansas City association. One distinction 
gained was the winning of the cup for 
largest increase in membership, awarded 
by the national association at the recent 
convention. 





American National Changes 


Following the resignation of J. Frank 
Montgomery as agency manager of the 
ordinary department of the American 
National Life of Galveston, Tex., the 
company has appointed Charles S. 
Hutchings, the actuary, to succeed to 
Mr. Montgomery’s agency duties. New- 
ton E. Gorton, who has been acting as- 
sistant actuary of the West Coast-San 
Francisco Life, has been appointed as- 











WHAT TEXAS LAW REQUIRES 


Deputy Commissioner Outlines Points 
Which Apply to Life Insurance 
Agents 


DALLAS, TEX., Oct. 21.—A tab- 
loid digest of Texas laws governing 
life insurance agents was given last 
week by Deputy Insurance Commis- 
sioner Charles V. Johnson in his ad- 
dress to the Southwestern Life agents 
at Dallas. The sum of it was that “jf 
the agent is loyal to his company and 
carefully and conscientiously carries 
out its directions, there is practically 
no danger of his coming in contact 
with prohibited provisions of the law, 
and by so doing he will easily meet 
and comply with every requirement of 
the department.” 

Mr. Johnson’s resume of what the 
Texas laws require of a life insurance 
agent follows: 


1. He must have a license from the 
department, showing that he is an agent 
of the company named in his license, and 
must not, for a consideration, assist in 
handling the business of any other com- 
pany. 

2. He must not, by any false repre- 
sentations, procure the payment of a pre- 
mium or the payment of any obligation 
given for a premium. 

3. He must not appropriate any money 
or property coming into his hands as 
agent, nor use the same contrary to the 
instructions or without the consent of 
his company. 

4. He must not make any false or 
fraudulent statement with reference to 
any application for insurance. This ap- 
plies especially to solicitors, agents and 
examining physicians.- 

5. He must not rebate nor discrim- 
inate. 

6. He must not knowingly deceive or 
defraud a policyholder, or an applicant 
for insurance. 

He must fail, within a reasonable 
time, to pay over to his company or its 
agent entitled thereto, any premium or 
part thereof collected by him. 

8. He must be of good moral charac- 
ter in order to obtain and hold his license. 

This was the first time Mr. Johnson 
had given the public his condensation of 
life agent’s law and the requirements 
will be of interest to life agents in Texas 
and other states. 


LIFE PRESIDENTS}HOLD 
CONVENTION DEC. 4-5 


(CONTINUED FROM PAGE 2) 


sought, from speakers who are competent 
to advise, upon economic, financial and 
governmental matters, as well as the 
technique of life insurance. The signifi- 
cance of the increased amount of life in- 
surance written during the current year, 
conditions controlling investment, eco- 
nomic development through loans made 
by life insurance companies, public atti- 
tude toward life insurance, its kinship to 
good government, reciprocal infiuence 
between business and government, and 
mental and material elements in the na- 
tional trial balance, with related topics, 
will be discussed. 





New Chicago Assessment Company 


The Guaranteed Equity Life of Chicago 
has been licensed, it being an assessment 
company. W. W. Craemer is president, 
Cc. W. Jenne first vice-president, and D. 
E. Webster secretary. The president and 
secretary were formerly connected with 
the New Era Life of Grand Rapids, 42 
traternal. The company was financed by 
the Guaranteed Agency Company, one of 
the chief factors being P. B. Armstrong, 
whose recent publication, “A License to 
Steal,” was a vicious attack on the old 
line companies. 





Business Is Reinsured 


The National Service Life of Rochester, 
N. Y., is liquidating its business, having 
been taken over by the American Life 
Society of New York City. The National 
Service was a fraternal, supposedly col- 
lecting adequate rates. It was organized 
by J. F.«Egan, who had had considerable 
experience in the fraternal field. As of 
Aug. 27 its deficit was $22,986. It began 
business in January, 1917, and its rates 
were based on the American 3% and 4 
percent table. It had in force $1,250,000. 
From Jan. 1 to Aug. 27 its income was 





sistant actuary of the American National. 





$18,272. 
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| LIFE AGENCY CHANGES 








Ralph A. Tracy 
Ralph A. Tracy, formerly superintend- 


' ent of agencies for Connecticut with the 


Mutual Benefit Life, has been appointed 
supervisor and general agent in Georgia 
for the Phoenix Mutual Life. He suc- 
ceeds George L. Hunt, who goes to Cleve- 
land as supervisor for the Phoenix 
Mutual. 





Fred C. Mueller 


Fred C. Mueller, for ten years deputy 
insurance commissioner of South Dakota, 
has resigned to go with the Des Moines 
Life & Annuity as general agent for 
northeastern South Dakota with offices at 
Huron. Mr. Mueller lived in Le Mars, 
la, for eight years and graduated rrom 
the high school there. He then entered 
the law department of the University of 
Minnesota. He went to Pierre, S. D., 
where he worked for a mutual fire com- 
pany. He entered the South Dakota de- 
partment Sept. 1, 1910, and became chief 
clerk in 1911. Later he was promoted to 
the position of deputy commissioner. He 
served under four commissioners. Mr. 
Mueller is well acquainted with the in- 
surance officials and enters his new posi- 
tion with great zest. 





John Wunderlich 


John Wunderlich, widely known 
throughout the west as a Chamber of 
Commerce specialist, for several years 
commissioner of the St. Joseph, Mo., 
Chamber, will, on Dec. 1, become district 
manager of St. Joseph territory for the 
Northwestern Mutual Life, under Pear- 
son & Larson, general agents for West- 
ern Missouri. 

Harvey Peacock, for several years local 
agent of the Northwestern Mutual Life 
at St. Joseph, will be associated with 
Mr. Wunderlich in the St. Joseph office. 








NEWS OF COMPANIES 

















American National Life, Texas—The 
gain in ordinary insurance in force dur- 
ing the first nine months of the year is 
over twice as much as the gain during 
the year of 1918. The agency force is at 
present producing over $1,500,000 or- 
dinary business each month. The com- 
pany has discontinued the issuance of 
intermediate policies, both on account 
of unfavorable experience and also be- 
cause of the decreased value of the dol- 
la. The amount of paid for business 
required to qualify to membership in the 
Anico Club has been increased from 
$100,000 to $150,000. 

* * x* 

Northwestern Mutual Life—On Oct. 1, 
i919, the company had in force 658,936 
Policies, representing a total amount at 
tisk of $1,861,840,188, compared with 615,- 
278 policies and $1,664,121,107 in force on 
the same date in 1918. 

During the third quarter of 1919, the 
Northwestern issued 18,843 policies on 
the paid-for basis, aggregating $67,393,- 
950 at risk. The paid-for business of the 
third quarter of 1918 consisted of 8,637 
Policies for $31,795,960, showing a gain 
for this year of 10,206 policies and $35,- 
597,990 of risk. Death claims in the third 
quarter showed a decrease from last 
year, being $3,207,100.88, compared with 
$3,502,598.11 in 1918, 

The total investments of the North- 
western in mortgages, policy loans and 
bonds aggregate $409,107,540.45. 


New Colorado Life Company 


DENVER, COLO., Oct. 1—Colorado is 
to have a new life insurance company. 
Articles of incorporation for the new 
concern have been filed by the Colorado 
Life with a proposed capital of $200,000, 
through J. H. Miller, formerly secretary 
cf the Montana Life, Helena, Mont., who 
is actively identified with the new com- 
pany. Referring to Colorado as a field 
for life insurance, he said: 

“I believe that Colorado, like its neigh- 
boring states, should have another suc- 
cessful life insurance company to help 
check the flow of the state’s insurance 
money to out-of-state marekts. The only 
Prerequisite to building a successful life 
insurance company in Colorado is that it 
Shall be managed by capable insurance 
men, rather than by men who have made 
Successes in other lines of business.” 


The Cedar Rapids Life of Cedar Rap- 


Indiana National Life Insurance Co. 


INDIANAPOLIS 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our policy contracts are liberal and modern, having many 
features that appeal to agents and prospects. 


Our Home Office is helpful: our agents are pleased with 
the treatment accorded them. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 











FIRST RURAL OLD LINE COMPANY 


Low participating rates; double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE COMPANY OF AMERICA 
FRANCIS F. McGINNIS, President, General Counsel and Founder 


We are writing at the rate of over three millions a year and have a particularly attractive prop- 
osition for men with clean records who can deliver the goods—as General, State or District Agents. 


WILLARD E. KING, Vice President and M: of A 





FRANKLIN A. BENSON, Secretary and Superintendent of Agents 
Home Office: BAY CITY, MICHIGAN 
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Standard Life Insurance Company] 


HOME OFFICE, DECATUR, ILLINOIS 


All we ask is an opportunity to show to 
the up-to-date Agent either part time or 
whole time that we have the best proposi- 
tion and opportunities for his future success. 


Address the Company at once tor agency con- 
tract and territory. Salary and expense allowance 
arranged for where conditions justify it. 

Company operates in Michigan, Lowa, Illinois 
Nebraska, Kansas, Oklahoma, Missouri and Indiana 





Approximately $35,000,000 insurance in force. 











THOMAS J. OWENS, President 


. Capital, $200,000 


All of the stock is held by a few substantial business men 
of Indiana who believe in the ability of the management to 
build a real life insurance company. 


We offer agents experienced management, superior policy contracts, 

home office methods and an 
old-fashioned general agency contract that means money. 

If you want to be affiliated with an institution that has real red blood in its veins---that has all the elements of growth and permanency--- 


Tell us where you want to work 


choice territory, progressive field and 


DR. ALBERT SEATON, Vice-President and Medical Director 


CENTURY LIFE INSURANCE CO., 


NO ORGANIZATION EXPENSE 


Managed by men experienced and familiar with all de- 
partments of life insurance work. 


CLAUDE T. TUCK, Secretary 
Occidental Building 
INDIANAPOLIS 


Surplus, $100,000 











Wanted 





SOUTH BEND 


AGENCY MANAGER for Indiana and Michigan—one who has a 
record as a personal producer and has had success in getting Agents 
to write business. All of our policies are unrestricted. Complete 
line to work with. Combination Accident and Health Policy for 
Business and Professional Men, $5,000—$25.00—$25.00, costing 
$9.00 quarterly. No better ‘policy issued anywhere. Monthly 
payment department equipped to handle big volume. 
Office connection to right party. For particulars address 


INCOME GUARANTY COMPANY 


Direct Home 


INDIANA 























Dekot ia. has been admitted to South 








The Minnesota Mutual Life 


INSURANCE COMPANY 


Excellent Opportunities for Two General Agencies in Illinois 
Contract Direct with Home Office 


For particulars address 


E, S. ALBRITTON 


2nd Vice President St. Paul, Minnesota 














19,712 LEADS 


were Ati among Fidelity field men in 1918— 
the result of our direct mail advertising, This is agency 
co-operation on a vast scale and exp ins why we are 
writing more business than at any time in our history. 


The Fidelity operates in 40 states. Full levei net 
premium reserve basis. Faithfully serving insurers 
since 1878. Insurance in force over $150,000,000. 


A FEW AGENCY OPENINGS FOR THE RIGHT MEN 


THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, PHILADELPHIA 
Walter LeMar Talbot, President 
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MUTUAL TRUST 
LIFE INSURANCE 




































COMPANY 
CHICAGO, ILL. 





We are writing new business at the rate of Twenty 
Million for 1919—have four general agency openings in 


Home State: ’ 


1. Lake, McHenry, Boone, DeKalb, Kane and DuPage Counties in 
Northeastern ILLINOIS. 

2. Stephenson, Jo Daviess, Carroll, Ogle, Whiteside aad Lee Counties 
in Northwestern ILLINOIS. 


3 LaSalle, Bureau, Putnam, Livingston, Grundy, Kankakee and 
Ford Counties in East-Central ILLINOIS. 


4. Thirty-five Counties in Southern ILLINOIS, 
GOOD CONTRACTS—FOR GOOD MEN 
The only Illinois purely mutual company. 
The only Illinois strictly full level premium company. 
Write Home Office for information 


MUTUAL TRUST LIFE INSURANCE COMPANY 
30 North La Salle Street, Chicago, Illinois 

















J. O. LUAGMAN, President 


Lutheran International 
Susurance Company — 


offers up-to-date contracts for good men. 


Sohrbeck Building 
MOLINE, ILLINOIS 


DR. ANDREW JOHNSON, Secretary 














As of August lst the Com- 
pany announced a complete 
new line of Participating and 
Non-Participating policies, 
a including the latest features 
found in Life Insurance con- 
tracts. Splendid General 
Agency opportunities in our 
territory for men of proven 
ability. 


THE CLEVELAND LIFE 


William H. Hunt, President 
Howard S. Sutphen, Vice Pres. & Mngr. of Agencies 
Cleveland, Ohio 





CLEVELAI 

HOME OF THE 

CLEVELAND 
ure 


OHIO 





















NEWS OF LIFE POLICIES 


New Policies, Premium Rates, Dividends, Surrender 
Values and all Changes in Policy Literature, Rate 
. etc. Suppl ting the “Unique Manual- 
Digest,” published annually in May at $2.50 and the 
“Little Gem,” published annually in May at $1.25. 






























































Once an 
Illinois Life 
Man 


GREATEST GRERATEST 


VLLINO!HS ILLINOIS 


Always an 


Illinois Life 
Man 


COM PANY COMPANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 


WANTS Tole] om Ia, | 
AND 
WILL PAY THceM WELL 










MULTIPLE OPTIONAL POLICY 





Great American Life of Hutchinson, 
Kans., to Specialize on New Form 
of Contract 





The Great American Life of Hutch- 
itison, Kas., has put out a new special 
n.ultiple optional policy on which it 
will specialize. On a $5,000 policy at 
age 35 the annual premium is $191.70; 
with total disability, $200.10; with dou- 
ble indemnity, $201.70; with total dis- 
ability and double indemnity, $210.10. 
The guaranteed cash value at the end 
of the fifth year is $593.10; at the end 
of the tenth, $1,507.10; at the end of the 
fifteenth, $2,580.10; and at the end of 
the twentieth, $3,869.85. 

coupons are used to purchase 
paid-up additions the amounts payable 
at death are as follows: end of fifth 
year, $5,295; tenth year, $5,690; 
fifteenth year, $6,110; twentieth year, 
$6,535. 

The following are the guaranteed 
options if coupons are left with the 
commMany: 

1. That without further payment, 
after the twentieth, policy will endow 
for its face amount, $5,000, in cash at 
the end of the thirty-first year. 

2. Cease premium payments. at the 
end of the fifteenth year and receive 
paid-up policy for $5,000. 

3. Use coupons to increase death ben- 
efit from $5,000 the first year to $6,535 the 
twentieth year. 

4. Use coupons to annually reduce 
premium payments from $191.70 the first 
year to $142.30 the twentieth year. 

5. Surrender policy at the twentieth 
and receive fully paid-up policy for 
$6,835. 

6. Surrender policy at end of twen- 
tieth year and receive paid-up policy for 
$5,000 and $1,039.85 in cash. 

7. Surrender policy at end of twen- 
tieth and receive the total guaranteed 
value, $3,869.85, in cash. 

8. This policy provides that in case 
the insured becomes totally and per- 
manently disabled from any kind of 
accident or disease the insured will have 
no further payments to make and will 
receive an income for life, amounting 
to $15 per month and at death the face 
amount of the policy, $5,000, will be paid 
in cash and in lump sum to the bene- 
ficiary, executors or assigns. 








McFee Makes Correction 
In Old Age Article 














John R. McFee of Chicago makes a 
correction in his recent article dealing 
with old age protection. He says: 

I notice in reading the article written 
by me and published in the issue of 
The National Underwriter of Oct. 16, en- 
titled “Old Age Protection a Dominat- 
ing Need,’ that I have said that the 
increased yearly outlay required for a 
45-year endowment at age 30, over that 
required for an ordinary life policy at 
the same age, would obtain $50 more 
insurance per $1,000 or one-half of 1 
percent of the policy. Of course I should 
have written “5 percent.” I suppose the 
;error came from my thinking in terms 
of a thousand-dollar policy whereas I 
have cultivated the habit of thinking in 
terms of $10,000 policies. If I had said 
that the purchase would be about one- 
half of 1 percent of paid up additions 
to the face of the policy I would have 
been approximately correct. 

It is an old rhetorical trick to make 
@ palpable error to attract attention to 
an important fact. Demosthenes is said 
to have purposely mispronounced the 
name of a man he was inveighing against 
and the audience shouted back the cor- 
rect name, 

So I wish the palpable error I made 
would cause the readers who may have 
noticed it to call back the fact. It is 








forceful enough, it may tend when ap- 





preciated the more to emphasize the 


“Dominant Need of Old Age Protection.” 


Jones Asks About Mack Case 
COLUMBUS, O., Oct. 21—Superinteng. 


,ent Tomlinson has received a letter from 


R. G. Cholmeley-Jones, director of the 
War Risk Insurance Bureau, asking Mr. 
Tomlinson for his opinion with respect 
to the action of the Life Underwriterg 
Association of Cincinnati in declaring the 
membership of Millard W. Mack in that 
organization to be forfeited for one year, 

Mr. Tomlinson replied that he never 
had received an answer to his original 
letter, written in August, asking for 
evidence to sustain the charges of alleged 
“twisting” made against Mr. Mack. Mr, 
Tomlinson says he never was advised ag 
to any action taken with respect to the 
case and could express no opinion on the 
matter. 


BRUEHL HITS AT TOMLINSON 


WASHINGTON, D. C., Oct. 21—In a 
letter to Col. Cholmeley-Jones, director 
of the Bureau of War Risk, W. A. R, 
Bruehl, president of the Cincinnati Life 
Underwriters Association, takes a fling 
‘at W. H. Tomlinson, Ohio insurance com- 
missioner, for his inactivity in the Mil- 
lard W. Mack case. 

Mr. Bruehl quotes to the director a 
letter to Tomlinson in which the writer 
says of the suspension of Mack by the 
underwriters: ‘The reason the action of 
our association was not communicated 
to you was due to the fact that we have 
never received such request from you. 
Col.. Cholmeley-Jones, director of the 
Bureau of War Risk Insurance, was ap- 
prised of our action because he had re- 
quested such information.” 

In his letter Bruehl evinces surprise 
at reading in a newspaper the statement 
by Tomlinson that he desired evidence of 
the charges against Mack. 


Moehlenpah Addresses Agents 


MILWAUKEE, WIS., Oct. 21—Bruce 
Whitney, manager of the Milwaukee dis- 
trict of the Mutual Life of New York, 
ealled his staff together last week to 
listen to an interesting talk by Henry 
A. Moehlenpah of Clinton, Wis., a prom- 
inent Wisconsin banker who has re- 
cently accepted appointment as member 
of the Federal Reserve Board at Wash- 
ington. Mr. Moehlenpah discussed in- 
formally existing economic conditions in 
the United States in direct relation to 
the life insurance business. He told how 
easy it has been to sell life insurance by 
reasons growing out of the government's 
war risk plan and also because of the 
dire results of the epidemic of influenza 
of the last winter. These and other 
causes, he said, have made the people 
desire life protection virtually for the 
first time in history. Prior to the war 
period, the desire had to be inculcated 
by agents. This change the speaker said 
made it incumbent on every agent to give 
greater service to clients, in order that 
the desire may be sustained and the con- 
dition perpetuated. 


Lasater to Wichita Nov. 1 


OKLAHOMA CITY, CKLA., Oct. 21— 
Milas Lasater, agency supervisor for the 
Equitable Life for Kansas and Oklahoma, 
who has been elected president of the 
federal land bank at Wichita, Kan, 
has announced that he will go to Wichita 
Nov. 1 to assume charge of the bank. 
During the week beginning Nov. 10 La- 
sater will be in Washington attending 4 
conference of the presidents of all of 
the federal land banks. 

Lasater’s successor as agency super 
visor for the Equitable has not been 
announced. 


TACT PLUS PERSISTENCE 
WINS 


You cannot argue people into buy- 
You can drive 


ing life insurance. 
them from buying by argument. Par- 
ticularly when the time comes 10 


close the transaction the mind of the 
applicant should work with you and 
not be combative. Make him think he 
is doing it, that you are simply cat 


rying out his suggestions. As far al 
possible, avoid statements he Ww! 
combat. 


Phrase your questions so that he 
cannot easily say “no.” 

Ingtead of asking him whether he 
should not have more insurance, 4$ 
him if there is any reason why er 
insurance on so valuable a life shoul 
not be adequate instead of inade- 
quate——Agency Items. 
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“THE COMPANY OF CO-OPERATION” 


DES MOINES 
LIFE AND 
ANNUITY 


COMPANY 


We will insure the whole family! 
Any plan, any age, either sex! 


This is a service our men 
appreciate these days. 


If it appeals to you, write 


HOME OFFICE 


DES MOINES (R-T Bldg.) IOWA 
TERRITORY 
IOWA SOUTH DAKOTA 


_of the money value of an idea. 


‘to the city for—well, whatever the com- 











Applications for Agencies 
in Wisconsin to be dated 
January 1, 1920, will now 
be considered. 


Garden tite 


Madison, Wis. 


C. L. Miller, 
Directing Sales 














HOME LIFE 
INSURANCE CO. 


(Purely Mutual) 
_256 BROADWAY, NEW YORK 
WILLIAM A. MARSHALL, Pres. 


The 59th Annual Report of the Home Life 
Insurance Company shows over Four Mil- 
lion Dollars paid to policyholders in 1918, 
of which over Seven Hundred . Thousand 
was in dividends. The influenza pneumonia 
epidemic caused an abnormal mortality, 
greater than any experienced in the Com- 
pany’s history, but notwithstanding this 
the assets show an increase of more than 
4% and are now over Thirty Six Million 
Dollars. 
The total insurance in force was increased 
during the year 8.6% and is now nearly One 
Hundred and Fifty Nine Million Dollars. 
W. A. R. BRUEHL & SONS 
General Managers 
Central and Southern Ohio and 
Northern Kentucky 


CINCINNATI, OHIO 


HOYT W. GALE, General Manager 
For Northern Ohio 
229-232 Leader-News Building 
CLEVELAND, OHIO 


Rooms 601-606 The Fourth Nat. Bank Bldg. 
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APenn Mutual Premium, less a Penn Mu- 
tual Dividend, purchasing a Penn Mutua! 
Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the 
sum of ali its Benefits, is unsurpassed for net 
low cost and care of interest of all members. 


The Penn Mutual 
Life Insurance Company 


of Philadelphia 


On January 1, 1909, Rates Were Reduced 





ay Values Increased to Full 3% Reserve. 
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Insuring An Idea 


_ New York City has taken out a pol- 
icy on the life of F. A. MacMonnies, 
sculptor, to protect itself against loss 
should MacMonnies die before comple- 
tion of a design fer a new fountain for 
City Hall Park. it means the insuring 
. . . . . The 
city is investing in MacMonnies’ idea. 
It knows that should he die before the 
completion of the work, the money 
would be largely wasted perhaps en- 
tirely lost as possibly no other artist 
on complete the work started by 

im. 

This case shows the varied ramifi- 
cations of life insurance coverage, and 
how lifemen may, by being alive to all 
business transactions, find new avenues 
of coverage that were not dreamed of a 
few years ago. Wherever there would 
be loss to others in the event of the 
death of a man, there is a prospect for 
life insurance. 

An open-eyed agent saw how the 
City of New York would lose should 
sculptor MacMonnies die before per- 
formance of his contract, and seeing it, 
he put up an argument which got him 
a line of $30,000, with a cash premium 
of $800. He discovered that an idea 
was insurable, and sold his discovery 


missions on $800. But that’s not all. 
He opened up a new field for himself 
and all other life agents everywhere. 

It pays to watch and think, for 
almost daily a new demand for life 
coverage grows out of the multiform 
business transactions of individuals, 
corporations and municipalities —Inter- 
national Lifeman. 


New Insurance Directory 


The NationaL UNDERWRITER has 
issued this week the insurance direct- 
ory of Delaware, District of Colum- 
bia, Maryland and West Virginia. This 
is a handy book of reference for all 
who are interested in these states and 
the district. There is given a com- 
plete compendium of the information 
regarding companies and towns, every 
licensed agent being shown, together 
with the companies represented. The 
book is tastily printed and should be 
on the desk of every insurance agent, 
field man and company official who 
desires accurate and ready informa- 
tion regarding this territory. 


New Trustees for Northwestern 


MILWAUKEE, WIS., Oct. 21—Two new: 
members were elected to the board of 
trustees of the Northwestern Mutual Life 
at the quarterly meeting held at the 
home office in Milwaukee on Oct. 15. 
They are William E. Black, of the law 
firm of Upham, Black, Russell & Richard- 
son, Milwaukee, and Peter Reiss of She- 
boygan, Wis., head of the extensive in- 
terests of the Reiss Coal Company, ccal 
operator and steamship owner. Both new 
members are among the most prominent 
and substantial men of Wisconsin. Mr. 
Black fills the vacancy caused by the 
death of Horace A. J. Upham, who was 
senior partner in his law firm. 


International Hearing Postponed 


The hearing which was to have been 
held in St. Louis, Mo., Oct 21, to consider 
matters affecting the International Life 
has been postponed to a date in early No- 
vember yet to be fixed. The conference 
was to consider the reinsurance con- 
tract whereby the International Life 
took over the American Home of Texas. 
Also, it was to hear the International 
Life in regard to certain findings of the 
examiners, who recently examined the 
company at the instance of the Texas 
department. Commissioner Briggs of 
Texas will sit with the Missouri commis- 
sioner. 


Additional property has_been acquired 
by the Atlantic Life in Richmond, the 
last purchase calling for an outlay of 
approximately $100,000. Previously the 
company had bought two other pieces 
of adjoining property. The third pur- 
chase is understood to have completed 
the plans of the company for the acqui- 
sition of a site sufficiently large for a 
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EQUITABLE LIFE oF IOWA 


Other Increased Benefits and Privileges 


For Agency Connections, Address HOME OFFICE, DES MOINES | 


THE 1919 








Announces New Policy Forms 
INCORPORATING: 


Increased Total Disability Benefits 
Double Indemnity Benefits 


Low Net Cost and Best Service to Policyholders 
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Aah 5.08" 
Organized 1871 
LIFE INSURANCE COMPANY OF VIRGINIA 
Richmond, Virginia 
OLDEST—LARGEST—STRONGEST 
Southern Life Insurance Company 
Issues the most liberal forms of Ordinary Policies 
from $1,000.00 to $50,000.00 and 
Industrial Policies from $12.50 to $1,000.00 
Condition on December 31, 1918: 
DO EEE OO! PPLE R  PA EC RECEP te PENNE eye hp Ee $ 18,362,862.75 
I AMMINRIOUN Dc foe yes fade Cadeaa dd adccdacccesdiesteasereewiduetas 16,626,824.78 
CARR BEIGE etn NG ie oo skidioein c Seek hea ccddedacceudweues --  1,736,037.97 
ee ee LO CREEP CECE EEC E CT ee rer eter errr rer tr Tr res 149,170,320.00 
Payments to Policyholders.................. dscns epwudaduedian 2,376,218.75 
Total Payments to Policyholders since Organization.......... $21,988,834.83 
JOHN G. WALKER, President 
veneer tent 




















THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 
are now making. 


Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
companies. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company of Pittsburgh F*"psis,8s"* 


THE PERFECT PROTECTION POLICY OF 


Our agency contracts are as liberal as can be made. 


Pittsburgh, Pa, . 











of developing General Agencies in north and north- 
western States. 


is worth looking into. 


MISSOURI STATE LIFE INSURANCE COMPANY 


WANTED-—to get in touch with men capable 


Our proposition to men of character and ability 


Home Office: Saint Louis, Missouri 
M. E. SINGLETON, President. 














SEE—> 





Openings OHIO, IND., KY., MICH. and W.VA. Write Columbus 





ECRET OF OUR 
One Success IS 


We have a contract for you under which your | 
income will be limited only by your activities. 
A REAL PROPOSITION FOR A REAL MAN 


JERVICE 


| FEDERAL CASUALTY COMPANY midicin 

















commodious home office building. 


| 


Cash Capital $200,000.00 


~~ 


V. D. CLIFF, President 
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A Record of Thirty Years of Progress— 


Ten-Year Periods 


Assets Insurance in Force Income Policies Issucd 
Dec. 31—1888.... $ 104,307 $ 889,073 1889-1898...... $ 2,128,182 $460,386 
1898.... 321, 9392, 1899-1908...... 12,088,346 1,169,329 
1908... 3,621,170 43,443,633 1909-1918...... 35,887,982 2,199,357 
1918.... 15,758,208 145,055,484 


The W ST RN and SOUTHERN 


Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI 
Organized February 23rd, 1888 - 





Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 

















A Wider Field —An Increased Opportunity 


Our Agents can sell policies on the annual premium plan; up to $3.000, to 
young men and young women as young as age 2—protective insurance and Eadu- 
cational and Business Start En t Insurance. This extension of the age 
limit for Ordinary Insurance down to age 2 helps our Agents considerably, and 
we have other advantages that help still more. e provide banking facilities for 
our Agents in the rural districts, e issue Participating and Non-Participating 
Policies. As regards adults, we write contracts with Double Indemnity provi- 
sions covering any kind of fatal accident, or with Double Indemnity provisions 
covering fatal travel accident only, as may by desired. We issue policies with 
waiver of Premium and Disability Annuity or Instalment Payment features. 
We insure males and females at the same rates. If you cannot make a full time 
contract with us we will let you write our insurance for children as a side line, as 
long as your Company does not object. Some are writing as much as $10,000 a 
month of this insurance for us as a side line. 


OLD COLONY LIFE INSURANCE COMPANY, 
CHICAGO, ILLINOIS 











WANTED: Agency Supervisor Familiar with Kansas Territory 


One who is acquainted in the territory, has had experience in securing and training 
agents and who has the ability to develop a good agency organization in the State 
can secure a good contract carrying salary, traveling expenses and a bonus on 
production by addressing 


J. Frank Montgomery, Agency Manager 
American National Insurance Company 


of Galveston, Texas 




















State Mutual Life Assurance Company 
OF WORCESTER, MASSACHUSETTS 


Incorporated 1844 


1919—SEVENTY-FIFTH ANNIVERSARY YEAR 


For 75 years—far longer than the average life—the STATE MUTUAL has 
furnished unsurpassed protection and service. 
Additions are made to our agency force when the right men are found. 
STEPHEN IRELAND D. W. CARTER 
Superintendent of Agencies Secretary 





B. H. WRIGHT 


President 











Very Few Life Insurance Men Make Good Without o.0 


Yh roe a es 


The Systematic Salesmanship Outfit will provide 

you with a good system. Write THE NATIONAL 
UNDERWRITER, 1363 Insurance Exchange, oO 
Chicago, for particulars. oo 


0 


oO 




















Are You Permanently Established? 


Write for Territory 
Peansylvania—Ohio— West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 














The United States Internal Revenue 
Department has recently issued a set 
of regulations with reference to the 
federal estate tax. Some of these 
have reference to the tax as applied to 
life insurance policies. 

Two kinds of insurance are taxable: 

(a) All insurance payable to the 
estate; 

(b) Insurance payable to individual 
beneficiaries, to the extent that it ex- 
ceeds $40,000. 

x ok * 

So far as insurance payable to the 
estate of the insured is concerned, the 
regulations provide that this will in- 
clude not only policies payable direct- 
ly to the executor or administrator of 
the insured but all insurance which is 
in fact receivable by the executor or 
administrator or which must be used 
to pay charges against the estate or 
expenses of administration. The sig- 
nificance of this is that insurance 
taken out to provide funds to meet 
the estate tax, for the inheritance 
taxes, or other legal charges upon the 
estate are subject to the provisions 
of the tax. It is immaterial how the 
policy is drawn so long as there is a 
legal obligation on the beneficiary to 


| use the proceeds in payment of the 


charge. 
oe ee 

It is important to keep in mind that 
the tax on policies in excess of $40,000 
payable to a beneficiary other than the 
estate of the insured is levied only on 
policies taken out by the decedent 
upon his own life. The regulations just 
issued provide that the insurance is 
deemed to be taken out by the deced- 
ent in all cases where’ he pays the 
premiums, either directly or indirectly, 
whether or not he makes the applica- 
tion. On the other hand, where the 
premiums are actually paid by some 
other person or corporation and not 
out-of the funds belonging to or ad- 
vanced by the insured, even though the 





FEDERAL ESTATE TAX REGULATIONS 


From the Phoenix Mutual Field 
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application is made by the insured, the 
proceeds of the policy will not be sub- 
ject to the tax. The effect of this js 
that practically all corporation and 
partnership 
from the estate-tax because as a gen- 
eral rule the premium under such pol- 
icies is paid by the beneficiaries. 
* * x 


The regulations provide a table for 
valuing annuities and this table, ay 
most ages, will give a lower value for 
the annuity than most annuity tables 
which are now in use by life insur- 
ance companies. The effect of this, 
of course, will be to reduce the amount 
of the tax payable on the present 
value of any annuity which may be 
part of the estate of any deceased 
person. 

The annuity table given is also to be 
used in valuing the proceeds of a life 
insurance policy where it is payable 
in the form of an annuity to the bene- 
ficiary. Where the policy gives the 
option to receive a fixed sum of money 
in lieu of an annuity, this sum, if ac- 
cepted, represents the value of insur- 
ance for the purpose of tax. 

x * * 


In other words, if the beneficiary 
under an installment or continuous in- 
come policy has the right to take the 
commuted value of the installments, 
the tax will be based on the amount of 
this commuted value, provided a com- 
muted value is accepted. If it is not 
accepted, the annuity will be valued 
on the basis of the table included in 
the above regulations. Under this 
table the commuted value of the in- 
stallments certain of a continuous in- 
come policy would probably be some- 
what less than the commuted value 
provided for in the policy, but on the 
other hand, it would also be necessary 
to include in the value of the policy 
the present value of the income pay- 
able after the “certain” period. 











SELLING LIFE INSURANCE 
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agent has to learn is to leave a 

favorable impression on the pros- 
pect at the start. It can be said that 
his main work is done in the first two 
or three minutes. If the prospect is 
antagonized, if he cannot be interested, 
if he is not brought into a receptive 
mood, if the point of contact is not 
made, the interview will be fruitless 
and perhaps worse than fruitless. It 
is essential, therefore, that the sales- 
man use infinite tact coupled with an 
agreeable personality, especially the 
first few minutes of the interview. In 
the large cities, where men are very 
busy and where their working hours 
are limited, the prospect wants to feel 
that a great amount of time will not 
be taken. That is the general rule. 
Sometimes where an agent calls by 
appointment he has more time to de- 
liver his message. Usually, however, 
the prospect is very busy and does not 
want a long presentation. lt is up to 
the agent to make his approach simply, 
forcefully, clearly, and to put what he 
has to say in compact form. 

* * * 

After all a salesman must possess 
good hard sense, be a _ student of 
human nature and know just how to 
meet each man that he approaches. 
The first thing that an agent wants 
to learn is to make the point of con- 
tact or, in other words, arouse interest 
in the mind of the prospect. It fre- 
quently happens that the agent can- 
not get the prospect interested in life 
insurance at the start. The essential 
object in view is to get the prospect 
away from his immediate task and 


():ce of the first things that an 





focus his mind on something else. If 
the two minds once meet in a hart 
monious way the agent can gradually 
lead up to the subject of life insur 
ance. These are essentials that 10 
book or school can teach. The sales- 
man fundamentally and __ intuitively 
should possess sagacity enough to put 
himself in harmonious relations with 
his prospect. 

ee x 

All the knowledge of reserves, div 
dend formulae and higher mathe 
matics will not make him successful 2 
salesmanship. He must be endowét 
with certain traits and inborn facu 
ties that cause his message to 
listened to and heeded. It is well that 
life insurance men know something 
about their work. It is not necessat} 
that salesmen be actuaries. Thei 
should be masters of the contract * 
self in the way of being able to inte 
pret it in clear, understandable lat 
guage. They should know how_th 
companies invest their funds. The¥ 
should know the principles about tf 
serves and how they are created. + 
they represent participating companies 
they should know the sources of div 
dends. They should be able to expla 
the essential parts and provisions © 
the contracts they are selling. It ® 
not necessary to lead a prospect it? 
a bewildering ‘actuarial presentati® 
The prospect is interested in result 
and .not so much how they are 0° 
tained. He is not eager to understa® 
the technique of life insurance. * 
intends to pay so much money 2 Y®™ 
and for this money deposited he wast 
to know what the returns will be, wht 
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insurance will be free - 
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THE COLUMBIAN 
NATIONAL LIFE 


Insurance Company 


Boston, Massachusetts 








LIFE, ACCIDENT AND 
HEALTH INSURANCE 


Low Guaranteed Rates 








| THE PEOPLES LIFE 
| INSURANCE CO. 


PEN Now convert- 
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Ordinary. 
“gp Splendid op- 
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~ ELONA.NELSON 
President 

Home Office Building CHICAGO 

e Chicago 











WANTED! 


5 DISTRICT AND SPECIAL 
AGENTS 


wh both in NORTH DAKOTA and 
If SOUTH DAKOTA, by one of 
3 the most active and progressive Old 
4 Line companies in the Northwest- 
n0 ern field. Writing business in its 
8 home state at the rate of $500,000 
per month. 


th Men of integrity and ability, 
who wish to stay and build for the 
+ future, will be given liberal con- 
ne: _ directly with the Home Of- 
in ce. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


it BISMARCK, NORTH DAKOTA 
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F FEDERAL UNION LIFE 
ie Insurance Company 
lait Cincinnati, Ohio 
be has just issued a very interesting booklet 
oa “Suggestions for Increasing 
alts Your Income’’ 
be tnd would be pleased to send a copy to every 
ae Lite, Fire and Accident Ageat in 
pd Ohio, Illinois and Kentucky 
ghst 


















are the things he must do to keep his 
contract in force, what the service 
values are of the contract and how it 
will enable him to meet various con- 
tingencies along the way. 


Will Meet at Sioux City 


DES MOINES, IA., Oct. 21—The Iowa 
Agents Association of the New England 
Mutual Life will meet at Sioux City Oct. 
24 and 25 for its thirteenth semi-annual 
gathering. A theater party, Thursday, 
Oct. 23, will get the agents in a proper 
mood for business the following day. 
Albert E. Payton will welcome the 
agents, Glover S. Hastings, superintend- 
ent of agencies, will convey greetings 
from the home office, and Clarence N. 
Anderson of Des Moines, general agent, 
will outline the purposes of the conven- 
tion. Then will follow an interesting 
program with an automobile drive and 
a banquet at the Martin hotel as amuse- 
ment features. 


Albert E. Payton of Sioux City is pres- 
ident of the Agents Association. A. L. 
Gnagy of Waterloo is vice-president, and 
Orland F. Marsh of Ames is secretary. 
The program is as follows: 

Thursday, Oct. 23 

Theater party, 8:00 p.m. 

Friday, Oct. 24 

Chamber of Commerce, 10 a.m. 

Welcome—Albert E. Payton. 

Greetings From the Home Office—Glo- 
ver S. Hastings, superintendent of agen- 
cies. 

“Why We Are Here”—Clarence N. An- 
derson, general agent. 

Luncheon. 

Afternoon Session 

Albert E. Payton presiding. 

Address—Gerdon W. Noble, 
agent, Omaha, Neb. 

Address—Glover S. Hasi:ngs, superin- 
tendent of agencies. 

Discussions. 

4:30 p.m.—Automobile drive. 

7:00 p.m.—Banquet—Martin hotel. 

* Saturday, Oct. 25 

Chamber of Commerce, 9:30 a.m., Al- 
bert E. Payton presiding. 

Report of the National Life Under- 
writers Convention—Clarence N. Ander- 
son, general agent; Glover S. Hastings, 
superintendent of agencies. 

Discussion. 

12:30 p.m.—Luncheon; business session. 





No Dividends Are Paid 


The Masonic Mutual Life of Washing- 
ton, D. C., decided that there would be 
no dividends paid for the year ending 
March 31, 1920. The gain from mortality 
was only 17 percent because of the in- 
fluenza epidemic. 


Indianapolis Life Men to Meet 


Salesmen of the Indianapolis Life will 
meet in Indianapolis in annual conven- 
tion Nov. 24, 25 and 26. Plans are being 
made for educational features. The con- 
vention will close with a banquet at the 
Claypool Hotel. 


Northern States Increases Capital 


The Northern State Life of Hammond, 
Ind., has increased its capital stock from 
$100,000 to $200,000. 


Life Notes 


Ward H. Porter, recently from the 
army and formerly at Fargo, N. D., has 
| taken the general agency of Equitable 
| Life of Iowa at Los Angeles. 
| Mrs.. Lydia Chambers, of Watertown, 
|S. D., was awarded a handsome leather 
| grip by the Old Colony Life for writ- 
ing the most insurance of any agent in 
| the state. 
| The regular biennial examination of 
the First Texas Prudential is being 
| made at Galveston by Frank J. Haight 
| of Indianapolis at the instance of the 
Texas department. 


Mrs. S. H. Jones, wife of an agent 
of the Lincoln National Life at Fargo, 
N. D. was injured when her car 
crashed through the plate glass window 
of a Fargo business house. 


Napoleon E. Tougas, of Albert H. Cur- 
tis & Co., Boston agents of the New 
England Mutual, one of the best known 
producers in the city, has resigned as 
of Oct. 20 and will devote his entire 
time to the development of the Aloutte 
Oil Company. 

BE. A. Marthens, general agent of the 
Franklin Life at Milwaukee, has volun- 
teered his cooperation to the Milwaukee 
chapter of the American Red Cross in 
giving discharged service men advice on 
technical questions in reference to war 
risk insurance. During the war period, 
Mr. Marthens served in a similar advisory 
capacity for the Milwaukee County Coun- 
cil of Defense. 
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THE RIGHTS OF 
THE INDIVIDUAL 


AND THE SAFEGUARDS 
OF INDIVIDUAL RIGHTS 


IGHTS and duties are personal. Pleasure and pain 
R are personal. The combined rights of individuals 

make up the rights of nations, and the “rights” 

of nations sometimes clash. It was for the pro- 
tection of these individual rights that Americans entered 
the war; it was to defend these rights that we raised 
vast armies, disciplined and equipped them, and sent 
them overseas to fight. It was for individual rights that 
our men fought so heroically. Their victory is a victory 
for individual rights. 

Laws and Courts and treaties and bailiffs and armies 
are properly the safeguards of individual and national 
rights. The first law of mankind was club-law,—the 
law of the strongest—the law of the jungle. The ultimate 
law,—the law toward which Democracies are struggling,— 
will be the law which gives every individual his rights, 
harmonizing them with other men’s rights. 

In a Democracy men are assumed to have been born 
with certain inalienable rights which are protected and 
restrained by laws which men themselves more or less 
directly make and execute. 

Laws are not rights; they should define rights and 
be their safeguard. 

Apply this reasoning to Life Insurance and see how 
reasonable and how imperative it becomes. 

he wife, who is the home-maker, and who, while 
making the home, loses the opportunity to earn an inde- 
pendent income, has the right to some sort of protection 
against the risk of her husband’s death. Children have 
a right to be well brought up and well educated. These 
rights should be safeguarded as against the death or total 
disability of the husband and father. In most cases there 
is no safeguard except Life Insurance. 

The rights of the individuals—husband, wife and 
children,—are written in the policy, and are further safe- 
guarded by the accumulations of the insuring company 
and by the laws under which it operates. You can’t live 
real democracy without insuring your life. 

The New York Life Insurance Company issues a 
Policy insuring against the risk of death or total dis- 
ability. Behind each Policy is seventy-four years of ex- 
perience, abundant resources, and the supervision of laws 
that define and maintain the rights of individuals. 


NEW YORK LIFE INSURANCE Co. 
346 Broadway, N. Y. 


DARWIN P. KINGSLEY, President 
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,, STRENGTH OF { 
" psn ty 
The Prudential Insurance Company of America 
Forrest F. Dryden, President Home Office, Newark, N. J. 


Incorporated under the Laws of the State of New Jersey 
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ARE 


_ you 
INTERESTED? 








+- 


Taken just Lefore starting yer Emmons, Minn. from Albert Lea, to write 2 $5000 Policy. 
Geb Lavttnteez, 


For territory in Minnesota, North and South Dakota, 


Address 


H. J. C. HIRSCHMANN 


Manager 
408 Essex Building Minneapolis, Minn. 
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